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What is GM’s project 297 
* * * 

We take it that for political 
purposes, Life Begins at 40—dol- 
lars. 

. * * 

Ford Rouge plant visitors in ‘47 
totaled 80,000 from every state and 
72 foreign countries. Largest single 
group was the Associated Press 
Managing Editors convention with 
515 delegates. 


Gas Cut Urged 

A 15 percent reduction in the use 
of gasoline, fuel oil and natural gas 
was asked in an appeal to all con- 
sumers Thursday by Secretary of 
the Interior J. A. Krug. 

He urged that drivers cut speed, 
distance and organize car pools to 
help relieve the “critical petroleum 
supply situation.” 

* 


Personal Income Up 

Personal income rose slightly in 
November, to an annual rate of 
$204.9 billion compared to $204.4 
pillion in October, the Office of 
Business Economics, Department 
of Commerce, reports. 

The increase resulted from high- 
er wage and salary receipts, it was 
stated, although these were largely 
offset by declines in farm income, 
terminal leave bond cashings, and 
unemployment insurance payments. 





By Mel Adams 
Staff Correspondent 
HICAGO.—With reservations al- 
ready totaling over 5,500 and 
more pouring in daily last week, 
preconvention and exhibition head- 
quarters of the NADA will con- 
tinue to be a beehive of activity 
until next Sunday (Jan. 25). 
That’s the day the exhibits 
open for a five-day run at the 
Hotel Stevens. Convention ses- 
sions will share the spotlight Jan. 
27-28 at the Medinah Temple. 
Numerous committees headed by 
Ben T. Wright, NADA vice-presi- 
dent, as general chairman, are ac- 
knowledging, as well they might, 
the organizational genius of Ray 
Chamberlain, who directs a staff 
on a day and night working time- 


Top Cars 


New car registrations for 11 
months, all states complete: 












Last NADA Call 


10 Hotels Sold Out as Reservations Soar 
For Show and Convention 





1947 1946 
Pos. Make Pos. 
1—576,484 Chev. 256,235— 2 
2—480,575 Ford 287,614— 1 
3—282,441 Plym. 192,183— 3 
4—222,520 Buick 102,822— 5 
5—189,116 Dodge 121,1386— 4 
6—185,755 Pontiac 93,302— 6 
7—168,513 Olds. 74,3384— 7 
8— 97,878 Mercury 52,3385—11 
9— 98,918 Nash 74,082— 8 
10— 92,104 Stude. 49,594—12 
1l— 84,578 Chrysler 58,833—10 
12— 80,850 Hudson 64,047— 9 
18— 65,585 DeSoto 49,188—13 
14— 47,220 Kaiser 1,014—18 
15— 47,104 Cadillac 19,026—15 
16— 44,085 Frazer 737—20 
1lj— 42,966 Packard 30,966—14 
18— 21,721 Lincoln 9,023—16 
19— 21,486 ‘Willys 1,008—19 
20— 14,455 Crosley 1,988—17 
Total All Makes 
2,854,968 1,540,461 


For further details see page 
20, today’s issue. 
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U.S. Output Totals 
106,474 As Rate 
Holds Near Peak 


Weekly Level Recedes 
Only Slightly Despite 
Model Changeovers 
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By Bernie Thomas 
Staff Writer 
Reon along at a near-record 
pace, U. S. automotive plants 
last week built 80,794 cars and 
25,680 trucks—a total of 106,474 


HERE'S THE 1948 BUICK 6-passenger Roadmaster sedan featuring functional styling, 
the Buick-developed Dynafiow drive, ‘‘controlled frequency’’ engine mountings and 30 
other engineering improvements. Dynafiow drive is offered as optional equipment on the 





units, according to AUTOMOTIVE 
News estimates. 
With vehicle makers using | 


chessboard tactics to complete 
model changeovers without in- | 
curring severe output losses, last | 
week’s accounting fell only | 
slightly below the previous 
week’s effort. 

During the week ended Jan. 10, | 
U. S. plants assembled 82,989 cars | 
and 24,990 trucks—a total of 107,- | 
979, according to Automotive News 
revised tabulations. 

Combined U. S. and Canadian car 
and truck output last week hit 
110,900 units, compared with the 
previous week’s total of 112,910 

* * * 

ANUARY output will be down 

from the December level, but | 
present indications are that 336.000 | 
cars and 108,000 trucks will be| 
built in U. S. plants during the | 


current 22-day work period. 
(Continued on Page 41, Col. 3) | 










table in shouldering the multitud- 
inous details of readying these twin 
events for their grand inaugural. 


Chamberlain has been on the 
receiving and arranging end of 
room reservations, convention hall 
accommodations, and _ exposition 
setup. For instance, he has se- 
cured quotas of rooms for dele- 
gates from no less than 28 hotels 
in the Chicago area. 


He announced a “sold out” status 
last week at the Stevens, Palmer 
House, Drake, Blackstone, Morri- 
son, Sherman, LaSalle, Bismarck, 
Knickerbocker and Harrison. Only 
through cancellations because of 
illness can any more rooms at 
these hostelries be obtained. 


Automotive Trade Assn. man- 
agers will hold a one-day session 
Monday, Jan. 26, prior to opening 
of the NADA convention. 


Final selection of the eight rep- 
resentative automobile dealers who 
will comprise the panel for the 
NADA service symposium was an- 
nounced last week. 

Ralph Nichols, of Nashville, will 
serve as moderator of the sym- 
posium. Here are the dealers and 
their topics: 

Freeman Yaeger, South Bend, 
“Lubrication Contracts Insure 
Service Volume.” 

Perry Dean, Minneapolis, “Bet- 
ter Parts Merchandising a Must 
for 1948.” 

Tom Frost, Warrenton, Va., 
“Modern Equipment Minimizes 
Time Lost.” 

Boyd H. Gibbons, Los Angeles, 
“Love Your Customer.” 

Ernest Burwell, Spartanburg, 
S. C., “Today’s Overhead—Tomor- 
row’s Headache.” 





(Continued on Page 39, Col. 1) 
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1948 Roadmaster models. It gives car owners a completely new conception of effortless 
driving ‘‘without the use of gears or the conventional clutch,’’ the company states. 
Buick produced nearly 269,000 cars during 1947, hopes to exceed that output 10 to 15 
percent this year. Its 1948 models are in three series—Special, Super and Roadmaster 
—and 10 body types. 
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BUICK’S NEW DYNAFLOW DRIVE—Considered one of the outstanding automotive 


engineering developments since the war, Buick’s new Dynafiow transmission, introduced | 


for 1948 on Roadmaster cars, multiplies engine torque and transmits power to the rear 
wheels through an ofl pump turbine and stator combination instead of through conven- 
tional gears. This combination is called a torque converter. The clutch pedal and con- 
ventional clutch are elfminated as are all sliding gears. Instead, the power pliant, 
through the torque converter, does what gears used to do, transmitting a smooth flow 
of oll cushioned power as needed from a standing start to cruising speeds. Planetary 
gears, operated by the converter are provided for reverse and extreme load conditions 
and extreme grades, or for ‘‘rocking’’ the car. Only accelerator and brake pedal are 
needed in the driver’s compartment. A selector lever mounted under the steering wheel 
chooses the driving range and direction and provides for parking and neutral positions. 
Shown above is a cutaway view of the Dynafiow. 


Dynaflow Automatic Drive 
Highlights °48 Buick 


IGHLIGHTING the announce- 

ment of Buick cars for 1948 is 
the Dynaflow automatic transmis- 
sion offered as an option on the 
Series 70 Roadmaster models and 
hailed as one of the outstanding 
technical developments of the 
model year. 


Smooth acceleration to any de- 


sired speed is claimed by Buick 
as the feature of the Dynaflow 
torque-converter drive, which is 
described as Buick’s “answer to 
no-shift, clutchless driving.” 

The 1948 Buick line, which also 
includes series 40 Special and 
series 50 Super models, has en- 
tered production. Dynaflow drive 
will only be available on the 
Roadmaster series for the time 
being. 

The 1948 series cars offer other 
“exceptional” features, Buick said. 
One is the development of so- 
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Used-Car Market 
Picks Up After 
December Dip 


' Increase in Volume, 


Prices Expected in 
Spring Anticipation 


By Jim White 
Staff Writer 
U= car dealers’ hopes for a 

brisk spring trade following a 
severe volume and price slump 
through December were strength- 
ened across the nation last week 
| by reports of renewed auction ac- 
tivity and increased trading among 
dealers, a survey by AvrTomorivs 
News has indicated. 

December was a slump month 
for the nation’s dealers, with vol- 
ume and price averages falling 
to the lowest levels of the year 
in many sections. 

However, most operators report 
that as of the week of Jan. 5, vol- 














By Mac Gordon 
Staff Writer 

yes round of 1948 passenger-car | 

changeovers will be completed 

in another month, but it won't be| 

long after that before the first of 
the '493 appears. , 

A survey of new model pros- 





pects showed last week that 
changeovers will be taking place 
at various companies throughout 
the coming year, in contrast to 
prewar when they were concen- 
trated in one period. 


Oldsmobile’s Futuramic '98 mod- | 
els and the new Cadillac line, both 
radically changed for 1948, are} 
slated to be in production by mid- 
(Continued on Page 32, Col. 4) 





“controlled frequency” en- 


| gine mountings adopted on all 1948 


Buicks. 


* 7 * 


At A press conference last week, 
“4% General Manager Harlow H. 
Curtice said that present plans call 
for production of 450 to 500 of the 
Dynafiow units daily byt that out- 
put would be stepped upewhen ad- 
ditional machinery is obtained. He 
said the Dynaflow unit would be- 
come optional on other models as 


| soon as production facilities per- 
| mit. 


Curtice pointed out that, if car 
production holds at the rate of 
the fourth quarter of 1947, this 
(Continued on Page 37, Col. 1) 


ume and prices have shown signs 
of recovery to November levels 
with promise of continuing rises. 
Much of the present activity is 
in anticipation of spring markets, 
it was said. 
* * * 


M°st dealers look for a profit- 

able volume this year, but 
few will declare themselves regard- 
ing price levels. The possibility of 
peak price levels of last summer 
is regarded as improbable. 


The new-car market,” “it waee® 


claimed, is quickly moving towart™ 

filling the demand at present price 

levels. New car deliveries this 

year may prove to be the knock- 

a blow to high volume trading 
certain areas. 


A roundup of market reports 
from various auctions and whole- 
sale operators follows: 


Reports from Louisville, Ky. 
say markets there have been 
pretty quiet generally, but de- 
mand is good for models from 
"34 to '39. 

Buyers show a reluctance to pur- 
chase new models of any line at 
any price. The big money which 
came out of the South last year 
to help balloon the markets ap- 
pears to be missing this year, it 
was indicated by several operators. 

+ . * 


VOLUME has been off 25 to 30 

percent in the Oklahoma City 
area during the past two months, 
according to A. L. Pollock, man- 
ager of the Oklahoma City Whole- 
sale Auto Auction Sales. 


Prices during the same period 
have fallen steadily until '42s and 
older show a slump of $50 to $100 
and ’46s and '47s dropped $150 to 
$200. 

However, in recent sales dealers 
have shown increased activity in 
building up stocks for spring trad- 
ing, Pollock says. 

Dixie Auto Auction Sales, Bir- 

(Continued on Page 40, Col. 1) 
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106,474, 107,978 
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Economy in Reverse? ... 


Light Car Bobs Up at SAE Parley 
For Another Round of Talk 


By Bob Finlay 

Managing Editor 
Avro engineers were told in 
Detroit last week at the an- 
nual meeting of the Society of Au- 
tomotive Engineers that studies in- 
dicate “a very strong endorsement 
of the idea that the leading motor 
ear manufacturers should build a 
smaller, lighter car to satisfy the 
economics and buying desires of 

the American motorist.” 

But while the subject has been 
a popular one for years, veteran 
auto observers believe that the 
studies beg several vital ques- 
tions, and the studies contradict 
themselves to some extent. The 
questions are these: 

Is our economy going back- 
wards? For if it is not—and in- 
dices indicate it is going ahead— 
then motorists should want more 
in their cars instead of less. And 
since auto prices have gone up less 
comparatively than other products, 
the popular cars of prewar years 
are better buys today. 

+ o + 

was proper consideration given 

to prices charged by new-car 
dealers and prices in the open mar- 
ket? The open market indicates 
that people are willing to pay sev- 
eral hundred dollars more for new 
cars than established prices. 

Was proper consideration given 
to the used car market of today? 
In periods of price resistance—and 





Mooney Eyes Possibility 
Of Lower Willys Prices 


TOLEDO.—The first mention 
in a long time by an auto maker 
of the possibility of lower auto- 
mobile prices came last week 
from James A. Mooney, presi- 
dent of Willys-Overland. Re- 
porting that Willys completed 
$21,000,000 worth of plant expan- 
sion last year in preparing for 
an expanded 1948 production 
program, Mooney said: 

“The program will result in 
increased production facilities, 
which means greater volume 
and lower cost per unit for both 
our customers and ourselves. 
While our future costs will de- 
pend on general economic con- 
ditions, our plant has been im- 
proved with the main thought 
of increasing production effi- 
ciency to the point where it can 
be reflected in lowered cost per 
unit as soon as conditions per- 
mit.” 





the studies assume such a period 
as premise for conclusions—good 
used cars are available at several 
hundred dollars under the prices 
of new cars. Today in the used-car 
market a buyer pays more for a 
year old 1947 than a new car. 

In a normal period would a 





4. R. DAVIS, left, Ford’s vice-president and director of sales and advertising; J. D. 
Ball, director of the truck and fleet sales department, and B. M. Laney, superintendent 
of the truck and bus division, Highland Park Ford pliant, greet the first new 1948 


model Ford truck to come off the line. 


Ford Dealers Show 1948 Line 
Of Trucks; Prices Up 5.6% 


DEARBORN.—Ford dealers 
throughout the country last Friday 
unveiled a 1948 line of streamlined 
trucks, bearing price tags averag- 
ing 5.6 percent higher than com- 
parable models of last year. 

J. D. Ball, director of the Ford 
truck and fleet sales department, 
said the company’s new truck 
line offers an unprecedented 
range of models and capacities as 
well as many engineering 
changes. (Full details of the line 

will be reported in the Jan. 26 
issue of Automotive News.) 





"47 Traffic Deaths Fall 
1,200 Below °46 Total 


WASHINGTON. — Traffic 
deaths claimed an_ estimated 
$2,500 lives during 1947, the Na- 
tional Safety Council reported 
last week. This was 1,200 less 
than the 33,700 killed in 1946 
and 7,469 less than in 1941. 


With 1947 travel mileage esti- 
mated at 10 percent more than 
1946 and 12 percent more than 
1941, the council said the 1947 
fatality rate (deaths per 100,- 
000,000 vehicle miles) was the 
lowest on record. 








List prices of the 1948 Ford 
trucks will range from $890 for 
the Series F-1 six-cylinder, %-ton 
chassis and cowl to $2,135 for the 
F-6 series cab-over-engine two-ton 
eight-cylinder stake truck. 

“While the prices are somewhat 
higher,” J. R. Davis, vice-president 
and director of sales, declared, ‘‘the 
slight increases do not fully re- 
flect the additional value that has 
been built into these new trucks.” 

List prices of the entirely new 
F-7 2% and F-8 three-ton trucks, 
the largest ever produced by Ford, 
range from $2,485 for the F-7, 135- 
inch chassis and cowl to $3,430 for 
the Series F-8, three-ton 195-inch 
wheelbase chassis and cab. 

Meanwhile, in a talk at Bronx- 

ville, N. Y., Henry Ford II 

pledged his company against any 

price increases for the sake of 
higher profits. 

He said Ford Motor Co. had 
made every effort to hold prices 
down, but that its annual costs 
were $100,000,000 higher on Dec. 1, 
1947, than on Dec. 1, 1946. 

“T do not know what 1948 holds 
in store,” Ford said. “But we know 
now that our 1949 (passenger-car) 
models, which we will introduce 
sometime during the year, will cost 
more to manufacture and will, in 
general, sell for more.” 


buyer prefer a new, smaller, 

lighter car to a bigger, more lux- 

urious good used car? 

Can the auto makers build small- 
er, lighter cars at costs sufficiently 
lower to sell them at enough less 
to attract buyers? 

Labor, tooling, facilities and han- 
dling represent the greatest part 
of car costs, and veteran observers 
believe that it would require as 
much labor, tooling, facilities and 
handling to build a somewhat 
smaller, lighter car as it would to 
build present cars. Possible savings 
would come in a few hundred 
pounds of materials, but would that 
offset new tooling costs at today’s 
prices? 

The studies indicated that people 
do not want midget cars; they do 
not want to sacrifice much. 

* * * 


A®™> finally, as far as prices go, 
if price resistance does develop, 
it will hit other products first since 
cars have gone up less and are 
in greater demand. This will ease 
up the supply situation, make for 
smoother and expanded car pro- 
duction, which may lower prices 
as much as new smaller cars would. 


Smaliness in itself does not 
make for greatly lower prices. 
Even midget cars, which the 
studies say the people do not 
want, are selling at present for 
$1,000 and more. 

Both Ford and Chevrolet em- 
barked on light car projects short- 

(Continued on Page 12, Col. 1) 


Packard Dealers Get 


Bonus Car for Scrap 


DETROIT.—Resourceful Pack- 

ard dealers in 12 sales zones are 
earning more new-car deliveries 
for themselves 
by cooperating 
in the com- 
pany’s scrap 
iron collection 
campaign. 
' Karl M. Grei- 
ner, general 
sales manager, 
said that the 
unique program 
“is already 
proving highly 
successful in © M. Greiner 
converting dealers’ accumulated 
scrap salvage into material 
direly needed in auto produc- 
tion.” 

Under the Packard plan, co- 
operating dealers are allotted 
one additional car over and 
above their receipts 
from the factory for each ton 
of scrap iron accepted and ship- 
ped to the company. 
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AT THE ANNUAL CONVENTION of Colorado Motor Car Dealers Assn. in Denv: - 
last week. Left to right: Tom Braden, executive secretary; Lamar Puett, retiring presi- 
dent; Alfred P. Haake, General Motors economist; M. 0. Anderson, NADA president; 


Paul Millians, Commercial 


Credit Co.; E. H. Watkins, 


Western regional manager 


International Harvester Co.; Arthur Sheely, new president of CMCDA. Speakers at the 
convention stamped customer relations as the most important factor facing dealers 


today. An editorial on the subject in Automotive News (Jan. 5) 


was referred to b» 


Marvin H. Millsap, chairman of the convention committee: ‘‘This expresses our senti 
ments and, I think, is what our association stands for on the subject,’’ he said, while 


presiding at one of the sessions. 


Pontiac Plant Expansion Ups 





Capacity to 500,000 Units 


PONTIAC.—Completion of Pon- 
tiac Motor division’s multi-million- 
dollar plant expansion program, in 
progress for more than two years, 
is announced by Harry J. Klingler, 
Pontiac’s general manager. 

The expansion, reconversion 
and modernization will allow 
Pontiac a 50 percent increase in 
production or approximately 500,- 
000 cars annually when the ma- 
terials situation permits, Klingler 
said. 

Previous production at past plant 
capacity was attained in 1941 when 
330,016 Pontiac units were pro- 
duced. 

“We have spent millions of dol- 
lars to fill the ever-growing demand 
for the Pontiac car,” Klingler said. 
“We feel that this demand is like- 
ly to be of a permanent nature 
because of its steady increase over 
the years. The new Pontiac plant 
system will enable us to build more 
and better Pontiac motor cars.” 


Although this reconversion pro- 
gram has been proceeding for more 
than two years, there has been no 
serious interference to production 
and it is believed that not a single 
car was lost, Klingler said. 

According to Klingler, the com- 
pleted expansion includes the fol- 
lowing: 

1. An additional 1,134,000 square 
feet of production space, bringing 
the Pontiac total to more than 
5,000,000 square feet. 

2. Four miles of new overhead 
conveyor lines for a plant-wide to- 
tal of 6% miles. 


3. The Pontiac foundry, which in 
addition to supplying the division’s 
own requirements produces for 
other General Motors divisions, has 
been completely modernized and its 
output increased 50 percent to 
about 1,200 tons of iron daily. 


4. An addition of 440 feet to the 
motor plant and its capacity raised 


|from 70 motors per hour to 100. 


| 
| 
| 


| 


5. A new axle plant capable of 
producing 175 differentials per hour. 

6. Assembly plant enlarged and 
rearranged. 


7. Sheet-metal plant capacity ex 
panded. 

8. A new heat treat department 

9. A new shipping and storage 
department for speedy and effi- 
cient distribution of new cars. 

10. A new salvage department. 

11. A new automatic chrome- 
plating system set up in its own 
plant. 

12. A new parts warehouse with 
an area of 352,000 square feet. 

13. New and better facilities for 
Pontiac employes, including new 
locker rooms and cafeterias. 


| Willys Unveils 


Its New Jeep 
Station Wagon 


TOLEDO.—The Jeep station se- 
dan, first six-cylinder automobile 
produced by Willys-Overland Mo- 
tors since 1932, 
was formally un- 
veiled here Sat- 
urday by Arthur 
J. Wieland, vice- 
president in 
charge of distri- 
bution. 

The new six, 
“glamour gir!” 
version of the 
popular four-cy- 
linder Jeep sta- 
tion wagon, is 
the eighth in the company’s post- 
war product line developed from 
the Jeep. 

Essentially, the new vehicle is 
similar in construction to the sta- 
tion wagon, retaining the Jeep 
front end, but it is a passenger car 
throughout its interior appoint- 
ments. 


Delmar G. Roos, vice-president 
in charge of engineering, declared 
the new six engine is livelier, fast- 
er and more powerful than the 
four-cylinder Jeep engine. 

The new six will later be the 
ultimate foundation around which 
the company’s lightweight passen- 
ger sedan will be built. 








“But,” he added, “that will be | THE EXPANDED PONTIAO PLANTS are shown im their entirety in this aerial photograph. Rear, center, is the Pontiuc¢ 


largely due to the fact that we | 
(Continued on Page 6, Col 3) 


Fisher Body plant, connected to the final assembly plant by an overhead tunnel through which bodies pass via a conveyor syste. 
The expanded motor plant system is expected to increase productive capacity 50 percent and result in an ultimate annual outp.t 
of approximately 500,000 cars. 
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By John 0. Munn 











Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John O. Munn in care of Automotive News, Detroit, 
the writer's name will be kept in confidence if requested. 
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Re may think that I am 
partial to the Pennsylvania Au- 
tomotive Assn. because I mention 
it so frequently. I realize that 
there are many state as well as 
local associations that are aggres- 
sive and have programs that are 
important indeed to public interest, 
in addition to expanding and se- 
curing profit opportunities for their 
members. 

The Pennsylvania association, 
however, for a good many years 
has set a pattern for others to 
follow. This is not surprising be- 
cause it is one of the oldest asso- 
ciations, having been formed at 
Erie, Pa., in 1918, just a year after 
the NADA was organized. During 
many intervening years, however, 
the Pennsylvania association re- 
mained active while the national 
and many state associations were 
dormant. 

One of the reasons for its suc- 
cess is that, even in the early 
years, the association program 
policy was to conduct sectional 
meetings. Meetings in cities 
throughout the state provided op- 
portunity to contact every dealer, 
interest them in a program, and 
obtain active cooperation. 

Another reason for the good rec- 
ord is the continuation throughout 
the years of one manager, Claude 
S. Klugh, who has always been 
successful in obtaining the sup- 
port and cooperation of outstand- 
ing leaders as well as of the ma- 
jority of dealers throughout the 
state. 

+ * - 


State Inspection 


Working Well 
r= IS perhaps unusual but in 

Pennsylvania long years ago the 
dealers proposed and got enacted 
a state inspection law. While deal- 
ers in other states have varying 
opinions regarding the value of a 
state inspection law and it is a 
‘highly controversial question, still 
the dealers in Pennsylvania years 
ago perceived that something must 
be done to reduce the handicaps 
that traffic accidents shouldered 
onto this trade. 

Pennsylvania is a mountainous 

state. Cars must be safe. For- 
tunately, too, the state has been 
blessed for a good many years 
with a most outstanding organ- 
ization of state police. A state 
policeman in Pennsylvania has a 
non-political job, and the de- 
partment has always been oper- 
ated at a high degree of effi- 
ciency. It serves more as a pro- 
tective element to the public than 
for punitive purposes. 

Pennsylvania dealers have even 
gone the legislative route to clean 
up the finance situation within the 
state. The dealers promoted and 
urged enactment of such a law a 
year ago and most of them seem 
to be satisfied with the results so 
far. 

For many years the association 
has taken leadership on highway 
safety. Within the year they have 
adopted programs for improvement 
of inspection procedure and for 
driver education in elementary and 
high schools. Some months ago the 
association offered state officials a 
plan for a Safe Drivers League. 
The plan was accepted by the Gov- 
ernor’s Highway Safety Conference 


El Paso Truck Concern 
Is Sued for $19,000 


EL PASO, Tex.—Suit for $19,000 
has been filed in district court by 
Cc. F. Corzelius against El Paso 
White Truck Sales Co. for asserted 
failure to deliver two trucks con- 
tracted for in May, 1947. 


Corzelius claimed that he turned 
in two trucks to the company at 
an allowance of $4,000. Failure of 
the company to make delivery of 
the new trucks resulted in loss of 
profit, estimated at $10,000, accord- 
ing to the petition in the suit, 
which asks an additional $5,000 


damages. 





























































and the association members are 
now translating the plan_ into 
action. 

* > > 


Two Programs 


Tie In Nicely 


— members of the league will 
be enrolled by automobile deal- 
ers and given a sticker to be 
placed on the rear window of their 
cars. Specific recommendations are 
set forth for dealers to determine 
the eligibility of each applicant. 
The program starts Jan. 20, the 
state furnishing the stickers and 
dealers generally explaining the 
program to their customers and 
friends and enrolling them as mem- 
bers. 

Pennsylvania dealers feel that 
the promotion of highway safety 
is a part and parcel of their busi- 
ness, They feel it is a public re- 
lations program in which they 
can individually benefit. They 
also feel that this activity will 
help reduce the number of traf- 
fic accidents in the state and thus 
increase the use of automobiles. 

The state vehicle inspection pro- 
gram, in which dealers operate as 
official inspection stations, is a 
program to help keep the car safe. 
Now the drivers league program is 
an activity to keep the operator of 
the automobile safety conscious. 

With this new Pennsylvania ac- 
tivity I am sure dealers from all 
states will be very much interested, 
in another year, as to whether the 
accident toll, in. spite of the moun- 
tainous country of Pennsylvania, 
will improve as compared with 
highway accidents in other states. 


Nebraska Dealers 
Set Legislative 
Study at Parley 


By Arthur R. Oleson 
Staff Correspondent 

OMAHA. — The Nebraska Motor 
Dealers Assn. will create a com- 
mittee to study proposals for en- 
larging the state’s one-chamber 
legislature, with the goal of ob- 
taining more representative legis- 
lation for non-political groups. 

This was decided at the associa- 
tion’s 1948 convention, held here 
Jan. 8-9. 

The more than 300 dealers in at- 
tendance also adopted resolutions 
urging that: 

Labor and business leaders 
forego wage and price boosts 
until the nation’s ‘purchasing 
power “becomes economically ad- 
justed to the present inflationary 
conditions.” 

Congress repeal the federal auto- 
motive excise tax as “oppressive, 
discriminatory and duplicating.” 

The Nebraska governor and state 
highway committee exercise “cau- 
tion” in the proposed highway 
survey. 

Ed M. Nielsen of Columbus, Neb., 
was named president of the asso- 
ciation for the coming year. He 

succeeds Floyd Randolph of Lin- 
coln. 

Other officers: Elsworth DuTeau, 
Lincoln, first vice-president; E. E. 
Webber, Omaha, second vice-presi- 
dent, and Clifford E. Rose, Aurora, 
secretary-treasurer. 

The dealers heard talks by Clar- 
ence B. Randall, vice-president of 
Inland Steel Co.; M. O. Anderson, 
president of NADA; Clarence Lan- 
den, immediate past president of 
the American Finance Conference, 
and John O. Munn, dealer editor of 
Automotive News. 

Proposals for a 10,000,000 ton 
boost in steel production are 
“silly,” said Randall. He contin- 


“There is not the manpower to 
work in the expanded plants, to 
mine coal and iron ore. And there 
are not men available in factories 


to use the extra steel if it were 
produced. 


“Our whole economy is quivering 
(See OMAHA, Page 36, Col. 3) 









W. Va. Dealers 
Demand Action 


On Contracts 


CHARLESTON, W. Va.—The 
theory that factory-dealer_ rela- 
tions of a contractual character 
are “intrinsically competitive in 
nature and should remain so” to 
be dealt with separately by each 
company was challenged last week 
by the house organ of the Auto- 
mobile Dealers Assn. of West Vir- 
ginia. 

Following NADA’s statement on 
factory- dealer relationship, the 
Automotive Merchant asserted in 
an article by the editor: 

“The time has come to stop 
talking. The time is here for 
action, but action upon a new 
and different plane.” 

The publication proposes that 
dealers say to the directors of 
NADA “in unmistakable terms”: 

1. Promote Mr. M. O. Ander- 
son, a gentleman for whom we 
hold the highest regard, to the 
chairmanship of the association’s 
board of directors. Do this im- 
mediately! . 

2. Retain the most outstanding 
individual in the country, a man 
of the greatest ability obtainable, 
a man of the highest integrity, a 
man of national reputation and 
install that person as president 
of NADA. Strengthen him with 
the best legal talent available. 

8. Instruct that man that the 
automobile merchants of America 
want an equitable, bankable con- 
tract—one that is a MUTUAL 
contract. Impress upon that man 
that the instructions given are 
final, all inclusive and are not to 
be modified or rescinded by any 
one, 

Automotive Merchant emphasized 
that it did not wish to deprecate 
the character of Anderson. It 
pointed out that it would be taking 
unfair advantage of a fellow-dealer 
to ask him to jeopardize his busi- 
ness and future by “waging the 
kind of aggressive fight that is 
necessary to compel the factories 
to give to dealers an equitable and 
bankable contract.” 

The publication also pointed out 
that it is not antagonistic to any 
automobile or truck manufacturer, 
adding: 

“Automotive Merchant is op- 
posed, unalterably, to any phrase, 
clause or stipulation in any sell- 
ing agreement between any man- 
ufacturer and dealer that per- 
mits cancellation of that agree- 
ment at the whim of the factory.” 


Brunt of the argument was that 
dealers are making terrific invest- 
ments which it said could be wiped 
out by “the Sword of Damocles.” 


The publication quoted this de- 
scription of the past: 

“Under this threat ‘cancellation 
clause,’ many dealers were com- 
pelled to accept inventory loading, 
wild trading, additional multiple 
dealers in their areas. 

“Often the implication of co- 
ercion was enough to send deal- 
ers into wild competition with 
each other to see who could grab 
the biggest loss the quickest. 

“Then, as every last vestige of 
their own working capital moved 
over into the loss creating used- 
car inventories, they hocked even 
these that they might take more 
and even worse used cars at prices 
still more ruinous.” 
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500 Attend Parle » a 
Colo. Speakers Stress 
Customer Relations 


Motor Co. (Chrysler - Plymouth), 





By Ira Alexander 


Staff Correspondent 

DENVER. — Customer relations 
was stamped as the most important 
current problem facing automobile 
dealers in addresses at the annual 
convention of the Colorado Motor 
Car Dealers Assn. here (Jan. 8). 

In fact, several speakers stress- 
ed the subject to a record turn- 
out of more than 500 Colorado 
new-car dealers attending the 
parley, and M. O. Anderson, 
NADA president and principal 
speaker, titled his address, “Your 
Stake in Better Customer Rela- 
tions.” 

It was pointed out that the vast 
majority of dealers throughout the 





E. H. Watkins 
country during 1947 dealt fairly 


M. O. Anderson 


with customers in spreading too 
few new cars in a field where de- 
mand far exceeded supply, but 
dealers were cautioned not only to 
deal fairly with customers, but to 
educate the general public to the 
fact that they are acting in good 
faith. 

Marvin M. Millsap, chairman of 
the convention committee, called 
the parley’s attention to an edi- 
torial on the subject appearing in 
the Jan. 5 issue of AUTOMOTIVE 
News. After reading the editorial, 
he declared, “this expresses our 
sentiments and, I think, is what 
our association stands for on the 
subject.” 

Arthur C. Sheely, Shelly-Andreds 


Court Upholds 
Texas Dealers 


On Title Fines 


HOUSTON, Tex.—The Travis 
county district court has upheld 
the contention of Texas dealers 
that they are exempt from the pen- 
alty provision of the state’s new 
certificate-of-title law. 

The court granted an injunction 
against the tax collector-assessor of 
Harris county, restraining him 
from collecting $5 penalties from 
dealers for failing to make title 
applications within 10 days of de- 
livery. 

Former Gov. Dan Moody, who 
represented the Texas Automotive 
Dealers Assn. in the case, said that 
the counsel for the assessor-collec- 
tor served notice he would appeal 
the decision. 

The lower court also refused the 
collector’s petition that the case be 
transferred to the district court in 
his home county. 

The Texas state highway depart- 
ment had previously interpreted the 
law as exempting dealers from the 
10-day penalty clause. 































On the House... 


In its latest move, Dodge has changed all Buffalo area Dodge- 
Plymouth outlets to direct deals. However, a factory spokesman em- 
phasizes, Dodge has not changed its policy and has no intentions of 
eliminating all associate dealers. Any changeovers 
are being dictated by individual area circumstances, 
it was declared. . . . Real gas pinch may come 
early in the spring, due to fact oil companies are 
being forced to concentrate on fuel oil through 
February and won’t be able to start heavy gas 
refining activities until a month later than usual. 


Harry McArthur is chairman of NADA’s reso- 
lutions committee for the 1948 convention; 
assisted by James Mason, Thomas McElvein, 
T. T. Penrose and W. C. Quebedeaux. .. . Ken- 
tucky dealers have set up headquarters in 
Frankfort for the 1948 legislative session. 
Virginia dealer-tag cars can’t even be driven to 
church, so dealers are concentrating on getting the law changed. 
. .. NADA is seeking information on new-car and new-truck fran- 
chises held by co-ops. 





Pete Wemhoff 
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Fort Collins, was elected president 
to succeed Lamar Puett (Chevro- 
let), Fort Morgan. . 

Other new officers are Harry Mc- 
Donald, Strang Garage Co. (Buick), 
Colorado Springs, first vice-presi- 
dent; E. J. Barnes (Ford), Sterling, 
second vice-president; Thomas 
Young, Young Motor Co. (Dodge- 
Plymouth), Walsenburg, third vice- 
president; George Day (Chevrolet), 
Aurora, treasurer; Graden Wein- 
land (Dodge-Plymouth), Durango, 
secretary, and Tom Braden, Den- 
ver, executive secretary. 

Resolutions were passed pledg- 
ing the association to work for 
improvement in legislation affect- 
ing the motor car and motor car 
dealers and NADA was urged to 
seek reduced income taxes in this 
session of Congress. 


“Money—the Supreme Illusion” 
was the subject of an address by 
Paul M. Millians, vice-president 
of Commercial Credit Corp. 
Millians stressed the fact that 
now is the time to cut government 
expenses and reduce taxes in order 

to establish a more even keel and 
get back to a normal exchange or 
barter. “The supreme illusion of 
the past several years,” he said, 
“has been the opinion that the 
government can pass out money 
and increase the nation’s purchas- 
ing power—the tax and spend the- 
ory along with spend and spend.” 

Millians said that each individual 
businessman should take every op- 
portunity to tell his customers 
about our free enterprise system 
and in that way the people can 
be educated in the way the policy 
of business works. “Each of us in 
our own community has a respon- 
sibility to spread the free enter- 
prise policy and what it means to 
success of our democratic way of 
life,” concluded Millians. 


“Today, gentlemen, we hevé 
entered on an era of truck spe- 
cialization—specialization in fit- 
ting the truck to the work it is 
to do,” said E. H. Watkins, West- 
ern regional manager, Interna- 
tional Harvester Co. 


“But though 1948 is expected to 
be a good year for the truck in- 
dustry, one of these days—and per- 
haps the day is not too far distant 
—we’re going to find ourselves in 
a buyers’ market, and in that day 
the ability to sell specialized trucks 
that fit each operator’s particular 
needs may come pretty close to 
being the measure by which we 
prosper or fail to prosper in the 
truck industry,” Watkins warned. 

“Advanced methods of selection, 
training, and compensation will be 
the key factors in rebuilding deal- 
ers’ retail sales forces for the sell- 
ing era ahead,” declared Charles 
C. Atwood, of Studebaker Corp.’s 
sales training division. He said 
that no one man can predict just 
when the sellers market will end, 
but added: 

“When the buyers’ market does 
return, a good many automobile 
dealerships will find themselves at 
a disadvantage because manage- 
ment has failed to make adequate 
preparations for recruiting and 
training a competent and vigorous 
sales and service organization. No 
business can develop such an or- 
ganization overnight.” 


Atwood reviewed common “train- 
ing” practices of the past and lev- 
eled particular ridicule upon the 
custom of handing a salesman a 
data book and an order pad under 
the impression that such action 
constituted suitable sales training. 


M. O. Anderson was to have been 
the first speaker on the afternoon 
program, but due to floods in the 
East his arrival was delayed until 
early evening. He appeared on the 
program following the dinner, along 
with the regular evening speaker, 
Dr. Alfred P. Haake, economist, of 
General Motors Corp. 


_ Special tribute was paid by the 
delegates to Tom Braden, execu- 
tive secretary, for his effort in be- 
half of the motor car industry in 
the state. 
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WE STAND FOR: 
11. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. {,2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 13. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. { 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 
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energy and ability, which made America and‘ gave more of ‘her citizens 
more of the better things of life than anywhere else in the world. 

















People Are Funny 


SOE —coeaning you and me, as well as everyone else 
—are funny. We'll vote for anything to control the other 
guy, and we'll go sled-length for higher wages and lower 
prices so long as it comes out of somebody else’s pocket. 

That is the “philosophy” behind labor’s forthcoming de- 
mand for pay boosts and the public’s cry for lower priced 
cars. 

In the case of the UAW, Walter Reuther’s buildup for a 
third round of wage increases recalls his 1945 fiasco when, 
in effect, he told union members: “Those who want a 30 per- 


cent pay boost raise their 
9 hands.” Just like that. 
A Throwback 7 
Recent blast by Chief Highway 








Reuther—and his unionists 
—found then it wasn’t so 

Commissioner McMillan of South 

Carolina, opposing revival of state 


motor vehicle inspections, stirred 
up the Pennsylvania Automotive 
Assn.’s Safety division. 


* * * 


PAA says MeMillan’s opinion 
(Automotive News, Dec. 8) “ex- 
presses the thoughts of a public 
official from the _ horse-and- 
buggy days.” 


* * * 


Pointing to McMillan’s report 
that fatalities in S. C. are 18 per- 
cent less than in 1941, the PAA 
asks: “Can it be possible that 
this noteworthy decrease is a re- 
sult of a lessening of safety re- 
quirements in South Carolina 
(which had inspections before the 
war)?” 


* * * 


PAA believes McMillan makes 
one good point, however—his 
statement that “what we need 
is adequate enforcement of the 
regulations we now have.” 


easy as all that. But here they 
are back again with the same 
cry. They haven’t learned yet 
that, instead of a wage in- 
crease coming out of some- 
body else’s pocket, it actually 
comes out of their own pock- 
ets in the form of higher 
prices. 

In the case of lower priced 
cars, it’s much the same. 
Everybody’s for it, including 
those who produce the cars 
and those who buy them. But, 
again, who’s going to foot 
the bill? 

Can manufacturers take 
the loss and go bankrupt? 
Can the working man take a 
wage cut and still survive? 
Will motorists demand less 
for their traded-in cars; be 
satisfied with fewer comforts 
and performance in a light, 
cheaper car? 

Until these riddles are 
solved, everyone had better 
look at the problems with a 
little common sense. 





AS IF TO prove how insidious 
can become a system of taxation 
once it becomes law, let us con- 
sider the income tax as it applies 


to individuals. When it became 
effective in 
BLEEDING the year 1913, 


THE GOLDEN only those who 
GOOSE earned more than 
$3,000 in that year 
were required to make a return. 
On a reported income of $5,000, an 
individual paid $20, on $10,000 only 
$70 and on $25,000 net earnings. 
the staggering tax of $270, all 
brackets subject of course to ex- 
emption for dependents. When you 
compare these insignificant figures 
with what you are required to 
cough up today, one is apt to get 
a queer feeling in the pit of his 
tummy. No wonder there was lit- 
tle opposition to the establishment 
of federal income taxes. The argu- 
ment that a man should pay in 
proportion to what his ingenuity 
and ambition allowed him to earn, 
seemed perfectly logical. That he 
could pay it without even consult- 
ing his bank balance is perfectly 
obvious but, brother, look what 
happened in the less than four 
years which followed! 
x + * 


GREEDY LEGISLATORS had 
found pure gold in them thar hills 
and so easy to collect. It is as sim- 
ple as taking money from a blind 
man. Not until World War I, how- 
ever, did anyone have the temerity 
to put the real squeeze on—and 
then of course it could be applied 
without too much opposition under 
the patriotic appeal of “Anything 
goes to make the world safe for 
democracy.” So the innocent vic- 
tims gradually became accustomed 
to the once new system of taxation 
and hardly felt the surgeon’s knife 
as, each year, it cut a little deeper 
into their vitals. Some state legis- 
latures, lured on by envy of this 
new-found El Dorado, forced 
through additional taxes on in- 
come but they have never been able 
to catch up with your Uncle Sam- 
uel, who seemed to have prior 
rights on the poor victims who were 
already showing signs of anemia 
which might prove fatal. 

* * * 

BUT IT WAS in the year of all- 
out World War II that Congress 
was able to boost the individual's 
income rates to heights so prepos- 
terous they would appear ridiculous 
to a Rip Van Winkle who had been 
sleeping since 1913. Under the 
proper banner of “No war profi- 
teers in this war’—which we all 
subscribe to—both corporations and 
income tax rates were increased 
to undreamed of heights. Always 
the taxpayer was led to believe, 
either by actual promises or under 
the assumption based on his own 
common sense opinion, once the 
war had been won, taxes would be 
lowered somewhere near normal. 
But what has happened is today 
perfectly clear to anyone who can 
read or write. Two sources of de- 
mand for government money have 
been discovered, each of which is 
so apparent to its sponsors as an 
absolute necessity that the very fu- 
ture of our democracy hangs in the 
balance until it is approved. 

+ + * 


JUST HOW long they can con- 
tinue to bleed the golden goose 
without having it expire with the 
last pledge, no one seems to know 
but many seem perfectly willing to 
conduct the experiment. On every 
hand are examples of the havoc 
this exorbitant taxation on individ- 
ual’s incomes is causing. Already 
the brilliant type of citizen, on 
whom this country has always de- 
pended to risk their capital on new 
and unproved projects, have be- 
come apathetic. Their answer to 
the young inventor or promoter 
who approaches them in search of 
financial backing is, “Oh, what’s 
the use? Even if we did succeed 
after all your hard work and my 
risk, the income tax boys would 
get it!” 

+ + 4 

WHAT ARE you and I going to 
do about it? Well, I have to admit 
that at the moment it looks rather 
hopeless—when by a simple twist 
of the wrist, you can buy 12 million 
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—Letterbox 


‘Three Nominations ..... 








OQUCK, ELMER! 
THE NEW CONCRETE! 
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This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


More ‘Men of Year’ 


History repeats itself, and in the 
case of Henry Ford II who was 
named the Man of the Year once 
before, I think the repetition is 
justified. The business policies and 
social consciousness which made 
him a leader of outstanding sta- 
ture before have become more im- 
pressive during the past year. 

I’m a Ford man, but am willing 
to have someone else try to prove 
that my candidate isn’t the most 
logical for the “Automotive Man 
of the Year” title-—T. M., Wichita, 
Kan. 

+ * o*” 

How about Walter Reuther? I 
mean it. He “conked” the Connies 
out of the CIO-UAW picture. I 
don’t know of anything more con- 
structive laborwise. In the 
speeches both labor and manage- 
ment grant that both are necessary 
in the American business picture. 


votes at $40 each simply by not 
requiring that number of our citi- 
zens to file an income tax report, 
when we could promise to keep on 
frying the fat out of those who 
by their own energy and frugality 
have accumulated something but 
who do not add up to much in the 
way of votes, when .we could in- 
crease taxes on the voteless cor- 
porations, the largest owned by 
hundreds of thousands of small in- 
vestors. It does appear to be poor 
policy in a presidential year to 
reduce all individual’s income taxes 
—but (and here is where you and 
I come in) there are statesmen in 
Congress with gumption enough to 
put the welfare of this country 
above mere political gain, and they 
are fighting your battle and mine. 
Have you written or wired them 
as I am doing this very day?— 
G.MS8. 





Both will get along better without 
the pitfalls set by the pinks and 
reds.—C. J., San Francisco. 

. ” + 


The Automotive Man of the Year 
should be the “Little Woman.” She 
makes Pa buy cars oftener and 
tells him all the accessories she 
needs. Bless her, she makes sales 
for us dealers.—A. C., St. Louis. 


+ * ” 


Addresses 


We have been reading the Avuto- 
MOTIVE News for several months 
and have always found information 
therein which proved very bene- 
ficial. 

At this time we would desire 
some information that is not print- 
ed to date in the news, and we 
would appreciate it very much if 
you would supply us with the in- 
formation we need. We are very 
anxious to get the address of the 
following automobile manufactur- 
ers: Keller, Playboy, Tucker, Bobbi 
Kar.—James A. Garvin, Carolina 
Motor Co., Fayetteville, N. C. 

Epitor’s Note: Keller, Hunts- 
ville, Ala.; Playboy, 988 Ellicott 
St., Buffalo 8; Tucker, 7401 8. 
Cicero, Chicago; Bobbi Kar is 
now the Keller. 


Coming Events 


JANUARY 


dan. 25-29-—-Chicago (Hotel Stevens). 
nual meeting of NADA. 


FEBRUARY 

Feb. 9-12—Atilantic City (Convention Hall) 
Twenty-first Annual Convention, Automo- 
tive Accessories Manufacturers of Amer- 
ica Exposition. 

Feb. 17—Baltimore. Annual meeting, Mary- 
land Automobile Trade Assn. 

Feb. 28-May 4 — Vancouver (Vancouver 
hotel). Annual convention of the Cana- 
dian Automotive Asen. 


Ap 
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Kaiser-Frazers 
Expanding 
Production 
Otfers Opportunity 


to More Dealers 


By the end of 1947 Kaiser-Frazer production had passed 1,000 cars per day. It will 
now be further increased—to more than 1,500 cars per day! And still greater 
production will be reached before the end of the year. 

















The demand for Kaiser and Frazer cars has con- than the industry ever dreamed could happen! 
tinued to grow along with our expanding pro- 
duction. There is every evidence that it will keep 
on growing. And our stepped-up advertising and 
sales-promotion efforts are planned to steepen the 
gratifying up-curve of buyer demand. K-F will 


always be aggressive in both building and selling! 


This is good news to the many thousands of 
able merchants who are interested in a profitable 
franchise. We can now again consider franchise 
applications, as we expect to sign contracts with 
quite a number of new dealers in existing open 
territories within the next few weeks. 


If you are interested in obtaining a 
Kaiser-Frazer franchise, write Fred R. 
Cooper, Director of Sales, Kaiser-Frazer 
Sales Corporation, Willow Run, Mich. 


In recent months Kaiser-Frazer deal- 
ers everywhere have been receiving a 
larger and steadier flow of cars—in 
proportion to number of dealers — 





Willow Run, Michigan 


afi M\- 
>48)= 
* BS/~= 
Hear Vewscope with 
Wendell Noble, 4 times weekly 
over Mutual 
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Pay Raise, Contract Changes. . . 


GM Demands Drawn Up 
At UAW Meetings 


By Mac Gordon 
Staff Writer 


HE executive board of the 

UAW-CIO formulated the un- 
ion’s 1948 wage program last week 
at a special session in Detroit. 

Approval of the demand for 
presentation to General Motors 

was expected Saturday (Jan. 17) 
at a meeting of the UAW’s na- 
tional conference of GM local union 
representatives. 

With the GM-UAW two-year 
contract due to expire April 28, 
the GM conference also planned 
to draw up proposals for amend- 
ments and revisions of the agree- 
ment. 

Negotiations between the corpor- 
ation and the union must be opened 
10 days after notice of contract 
reopening has been served. This 
notice may be served 60 days in 
advance of the contract expiration 


date. 
The UAW’s propaganda mill, 
linking the wage demands to 


profits and contending that prices 
will not have to be raised, has al- 
ready begun to churn. 

> + * 


ALTER P. REUTHER, UAW 

president, told a New York 
audience last week that eight auto 
companies, excluding Ford, “could 
pay a 25-cent-an-hour wage in- 
crease and still have a 12% per- 
cent profit on their investment.” 


Ford Signs Up 
3 More Vendors 
On West Coast 


DEARBORN.—Albert J. Brown- 
ing, Ford vice-president and direc- 
tor of purchases, announced last 
week that final arrangements had 
been made with three additional 
California manufacturing firms for 
the production of $1,900,000 worth 
of parts for the 1949 Ford car. 

Cannon Electric Development Co., 
Los Angeles, has been awarded a 
contract to produce a million dol- 
lars worth of ornamental die cast- 
ings representing 2,500,000 pieces a 
year, Browning said. 

Cannon is also setting up facili- 
ties to manufacture horns for Ford 
to be used on all vehicles assem- 
bled on the West Coast. This will 
mean an additional $400,000 yearly 
for the Los Angeles firm, Ford 
stated. 

A $400,000 contract has been 
awarded to Bendix Aviation Corp., 
Pacific division, for the manufac- 
ture of master brake cylinders for 
all vehicles to be assembled on the 
West Coast. 

In addition, a $100,000 contract 
was given R. H. Osbrink Mfg. Co., 
also of Los Angeles, for the pro- 
duction of permanent-mold alum- 
inum castings for camshaft timing 
gears. The gear blanks will be 
shipped to the Rouge plant in Dear- 

rn for machining. 

These contracts will raise the 





amount of money being spent by 
Ford for production parts on the 
West Coast to well above the $17,- 
000,000 mark, Browning said. Ford 
ultimately plans a purchasing out- 
lay of $50,000,000 in that region. 


















“These companies,” Reuther 
said, “made a total profit before 
taxes of $775,000,000 in 1947, or a 
return on their investment of 38 
percent. After taxes, they still 
made 22 percent on their invest- 
ment.” 

The UAW chief failed to esti- 
mate in his address what profit 

the auto makers made on their 
sales last year, preferring to con- 
trast profits to ‘prewar investment 
figures. 
a * * 
=. labor developments dur- 
ing the past week included: 

1. Joe McCusker, administrator 
of Garage Workers Local 415 of 
the UAW, said efforts to revive the 
Detroit dealership strike would be 
resumed on a “one-garage-at-a- 
time basis.” McCusker was unsuc- 
cessful 10 days ago in his attempt 
to renew the walkout at all Ford 
and Lincoln-Mercury dealerships in 
the Motor City. 

2. Seeking organizational rights, 
Hudson foremen stayed away 
from work for several days last 
week. But while the foremen can 
join unions, they are denied legal 
status under the Taft-Hartley 
law. Production of Hudson cars 
was continued at nearly normal 
rates. 

3. Willys-Overland was forced to 
halt production because of a strike 
at the Spicer Mfg. division in To- 
ledo. Workers struck in sympathy 
with a worker who received a 
three-day layoff for allegedly be- 
ing a laggard at work. Spicer sup- 
plies Willys with gear assemblies. 

4. The International Assn. of 
Machinists confirmed reports it 
was openly seeking to “steal away” 
skilled workers from the UAW at 
the Cadillac plant in Detroit. An 
IAM spokesman said several hun- 
dred Cadillac employes have al- 
ready joined his union in the “raid- 
ing” drive. 





‘Relations Same’ 
After GM Sells 


Bendix Interest 


DETROIT.— The proposed sale 
of General Motors common stock 
interest in Bendix Aviation is not 
related to the commercial rela- 
tionship between the companies, 
GM announced last week. It pro- 
poses to sell the stock to under- 
writers for public offering. 

When the 399,990 shares have 
been sold, GM will have disposed 
of the remaining balance of the 
stock it has held in Bendix since 
1929. This decision brings to an 
end past consideration of Bendix 
as a GM division or wholly-owned 
subsidiary. 

Bendix for many years has sold 
its products to GM in substantial 
quantities. 

“These commercial relationships 
have been on a business basis not 
affected by General Motors Corp. 
stock interest in Bendix Aviation 
Corp., and have been substantially 
similar to the commercial relation- 
ships between General Motors Corp. 
and other important parts sup- 
pliers,” a GM spokesman stated. 


ABOUT SIX WEEKS AGO Austin Motor started shipping the new A.40 to America. 





This photograph, taken in the Longbridge Works, marks the production of the last car 
of the first million-dollar batch. From now on a million dollars worth of Austins will 
be shipped to the United States every month, the company states. In the group around 
the car are L. P. Lord, chairman and managing director; George Harriman, works 
director, and B. J. Hegarty, a director of Austin Motor Export Corp. 


“A — 


TODAY MAY SAVE 


OMORROW .., MAYBE YOURS!” 
Your Greater Cincinnati's Progressive “Lineola-Mereury” Dealer 


114 E, 6th STREET, NEWPORT. 


é 





40 6700-1-2 


THIS OUTSTANDING APPEAL for safety was run in newspapers by Knobloch- 


Edwards Motors Inc. 


(Lincoln-Mercury), 114 R. Sixth St., 


Cincinnati. The warning, 


“A check-up today may save a life tomorrow—Maybe Yours,’’ is a forceful way of 


stressing the dealership’s service facilities. 





|\Ford Dealers Show 1948 Line 


Of Trucks; Prices Up 5.6% 


(Continued from Page 2) 


are building much more value into 
them.” 

Ford said his company hoped 
to reduce prices “just as soon as 
Wwe can.” 

“It is very much to our com- 
petitive advantage to do so,” he 
declared. 

Following are the chassis and 
cab prices on the new Ford truck 
series: 


6-cyl. 8-cyl. 

Series F-1 (% ton)  ......:000 $1,075 $1,095 

Series F-2 (% ton)  .....c0+ 1,180 1,200 

Series F-3 (% ton h.d.) .... 1,244 1,264 
Series F-4 (1% ton) 

134 in. wheelbase ............ 1,307 1,327 
Series F-5 (1% ton) 

158 in. wheelbase ............ 1,337 1,357 


Series F-5 (1% ton C.O.E.) 


110 in. wheelbase ............ 1,467 1,487 

134 in. wheelbase ............ 1,497 1,517 

158 in. wheelbase ............ 1,527 1,547 
Series F-6 (2-ton) 

134 in. wheelbase ............ 1,715 1,735 
Series F-6 (2-ton) 

158 in. wheelbase ............ 1,745 1,765 


Series F-6 (2-ton C.0.E.) 


110 in. wheelbase ............ 1,875 1,895 
134 in. wheelbase .. J 1,925 
158 in. wheelbase 955 





Copeland Named 
Bantam President: 


Bowes Chairman 


BUTLER, Pa.—Dean B. Copeland 
has been elected president of 
American Bantam Car Co. here, 
manufacturer of Supercargo truck- 
trailers, it was announced last 
week. 

Jerome P. Bowes jr., vice-presi- 
dent of W. A. Alexander Co., Chi- 
cago general insurance brokers, 
was elected chairman of the board, 
and Stanley Winkler, New York 
City, was elected vice-president. 

The election was held during a 
meeting in New York City of the 
firm’s directors. Copeland succeeds 
Francis H. Fenn, who died Nov. 29. 

A vice-president of the Butler 
County National Bank, Copeland 
has been a director of the truck- 
trailer manufacturing company for 
10 years. 

At the director’s meeting, operat- 
ing personnel of the plant reported 
business prospects for 1948 were 
encouraging, both from the stand- 
point of production and sales. 

During this year, the company 
said it plans to intensify its mer- 
chandising campaign, broaden its 
line of Supercargo trailers by in- 
troducing several new models, and 


Series F-7 (2% ton) 
135 in. wheelbase 
159 in. wheelbase 

Series F-8 (3-ton) 
135 in. wheelbase 
159 in. wheelbase ............ 
195 in, wheelbase 


2,670 
2,700 


3,250 
3,380 
3,430 





Fears Socialism 
If U. S. Controls 


Are Continued 


DETROIT.—Ross Roy, president 
of Ross Roy, Inc., national adver- 
tising agency, has charged that 
government controls are taking 
away from the American people 
those freedoms and opportunities 
which the founding fathers estab- 
lished. 

In the January issue of Makes 
Sense to Me, a pamphlet which he 
distributes to industrial and busi- 
ness leaders, Roy maintains that 
a few government controls lead to 
more controls and finally to social- 
ism. 

“We have witnessed the paradox 
of a socialistic British government 
asking for American dollars while 
our President asks us to go in the 
British planned economy direction,” 
Roy writes. “One would think that 
socialistic governments themselves 
would plead with us to keep the 
economic system we have, if only 
to help them out of their economic 
troubles. 

“We obtain our unity because of 
our love for freedom. For more 
than 150 years we have been the 
freest people on the globe—free to 
work where we please, go where we 
please, say what we please, worship 
where we please.” 









Oldsmobile Sales 
Total 180,785 
For the Year 


LANSING.—Domestic retail sales 
of new Oldsmobile cars in 1947 hit 
a postwar high of 180,785 units, 
D. E. Ralston, general sales man- 
ager of the GM division, announced 
last week. 

On the basis of Ralston’s report, 
10,669 units or only 5.6 percent of 
the 191,454 Oldsmobiles built in 
1947 went for export. 

Oldsmobile’s 1947 domestic sales 
compare with 102,302 units in 1946. 
Ralson pointed out, however, that 
the 1947 sales record was far be- 
hind that of 1941, when 229,568 
Oldsmobiles were sold domestically. 


“Although production has been 
climbing steadily, we are still un- 
able to keep up with the unprece- 
dented demand for Oldsmobiles,” 
Ralston said. “As the year 1947 
closed, our 3,200 dealers throughout 
the U. S. reported 385,997 unfilled 
orders on their books. 

“This number of cars could be 
built in one year by Oldsmobile if 
it were not for the current short- 
age of cold-rolled sheet steel and 
other critical materials.” 


Ernst Promoted 


In Hudson Sales 


DETROIT.—Promotion of Walter 
A. Ernst, who has been Southeast- 
ern divisional sales manager, to 
the post of North- 
western division- 
al sales manager 
at Chicago, has 
been announced 
by N. K. Van 
Derzee, sales 
manager of Hud- 
son Motor Car 


Co. 
Ernst, who be- 
came Southeast- 





ern divisional 
sales manager in 
June, 1946, joined Hudson before 
the war as district manager in the 
Philadelphia zone. He left Hudson 
upon receiving a commission in 
the Army, and after his discharge 
in 1944 rejoined the company. 


Walter A. Ernst 


Yuma Chevrolet 


Sues in Resale 


YUMA, Ariz.—C. C. Dunbar 
(Chevrolet) has filed suit in su- 
perior court for $300 damages 
against a buyer of a new car whom 
he accused of reselling the vehicle 
in violation of terms of a purchase 
contract. 

“We are going to see to it that 
none of our cars go into the black 
market if we can help it,” Dunbar 
said. “I am instituting the suit to 
protect persons who want to buy 
new cars for their own use and 
not to resell immediately at a 
profit.” 


Cincinnati Assn. to Hold 


Labor Parley Jan. 22 


CINCINNATI. — Recent develop- 
ments in labor relations will be 
the principal topic of discussion 
at a dinner meeting Thursday eve- 
ning (Jan. 22) of the Cincinnati 
Automobile Dealers Assn. The 
meeting will be held in the ball- 
room of the Hotel Alms. 


The speaker will be Cornelius J 
Petzhold, labor expert. Dealers 


were asked to bring their service 
managers to the meeting. 





ALL ARIZONA FORD DEALERS together with dealers from El Centro, Brawie) 
and Calexico, Calif., photographed at Phoenix during a preview of the 1948 model For: 
trucks. The meeting was addressed by J. P. Roberts, district manager, and J. A. King. 


enlarge its distributor organization. ! truck and fieet sales manager of Ford, Long Beach, Calif. 
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“Looking down from my office windows I can 
see the curbstone where I used to sit as a kid. I sat there 
every morning to count my change and check my list 
of subscribers after peddling my papers. 

“I was nine years on that paper route. The only 
time I ever neglected it was once when Dad let me take 
the fomily flivver for a spin and I was late getting home. 


“When I got through high school the assets 
I had were few but mighty important to me. I could drive 
a car. I had some real money in the bank. I had a high 
school diploma. 








automobiles and they 
got deeper and deeper in- 
to my blood. When I finished 
college I hired out as a gas station 
attendant. After a while I opened a 
little one pump place of my own. Then I added car wash- 
ing and repairing. Business boomed and with my savings 
growing, I made up my mind about the future. I wanted 
to go back home, have my own business there, and be a 
real success among the people I knew and loved. 


““W ell, I’m back home alright and have been for 
fifteen years. Right now, as I said before, I’m looking 
down at that curbstone where it all started. Nobody’s 
sitting there now, but a brand new Chrysler New Yorker 
is parked there for the passing public to see and admire. 
Yes, I became the Chrysler-Plymouth dealer in my own 
home town. 

“When the Chrysler people were satisfied with 
my ability and experience they said okay to my dealer 






Up From 


54 seconds. 






The Curbstone’ 
Reading time .. Mat Chale 






“The college I went to was located in the middle 
of a big city. In those days the automobile district was 
right near by—with big dealers, little dealers, service 
stations of all kinds and people always coming and going 
in new and old cars. 

“When I had to earn some extra money in 
school I got out a business card and ran a little ad in the 
paper, the first ad I ever wrote,—'Expert Driving Lessons,’ 
was the headline. It was a good idea and it brought a 
lot of clients. 


“The rest of the story is simply that I loved 





aan. I immediately proposed marriage to my girl 
friend and she said okay too. That was quite a day. We 
have two swell kids now and all I can say is 

I hope there'll be plenty of old fash- 
ioned freedom and opportunity left 
in this country when it comes their 


. ” eo 
turn to make the big try for success. ! , 
pea 
bee 


eS 










Write for our free booklet contain- 
ing a number of these typical success 
stories taken from our files. Chrysler 
Corporation, 341 Massachusetts 
Avenue, Highland Park 3, Michigan. 


Chrysler Corporation 


PLYMOUTH ¢ DODGE « DESOTO « CHRYSLER * DODGE“ Job Rated“ TRUCKS 
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Pontiac to Hold 
48 Sales Parley 


PONTIAC.—Representative deal- 
ers from Pontiac national sales 
zones will get their first look at 
the 1948 Pontiac Wednesday (Feb. 
22) when they gather here for a 
two-day sales conference. 

Also scheduled are conferences 
with departmental heads concern- 
ing sales and production prospects 
during the coming year. 


Springfield Assn. Elects 
Everson as President 

SPRINGFIELD, Ill.—J. T. Ever- 
son (Ford) was elected president 
of the Springfield Auto Dealers 
Assn. at the annual meeting. 

William J. Kessling was named 
vice-president; Homer Mountz, 
Harry Newman and R. M. Schuette, 
directors, and W. F. Dagon, sec- 
retary. 





U uivoredl Sales 


Universal Sales & Service Ltd. 
(Lincoln-Mercury), Calgary, Al- 
berta, has completed its reorgan- 
ization, according to B. C. Franch, 
president and managing director. 
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OVER 100 EMPLOYFS and members of their immediate families attended the Christ- 


mas party given by Tom McDonnell, Inc. 


(Lincoln-Mercury), 850 8. Woodward Ave., 


Birmingham, Mich. Each employe received a bonus. There were also baskets with a 
complete turkey dinner for each family and gifts for the children. 


. 
Tucker Retains 
e ° e 

Engineering Firm 

CHICAGO.—Further expansion of 
Tucker Corp’s. engineering pro- 
gram was revealed last week when 
Fred Rockelman, executive vice- 
president, announced that the Ja- 
cobs Aircraft Engine Co., Potts- 
town, Pa., has been retained by 
Tucker on a consulting basis. 

The Pennsylvania firm will con- 
duct a development and research 





Here’s my. 


New Year’s resolution 


START 1948 RIGHT, THIS WAY— 


program for Tucker in its Potts- 
town plant, Rockelman said. 

“The work inaugurated by Ja- 
cobs will be closely co-ordinated 
with Tucker engineering projects 
already underway in Chicago and 
other cities,” Rockelman pointed 
out. 


Harding Motors Ltd. 
Harding Motors Ltd. has opened 
at Chilliwack, B. C. H. G. Harding, 
proprietor of the firm, purchased 
the site in 1942. 








Axe to Fall 


WASHINGTON. — The _ Republi-| 
can majority in Congress whetted 
its axe last week for a heavy date 
with President Truman’s proposed 
federal budget. 

The budget recommendations for 
the 1949 fiscal year called for total 
expenditures of $39,669,000,000 —a 
peacetime record. 

Immediate cries of “extrava- 
gance” and “party politics” were 
heard from Republicans. 

In requesting the sum, President 
Truman said that such an amount 
is needed to: 1. Head off totali- 
tarian rule in Western Europe; 2. 
maintain “a modern and balanced 
armed force” for U. S. security, 
and 3. strengthen “the foundations 
of our democracy and the happi- 
ness of our people.” 

Among the dissenters to the 
President’s estimate was Senator 
Taft of Ohio, who called the Presi- 
dent’s recommendations “too high.” 
Senator Ferguson of Michigan ac- 
cused Mr. Truman of “bad faith” 
in calling for such a high outlay. 








If you want your trucks and trailers 
to carry the highest payloads — to 
stay /ongest in service—to cost least 
for maintenance, plan to build them 
with U-S-S Stainless Steel. 

U-S-S Stainless Steel—cold rolled 
to induce high tensile properties—is 

% times stronger than plain steel. It 
can therefore be used in very thin 
sections to effect almost unbelievable 
savings in weight and at the same 
time to actually increase structural 





SHEETS 





UNITED STATES STEEL AMERICAN STEEL & WIRE COMPANY, Cleveland, Chicago & New York 


CARNEGIE-ILLINOIS STEEL CORPORATION, Pittsburgh & Chicago . 
Pittsburgh ’ 


NATIONAL TUBE COMPANY, 


strength. And because Stainless con- 
struction is practically immune to 
the action of weather, corrosion, and 
time itself, the stamina of Stainless 
equipment is not affected through 
year after year of hard service. 

By building with U-S-S Stainless 
Steel every unnecessary pound of 
dead weight can be safely eliminated. 
Such equipment can carry hundreds 
of extra pounds of payload on every 
loaded haul, costs materially less to 


U-S-S STAINLESS STEEL 


STRIP 








PLATES Ce SY BILLETS 


TENNESSEE COAL, 





ala a0 51:1 3 


COLUMBIA STEEL COMPANY, San Francisco 
RON & RAILROAD COMPANY, 


operate empty. In addition, Stainless 
never needs painting, always “looks 
like new,” withstands wear, hard 
knocks and fatigue like no other 
metal. No wonder owners put Stain- 
less equipment in a class by itself as 
a paying investment. 

So, give your customers Stainless 
equipment—we don’t know of any 
better way to insure them and your- 


self a more happy and prosperous 
New Year. 





Malas SPECIAL SECTIONS 











8-315-A 





Birmingham 


UNITED STATES STEEL SUPPLY COMPANY, Warehouse Distributors — Coast to coast: UNITED STATES STEEL EXPORT COMPANY, New York 


| man-made rubber, 


on Budget 


Republicans Shocked as Truman Calls for Outlay 
Of $39.6 Billion—Peacetime High 


The present estimate, although 
quite likely to be trimmed con- 
siderably before the Republicans 
give it their approval, is about 
$2 billion greater than what was 
asked for for the fiscal year end- 
ing this June 30. 

While the Republicans expressed 
amazement at the budget figure, 
there was little criticism from any 
source of the $11 billion asked for 
national defense. 


The President’s proposal that 
this year’s tax settlements allow 
$40 per person deductible from in- 
come tax payments was also met 
with disfavor by Republicans who 
charged him with playing politics 
and of “seeking votes”. 

To make up for the loss which 
would occur if such an overall tax 
deduction was permitted, the Presi- 
dent proposed that Congress hoist 
corporation taxes by $3,200,000,000, 
the amount he estimated the $40 
cut would cost. 


Other suggestions 
posed budget are: 

Expansion of the Social Security 
program with a $115 billion provi- 
sion to start. 

A federal public-works program 
much larger than any regular 
public-works program prior to 
the war. 

A national 
program. 

Full approval of the Marshall 
Plan as the President asked last 
month, with an expenditure of $7% 

billion during the 1949 fiscal year. 


South Bend Assn. 


Assists Dealer 
In Resale Suit 


SOUTH BEND.—The South Bend- 
Mishawaka Automotive Trades 
Assn. has taken its first legal step 
in the fight against the gray mar- 
ket. 

A lawsuit was filed 


in the pro- 


health and medical 






in circuit 


|court by Scherman-Schaus-Free- 


man Co. (Studebaker), South Bend, 
against A. E. Pauszek, 509 S. Lib- 


|erty St., South Bend, alleging the 


$2,259 new Studebaker Commander 
bought by him under a nine-month 
contract was resold two days after 
its purchase. Damages of $565 are 
asked. 

Frederick K. Baer, attorney for 
the association, stated that the 
claim, if collected, would be given 
to the South Bend Community 
Chest. 

Baer said the car was purchased 
Nov. 29, 1947, and then changed 
hands twice among used-car deal- 
ers in South Bend. On Dec. 8 it 
was allegedly traced to Hastings, 
Neb., having changed hands again. 

Local automobile dealers have 
been requiring six-month or nine- 
month contract agreements by the 
original purchaser pledging not to 
sell the new car to somebody else 
before the six or nine months have 
passed. 


Rubber ‘ubeonian 


Synthetic Equal to Natural 


In Treads Is Claimed 


WASHINGTON.—A new synthe- 
tic rubber which may equal or sur- 
pass natural rubber in tire treads 
was described last week by John 
P. Coe, vice-president and general 
manager of United States Rubber 
Co. synthetic rubber division. Coe 
said two large plants are now be- 
ing equipped to produce the new 
rubber. 

“Preliminary data have indicated 
tire tread quality substantially im- 
proved over anything heretofore 
with natural rubber,” Coe contin- 
ued. “If this improvement is estab- 
lished by service performance of 
tires over this year and next, it 
is expected that such rubber will 
be used almost regardless of price.” 

Secret of this improvement in 
Coe indicated, 
is a sharp reduction in tempera- 
ture of the chemical reaction by 
which the GR-S is produced from 
butadiene and styrene. The new 
rubber is made at the frigid tem- 
peratures between zero and 40 de- 
grees Fahrenheit, instead of at the 
customary 125 degrees. 
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| : Auto Credit U 

| Backing for Labor Law P 

i reas By 5 Percent 
tlay | Trailer Makers Pledge Aid in T-H Administration; 

Rogers Succeeds Glick as President At End of Nov. 
though EDGEWATER PARK, Miss.—j|cd president of the association to ome cece co one 
d con- Builders of the nation’s motor | succeed Julius L. Glick, Truck En- sales on Nov oO was 5 reent 
blicans freight trailers, citing “a notice- | gineering Corp., Cleveland. John C. higher than at the end of Ro re- 

about able decrease in labor unrest since | Bennett, Utility Trailer Mfg. Co., yn month, the Federal Galen 
at was passage of the Taft-Hartley labor | Los Angeles, was reelected Western Boara re orted last week 
ar end- act,” voted unanimously last week | vice-president, and J. C. Farre, L. ©. FITZGERALD, manager of the Chevrolet assembly plant, Los Angeles, con- P . 
to pledge unswerving support of | Eastern Car and Construction Co.,| ducting an inspection tour with his guests: A. G. Letherby, assistant zone manager; Installment sale credit for auto- 
:pressed their industry to aiding successful | Easton, Pa., was named to succeed | M. E. Pollard, Chevrolet dealer, San Fernando valley; Gus Culbertson, zone manager, | ™Obiles alone on Nov. 30 amounted 
figure administration of the new labor|as Eastern vice-president. N. A.| and Richard Francis, vice-presi¢ent of Campbell-Ewald Co., advertising agency. to an estimated $1,099,000,000, an 
om any law. Carter jr., of Fruehauf-Carter Co., increase of fifty-two million dollars 
at ter Endorsement of the act’s prin- |Memphis. W. E. Grace, of Hobbs | portance of trailer transportation | bile dealers, who had strongly pro-| Over the Oct. 31, (1947) total and 
ciples and the pledge to cooper- | Mfg. Co., Fort Worth, Tex., was |S one means of modernizing Euro- |tested against a 400 percent pro-|n increase of five hundred and 
: ate in its successful administra- | elected treasurer. pean transportation systems. posed jump at an earlier public | Ninety-four million dollars over the 
> tion stood high on a list of reso- | The association voted unanim- renee hearing. The dealers won a partial | total on Nov. 30, 1946. 
sa . lutions adopted at the closing ses- ously to return to Edg tor Boston Increases victory when the increases were Other installment sale credit rose 
ag sion of the Truck-Trailer Manu- Park for its 1949 convention, to scaled down. during November by nearly 11 per- 
facturers Assn. annual conven- | be held next Jan. 19-21. Under the new measures, as|cent or somewhat more than the 
= ue Gow: taste. Gites sliliaee panied ak the Fees on Dealer ~ adopted, the fee changes for auto-| customary seasonal amount. All 
The association also passed 4/fnal session included one pledging | BOSTON.—Substantial increases | Mobile dealers are: New automobile | types of consumer credit outstand- 
: iin resolution emphasizing to Congress |the association’s support in bring-|in municipal service fees and li- | dealers, $50 to $150; second hand/ ing increased 5 percent or more, 
side fos and federal administrative officials, ing about repeal of the federal |censes on a large variety of busi- automobile dealers, $50 to $250, and| bringing the total credit outstand- 
» Presi. in charge of the voluntary alloca-| sytomotive excise taxes, pledging | nesses, including new and used-car |jJunk automobile dealers, $50 to| ing about one-third above the year- 
= hott tion program, the importance of | cooperation to the government in| dealers, have been voted by the | $100. It had at first been proposed | ago estimate. 
000.000 roe the nation’s truck-trailer | geyeloping and maintaining defense | Boston city council. to raise the fee for new-car dealers . e 
the 946 industry with the wherewithal to plans and calling attention to the| Debate over the increases was|to $200 and for used-car dealers Others are profiting from AN Want Ads 
ar over the commere Tee. planners for European aid the im- | concerned mostly with the automo-!to $400. why not you? See inside back cover. 
he pro- Passage of the resolutions fol- 
. lowed a morning session at which 
Security members were told by a represen- 
1 provi- tative of the U. S. War depart- 

ment that national security makes ae AUTO DEALER...ADD MORE ate T0 MURR ‘Va ae el 
soc . Se oe ey oe Se neesntiediiininaieieiamine al 
— government to develop the types 
or to of trailers which military needs 

will require if this country should SALES a Samat mtn Tee 
medical be attacked now or in the future. 
seeshate Charles W. Kynoch, chief of the 
arsha research and development division, 
ed last Detroit Arsenal, delivered the War fF 0 W al | D F 4 1 ft ft iy ft 7 - 
of $7% department’s message. 
al year. He particularly emphasized the 

War department’s desire to have | 

the cooperation of the design en-| CONTEMPO Luggage is fashioned from the finest 
ssi. Sametan y IE potion Da oy quality Leathers. All materials and workmanship are 

dustry, although he made it clear fully guaranteed. Leading automobile dealers every- 

a cient Gane oe where have found this luxurious, long-lasting luggage 

extensive trailer building or pro- | means extra added profit in every car sale. 

h Bend- curement. ; 
rades He stressed the fact that the The DUNLEIGH . . . Matched Luggage for men. 
zal step government has need of “pilot” . is : : te light. 
Sea smaels 6f on eoieaialy ‘wate This high quality handsome cowhide luggage is light 
range which would be available weight yet sturdy. Especially built to retain its stream- 
—— oe & enue of eee o- lined shape and give years of wear. The double re- 
h Bend, thers Corp., Albion, Pa., was elect- enforced leather strips are an exclusive feature which 
S. Lib- arantees longer usage. 
a S Board. Members Oe ee ee ee 
mander . 9 Styl . List Price 20” Zipper Clubkit 24” 2-Suiter with overlapping 
»-month C il Chi f tyle No. Item Dealer's Cost nel: Rak tae with big utility pocket steel frame for extra strength. 21” Overnight bag . . . same exclusive 
a ounc 1e a 877 21” Overnight $32 50 $63 00 and 6 military pockets. Dust and moisture-proof, construction features as 2-Sviter. 
: are . 7 x Brass lock. 

Listed by NAPA 1077 24” 2-Suiter 41.50 81.00 ees Same style in extra-roomy 24” 
ney for ” 3.Sui . 5 3-Suiter. 
cg the _ DETROIT.—Howard A. Bradley oan toe Lwewad on = = nw , 

e given jr. of Philadelphia, newly chosen vbkit : : 

president of the National Automo- = 
munity ‘ive Wasie Site. ; The VASSAR... Matched set of Ladies’ Luggage. 
rchased =| has announced Choice of This graceful set available in beautiful matched pieces. 
hanged Slentiee . a SUNTAN The sturdy wood veneer boxes are covered in finest 
oo. tom dipactens: COWHIDE quality aniline Top-grain Cowhide or Rawhide. Each 
astings, R. L. Turner, or piece has spacious shirred pockets, lined in rich rayon. 

; again. Atl - n a a RAWHIDE Handsome solid brass hardware. Two Men's pieces have 
=. have president o e al Lini 
A ce organization; Tan Twill Lining. ae 
oe Detrait ae Style No. Item Dealer's Cost incl. Fed. Tax 
»dy else ident, and gen- 751 18” Overnight $25.00 $ 47.40 
hs have mu. A. Beater & SS eS 752 21” Weekend 27.50 51.00 

* §. Baldwin, - ” 

lumbus, O.; J. H. Baldwin, Indian- 753 26" Puliman 37.50 00 

apolis; A. F. Baxter, Buffalo; R. 754 18 Hat & Shoe 38.50 75.00 
ce W. Boozer, Indianapolis; H. T. 755 21” Wardrobe 39.50 75.00 
ieiail : aoe. 7. ee Carlyle Fraser, 756 Men's 24” 2-Suiter 44.50 85.00 
oat foc r Sidbseen “_ liane eo 757 Men's 29” Fortnighter 59.50 105.00 
7 Wanless, Boston, and F. E. Nolen. 

— | Los Angeles. y ; - ae erorgies ~. > in, cgi catli Send Order Form Today ae oe oem ; 
. treads The NAPA manufacturers coun- ' : 
y John cil has elected the following offi- ; CONTEMPO Luggage Ge. : 
general cers and directors: HERE’S THE LATEST... THE NEW LOOK IN LUGGAGE | Suite 1101, Flatiron Bldg., New York 10, N. Y. ; 
er 1 ; j i ‘ 

er BR thse sao Now Bettain Me- Luggage in glamorous CAR-MATCHING COLORS wr cere oe following numbers . 
now be- chairman; Elis J. Larson, United ae : ; ' CI) ¢ here Cee ) ; i 
he new Parts Mfg. Co., Chicago, vice-chair- The VASSAR, matched set of Ladies’ Luggage is now available : [-] (Ship Open Account. Bank and credit references attached) | 
, man; Alexander Beach, Puritan Co., in exclusive and distinctive ‘color combinations. Top quality 1 E i 
idicated Rochester, N. Y., secretary-treas- Cowhides and Rawhides, lovely to look at and simple to sell. : Quontity Dealer's Cosi ; 
ally im- urer; George R. Bennett, Federal i ' 
— ae Co., i mes gg N. Y.; RED with BLUE Binding. ........-.--. BLUE with RED Binding | ; 
contin- E . Brown, isconsin Machin- : + dt : nit i 
s estab- ery & Mfg. Co., Milwaukee; H. W. GREEN with RAWHIDE Binding ae RAWHIDE with UE or RED Cinding : ; 
ance of Clough, Belden Mfg. Co., Chicago; BROWN, RED, GREEN, Alligator-Grain... - - SUNTAN with SELF Binding ‘ ; 
next, it A. H. Dittmer Gear & Mfg. Corp., 
ber will Lockport, N. ¥.; Fred J. Kelly, PRICES ARE SAME AS QUOTED ABOVE. j : 
f price.” American Brakeblok division of In ordering, specify exact colors wanted. : ; 
nent in American Brake Shoe Co., Detroit; Color Swatches available -upon request. i ! 
dicated, R. Z. Oswald, Monmouth Products ' 
sg oe Cleveland; John C. Stewart, i 
tion by uffalo Pressed Steel Co., Youngs- 2 & ' 
od from town, O., and W. M. Stuart, Mar. I FIRM NAME ae aacdelieie vans eee i 
he new tin-Senour Co., Chicago. 
‘id tem- ———________ i) Address City. ...- State... ! 
i 40 de- Mr. and Mrs. W. P. Clarksmith, A. H. - ’ ; 
f at the Fielder, have incorporated Lockhart Motor STOTT 1th ae Sel: to Toto 1 i 
Co., Lackhart, Tex., $30,000 authorized rane, © eri! a Si ae Title ! 

capital stock. oa 








Motor Caravan 
Mich. Truckers Aid Food 


For Europe Plan 


DETROIT. — Michigan trucking 
firms were busy last week donating 
their facilities to the gathering of 
food for the state’s Freindship 
Motor Caravan, Michigan’s own 
contribution to the starving peoples 
of Europe. 

The caravan was sponsored by 
the Michigan junior chamber of 
commerce because Michigan was 
not directly represented on the 
Friendship Train. 

Trucked to Detroit from 62 Mich- 
igan communities, the food was 
shipped to New York City, from 
which point the French govern- 
ment was to bear the expense of 
getting it overseas. 





Huge Truck Terminal 


Being Built in L. A. 


LOS ANGELES.—Leaders in Los 
Angeles oil and rubber industry at- 





CLAUDE FLESHER, left, owner of Sandusky Motor Sales (Ford), Sandusky, 0., 
presents a new Ford station wagon to the Erie county chapter of the American Red 
Cross. Frank Copely, right, chairman of the chapter, said, ‘‘It is with a great deal of 
pleasure we accept this civic gesture on the part of Claude Flesher. Flesher has done 
Red Cross and the community a great service.’’ Marjorie Valentine, executive-secretary 


of the chapter, is seated at the wheel. 


where a truck service terminal will 
be built. 

Ben J. Williams, vice-president of 
Shull & Phillips, U. S. Tire distri- 
butor in Los Angeles, spaded the 
first soil to start construction op- 
erations on buildings and servicing 
facilities which will represent an 


tended a ground-breaking cere-|investment of $500,000 and cover 
mony at 2740 E. Olympic Blvd.,|over 50,000 square feet. 





Ariss Shows °48 Studebaker 
As New Building Opens 


Formal opening of Ariss Motor 
Co. (Studebaker), South Bend, 
Wash., was held along with first 
showing of the 1948 Studebaker 
lines. 

The new structure measures 80 
by 85 feet with a total floor space 
of 6,800 feet. 


U.S. Ceiling or 
Wall Ree! 


Whether you have a small establishment or o large one— 
Whether you operate a service station or repair shop— 
Whether you hire one man or a dozen— 


Whether you have a large layout on the main highway 
or an establishment on a side street— 


U. S. has the units to fit your requirements. 


U. S. Air Compressors, Lubrication Units and Lifts are 
designed to modern trends for high display and merchan- 


dising appeal. 


The complete U. S. line is engineered for dependable, 


long, trouble-free life. 


Your U. S. Jobber can assist you in selecting the right 
units to fit your exact needs. 


tue U.S. air COMPRESSOR COMPANY 


5300 HARVARD AVENUE 
CLEVELAND 5, OHIO 


f 
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Dealers Aiding Drive | 
For Cast Scrap | 


By A. H. Allen 


CAST SCRAP continues as a scarce commodity around 
automotive gray iron foundries, as is pig iron. This explains 
Packard’s proposal to its dealers that they scour their serv- 
ice departments to round up all the old cylinder blocks, 
heads and other discarded cast iron parts, and send them 


to the factory. The incentive ®—- 


of an extra new car over al- 
location is offered for every 
ton of scrap returned. 

Early in the program, initiated 
Dec. 15, some ingenious dealers 
visited their local scrap yards and 
began buying quantities of cast 
scrap for any price, even up to $80 
a ton. They figured the premium 
above the Detroit market price, 
which the company was willing to 
pay, was trivial in comparison with 
the profit they could realize on the 









sale of a new car. In an effort to 
forestall such tac- 
tics, the company 
decided it would 
have to insist on 
inspection of all 
collected scrap 
before shipment. 
Economics of the 
shipping problem 
led to the estab- 
lishment of 12 
sales zones for 
the collection 





A. H. Allen campaign, since 
the company was paying all 
freight charges. They are: New 


York, Boston, Washington, Buffalo, 
Detroit, Cleveland, Cincinnati, Chi- 
cago, Pittsburgh, Philadelphia, Mil- 
waukee and St. Louis. 

ao + + 


$240,000 Saved 


TO SHOW what economies a 
simple thing like a change in type 
of fasteners can make possible in 
automobile manufacturing, the case 
of the Ford gasoline tank is a good 
illustration. The tank is held at 
three points and formerly had two 
cage nuts spot welded to the tank 
flange at each support point. 

By a change to spring fasten- 
ers of the “speed nut” type, 
which are merely slipped over 
the flange and require no weld- 

ing, a saving of 24 cents per car 
was realized. Multiply that by 
yearly production of, say, a mil- 
lion and the result is an indi- 
cated net saving of $240,000. That 
isn’t, if you will pardon the ex- 
pression, peanuts. 
* * * 


Substitutions 


HIGH-STRENGTH low-alloy 
steels in sheet and strip form have 
found a number of applications in 
motor cars, replacing hard-to-get 
cold-rolled carbon steel. Although 
more expensive, the low-alloy types, 
of which there are a dozen or more 
varieties made by different steel 
companies, can be used in 25 per- 
cent thinner gages because of 
their higher strength. However, 
their use involves some modifica- 
tions in press practice, as pointed 
out by C. L. Altenburger, research 
engineer for Great Lakes Steel 
Corp., who talked on the subject 


before the SAE in Detroit last 
week. 
These modifications include: 


Increased pad pressure in com- 
pression draws to prevent wrin- 
kling; allowances for increased 
springback; larger radii;  in- 
creased pressures if gage is. not 
reduced; and changes in the 
draw bead to hold the sheet in 
the press and prevent slippage 
and buckling. 


* * * 


Finest Example 


THE VANED rotating elements 
of the torque converter-coupling 
unit in the new Buick Dynaflow 
transmission—five of them in all— 
are the finest examples of the pre- 
cision casting of aluminum pro- 
duction parts this observer has ever 
inspected. 

They are produced in plaster 
molds, by the so-called Antioch 
process developed originally at 
Antioch College in Yellow 
Springs, O., although the produc- 
tion pieces were cast at the Alli- 
son Division of GM in Bedford, 
Ind. 


White Truck Sales 


K. O. Dalby, Thomas Cusak and 
S. E. Tatum have incorporated 
White Truck Sales & Service, Inc., 
at 410 E. 7th St., Joplin, Mo.,. with 
$50,000 authorized capital stock, to 
operate an auto truck dealership. 
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Why car makers 
adopted this new kind of tire 


SUPER-CUSHION RUNS ON ONLY 24 POUNDS OF AIR; GIVES INCREDIBLY SOFTER RIDE, 
BETTER CAR HANDLING, MORE MILEAGE AND CAR ECONOMY! 


Car makers astonished—After testing ‘It’s the biggest tire advance in 15 years!” 
Goodyear’s new Super-Cushion, car mak- That’s why many of America’s leading 
ers said: ‘“This tire brings a tremendous manufacturers quickly adopted these great 
improvement in the performance of the new Super-Cushions for their newest auto- 
modern motor car. mobiles! 


i i Mn 


* 
> 
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If you want your customers to get the smoothest ride they’ve ever had, more economy and greater safety, recom- 
mend that they switch to Super-Cushions today! They’ll make a big difference in any car’s road performance. 


MORE PEOPLE RIDE ON GOODYEAR TIRES THAN ON ANY OTHER KIND 


The new Ecustion 


by GOODF YEAR 


CONVENTIONAL } UPER LISHION 
TIRE 
econ NL 


STAC a OS 
MAM Cts 


28 to 32 \bs 


MATS 
CEU 


ee ee 
eat ee 





Softer ride—safer, easier car handling! The 
* Super-Cushion is a bigger, softer tire. It runs 
on only 24 pounds of air instead of 28 to 32. So it 
gives a noticeably smoother, softer ride. 
And it gives a remarkable new ease and security 
in car handling. The car hugs the road, seems to 
float through traffic, to flow around curves. 


VERTICAL SHOCK 


p and dow 





2 Actually lengthens the life of the car! Till 
* Goodyear produced the Super-Cushion, lateral 
or crosswise shock (right) had never been licked in 
motor cars! Pillowy Super-Cushions soak up cross- 
wise jolts, soak up vibration. 
-Result: less driving fatigue, less wear and tear on 
the car, fewer rattles, fewer repair bills! 





3 More mileage—extra blowout resistance! 

* Super-Cushions run cooler. And, because 
they’re softer, they ‘“‘roll with the punch,” are 
harder to cut, bruise or blow out. So Super-Cushions 
consistently average more mileage than the best 
standard tires. 

Two other big advantages: 1. ‘Super-Cushions 
make a small car ride like a big one. 2. Because 
they’re bigger, they dress up the appearance of 
any car! 





Super-Cushion T. M.The Goodyear Tire & Rubber Company 
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Another Round of Talk .. . 


Light Car Bobs Up 
At SAE Meeting 


(Continued from Page 2) 





ly after the war, going into thej and finance men, and the man in 
matter deeply. Both abandoned the| the street. 
projects. From here it appears that Grace said that the engineers 


they are not likely to revive them, indicated the light car project 


for it would take two years to put 
them on the market, and by that| W8S feasible, although he ad- 
time the situation may be changed| Mitted that the reactions of some 


greatly. indicated it was a touchy subject. 
oa Twenty-five percent of the 243 
[HE studies were presented to| finance men and‘bankers respond- 
SAE by Edward R. Grace, vice- ed. Two-thirds of these said they 
president of Grant Advertising, at thought the auto industry should 
the meeting which also saw the introduce smaller, lighter cars. 
introduction of the new SAE presi-| The man of the street study in- 
dent, R. J. S. Pigott, of Gulf Re-| volved 1,619 interviews in 16 Amer- 
search, the annual dinner and pres-| ican cities, and included men and 
entation of several technical pa-| women in all income classes. 


pers. * * * 
Grace’s presentation involved N A national basis, according 
three studies—surveys of engineer- to Grace, 60.4 percent said they 


ing thinking, opinions of bankers! believed the leading motor car 


Architect: Victor L. Charn, Chicago 
SALLE LORE EEC 








THIS OLDSMOBILE SALES and service center is owned by Mark Markowitz, Main 
and Bedell Sts., Hempstead, N. Y. Modernistic in design, the building is also laid out 
to provide maximum service space. Featured in the display room are both the old 
and the new—the famous Old Curved Dash Oldsmobile Runabout built in the 1900s 
and a 1947 Series 98 Oldsmobile convertible coupe. 


manufacturers should produce a| would buy one in preference to 
smaller, lighter car in addition to| the present lowest priced cars. 
their present models. Neither sex Of those who said they would 
nor age seemed to make much| buy, 67 percent said they would 
difference here. buy it as a first or only car, while 
Almost three-fourths of the | 32 percent said they would buy 
60.4 percent, or an average of | it as a second car. 
72.7 percent, said that if this “The top reason given for buy- 
kind of a car were built they |‘ ing this smaller car,” said Grace, 








A Sidewalk Auto Show— “cniea’ees 


of smartness to your showroom, 


with a Visual Front 


A Visual Front is an invitation to on the sidewalk feel as though he tion on windows. Mirrors to make a 
cc . ° ° 

come in and look them over’’. It were inside the room. small showroom look larger. B'ue 
opens up the showroom. . . directs Ridge Patterned Glass to separate 


attention to the attractive, new cars. 
This Visual Front has the following 


3. Tuf-fiex* tempered plate glass 
doors complete the visual effect, 


offices from display areas. Glass keeps 
its luster year after year... . cleans 


make the showroom more i : 
advantages: ee easily with water and squeegee. 
inviting. ie : : 
' Write for your copy of our Visual 
1. A breath-taking expanse of plate ; ; ; ‘ : ; 
; Your architect can use glass to achieve Fronts book. It’s full of colorfully 
glass permits the cars to be seen ; Se a : : 
many desirable results. Vtrolite* glass illustrated ideas that you and your 
from many angles. It flocds the ti ; ; 
; : facing to frame the front in color. architect can use or adapt to your 
showroom with daylight—at night a * . , . 
. : Thermopane™, the metal-to-glass sealed needs. Libbey*Owens’Ford Glass 
presents an impressive display. : oe = e aoe 
insulating unit, for heating economy Company, 4618 Nicholas Building, 
2. A low bulkhead makes the person and greater freedom from condensa- Toledo 3, Ohio. *Q 





VIsve LIBBEY-> OWENS - FORD 
a Gnedl Name iv GLASS 









“seems to be lower price wit! 

lower maintenance second an 

greater driving convenience third 
* > * 


ERE are some of the findin,s 
of the Grant survey: 

50.4 percent desire a utility ve- 
hicle; 49.6 desire that the smaller 
car be smartly styled and more 
luxurious; 61.2 are willing to pay 
from $750 to $1,000; 16.5 are willing 
to pay more than $1,000; 17.5 want 
to pay less than $750. 

59.2 percent desire a six-cylinder 
engine; 27.7 prefer only four cylin 
ders; 6.3 expressed a desire for 
eight cylinders. 

20.8 percent desire a car with 
from 70 to 80 horsepower; 20.3 de- 
sire 85 to 90 horsepower; 14.6 want 
more than 90 horsepower. 

39.2 percent said they want to 
get 20 to 25 miles per gallon of 
gasoline; 34.2 want to get from 25 
to 30 miles per gallon. 

46 percent said they preferred 
a wheelbase of from 90 to 115 
inches; 21.5 want a wheelbase of 
from 116 to 120 inches long; 24.6 
didn’t know what wheelbase would 
be preferable. 

48.4 percent said they wanted a 
top speed of 65 to 80 mph; 37.7 
preferred a top speed of from 45 
to 60 mph; 39.5 said they wanted a 
cruising speed of from 30 to 40 
mph; 36.1 preferred a cruising 
speed of from 45 to 50 mph. 

33.5 percent said they wanted a 
2-door model; 30.9 preferred a 4- 
door model; 17.3 said they wanted 
a coupe; 11 preferred a convert- 
ible; 7.3 expressed a desire for a 
station wagon body type. 

62.2 percent said they preferred 
a front seat for two persons; 37.5 
wanted a front seat big enough for 
three persons; 65.5 wanted a rear 
seat big enough for three persons. 

A look at this specifications 
seems to indicate that people want 
pretty much what they are get- 
ting now. As for the car they would 
have to take if a car were de- 
signed now to sell around $1,000, 
the question of buying seems to 
boil down to that old wife-to-hus- 
band line: 

“You say you will do it, but 
will you?” 

. * * 


THER officers besides Pigott 

are: 

B. B. Bachman, of Autocar Co., 
treasurer; vice-president for air 
transport engineering, Wilfred W. 
Davies, United Air Lines; for air- 
craft engineering, Arthur L. Klein, 
Douglas Aircraft; for aircraft 
power-plant engineering, Leslie T. 
Miller, consultant, Baltimore; for 
body engineering, James W. Greig, 
Woodall Industries; for diesel en- 
gine engineering, Harry F. Bryan, 
International Harvester. 

Vice-president for fuels and lu- 
bricants engineering, J. R. Mac- 
Gregor, California Research Corp.; 
for passenger car engineering, A. 
W. Frehse, Ford Motor; for pro- 
duction engineering, Joseph B. Ar- 
mitage, Kearney & Trecker Corp.; 
for tractor and farm machinery 
engineering, George W. Curtis, 
Timken Roller Bearing; for trans- 
portation and maintenance engi- 
neering, Warren A. Taussig, Bur- 
lington Truck Lines; for truck and 
bus engineering, Dale Roeder, Ford 
Motor. 

An SAE life membership was pre- 
sented to J. M. Crawford, of Gen- 
eral Motors Corp., who served as 
SAE president in 1945. 

The problem of motor vehicle 
replacement was described as one 
of applied economics before open- 

ing sessions. 

Prof. Joel Dean, of Columbia Uni- 
versity, New York, said decisions 
on the replacement of motor trucks 
are more closely related to a com- 
| pany’s budgetary control of inter- 
nal investments than to such fac- 
tors as age and mileage, deprecia 
tion, or outmoded appearance. 

* * * 

DETAILED plan and services for 
preventive maintenance, repair, 
and replacement of parts in com- 
mercial motor vehicles on a basis 
of life expectancy were described 
by W. J. Cumming, of White Mo- 
tor. Cumming said that a ten-year 
study of vehicle operation over 
nearly 90,000,000 miles has revealed 
that 34 percent of total unit de- 
lays are occasioned by difficulties 
| with electrical systems, 12 percent 
| by engine troubles, and 10 percent 

by fuel system failures. 
He suggested that maintenance 
operations be placed in five 


(Continued on Page 33, Col. 1) 
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OI Man Me ad ss Riis, lel 


squelched 
women acted! 


TOLERANCE GAINED NEW SUPPORT all over the country when COMPANION 
article ““How to Squelch A Bigot’’ told women readers exactly how they as 
individuals could act in the fight against prejudice. Requests for 62,869 reprints 


flooded the COMPANION offices. . 
syndicates . 
network program. 


. the article was reprinted by two newspaper 
. . featured on local radio shows . 


. starred on a coast-to-coast 


A tremendous increase in reader response is resulting from the COMPANION’S 
dynamic editorial policy. In the women’s field the COMPANION is the maga- 
zine to watch —and here’s still further factual proof of that! 


ll! 77 
Pr Te Pe a ee 


1947 PARADE OF “‘HITS“’— To be judged a COMPANION 
“hit”— an editorial feature must get a higher ‘“‘read-all”’ 
rating than the highest average attained by any 680-line 
women’s book in 1944, 1945, 1946. The first 6 months of 
1944 saw 45 such COMPANION “‘hits.”’ Readership increased 
steadily to 87 “hits” in the first 6 months of 1947! A gain 
in COMPANION readership high spots of 93°C! 


WOMA 


THE MAGAZINE OF PERSONAL SERVICE, 


MAGNET FOR YOUTH — A study by a competing women’s 
magazine shows the COMPANION has a higher percentage 
of younger women readers (ages 25 to 34 inclusive) than any 
other women’s service book. The same survey and Starch 
figures put the COMPANION first among families with young 
children. The COMPANION has first claim on women 
readers at the height of their “buying” years! 


N’S HOME 


Average Monthly Circulation More Than 3,700,000 
HOME SERVICE, 


i 


Photograph by Beattie- Watts 


GOES WHERE THE DOLLARS ARE! — The COMPANION is 
read by the women who live in America’s wealthiest market 
areas. In the 24 states that lead the country in income 
(89.45% of national total) and in retail sales (83.19%), the 
COMPANION has a greater percentage of circulation than 
any other women’s service magazine. COMPANION readers 
have more to spend— and they spend it! 


COMPANION 


PUBLIC SERVICE 
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AUTOMOTIVE WASHINGTON 


Price Lid Held Futile 
Without Pay Freeze 


By William Ullman 


ACCORDING TO Gerard Reilly, former member of the 
NLRB, now an editorial contributor to the Washington Star: 

“Since wage questions lie at the heart of virtually every 
collective bargaining negotiation, a statute freezing wages 
would be a blow to the principal objective of every labor 
ee ee 
of the country under the 
Emergency Price Control Act, 
however, has demonstrated that 
unless such a drastic remedy is 
adopted, any attempt at price con- 
trol is futile. 

“It will be recalled that the 
original OPA act sponsored by 
Leon Henderson was barren of any 
provision for placing a ceiling on 
wages. As a result, the OPA sys- 
tem was so ineffective that Hen- 
derson was driven in less than a 
year to ask that the first measure 


be supplemented 
by a Wage Sta- 
bilization Act. 
“Although there 
is a great differ- 
ence of opinion 
among econom- 
ists as to the 
value of any sys- 
tem of controls 
in a_ peacetime 
economy, our re- 
cent experiments 
in the field have 



















Says M. C. Murrell, of His 
SUPERIOR COACH FRANCHISE 





IGHT you are, Mr. Murrell! A Superior Coach 

franchise is like money in the bank! Through- 
out the country, dealers in Superior Coaches echo 
your sentiments and second your nomination of a 
Superior franchise as the ‘‘very best profit maker" 
in the automotive field. 


Mr. Murrell is well qualified to judge, for his entire 
° adult life has been spent in automotive selling . . . 
learning for himself which franchise is the most 
lucrative . . . which automotive products the easiest 
to sell. And a Superior franchise doesn't stop there, 
for Mr. Murrell also testifies to the ‘‘good relations" 
and ‘‘utmost cooperation"’ existing between the Su- 
perior factory and its distributors. A full line of 
coaches for passenger, school and funeral use to- 
gether with strong national and local advertising, 
direct mail campaigns to prospects, and factory help 
in closing sales make a Superior franchise one of 
the most desirable in the industry. Is it any wonder 
that Mr. Murrell says: ‘‘l very definitely wouldn't 
change my Superior franchise for any other fran- 
chise known to me.” 


Take a tip from Mr. Murrell! Investigate the 
possibilities for you in a Superior franchise. 
There are still some choice territories avail- 
able. Write today for information. 


|} agency vested with discretion 
|| wage matters free of responsibility 
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made it obvious that if such a pro- 
gram is to be instituted again, 
three major modifications in the 
methods employed during the war 
are called for: 

‘1. The administration of wage 
and price controls should not be 
divorced. It is absurd to have the 
in 





for the price structure. The effect 
of any wage adjustment always 
should be gauged by the same offi- 
cials who are in a position to know 
and appraise the effect of their 
decisions on the level of prices. 


“2, The administration of the 
system should be entirely in the 
hands of government officials. A 
tripartite board which contem- 
plates management and union 
representation may not be de- 
void of merit in the field of me- 
diation and conciliation, but pol- 
icies of compromise have no 
place with respect to the con- 
struction of a statute. 

“3. The sanctions should be ade- 
quate to guarantee respect for the 
law. Although the penalties of fine 
and disallowance of income tax 
deductions under the Wage Sta- 
bilization Act were sufficient to 

deter employers from granting 


WITH A BACKGROUND of many years experience as sales manager for Dowd- 
Feder, Inc. (Chrysler), Cleveland, Harry Burnsteen recently opened his own business 
as a Chrysler dealer in Wooster, 0. The building covers 8,200 square feet of floor 
space and cost approximately $40,000. Burnsteen intends to extend the showroom and 
to build a body and fender shop. 









posed of state governors and mem- 
bers of Congress: 

1. Congress should immediately 
pass tax legislation correcting the 
inequities between community 
property and non-community prop- 
erty states. 

2. The federal government should 
relinquish to the states the fed- 
eral tax on employers levied to 
cover administrative expenses of 
the state employment security pro- 
grams, 

8. The federal government 
should reduce federal excise 
taxes as soon as practicable. 

4. Inheritance and estate taxes 
should be amended to provide a 
more equitable distribution of rev- 
enue between the federal govern- 
ment and the states. 

5. The states should avoid en- 
croachment upon tax fields which 
are peculiarly appropriate for the 
federal government. 

Gov. Hildreth of Maine, chair- 
man of the Governors Conference, 
pointed out that since the state 
employment’ security programs 
have been operating, the federal 
government has collected $750,000,- 
000 in excess of administrative 
costs. 


wage demands outside the frame- 
work of the act, regulations which 
contain no corresponding deter- 
rents to striking are fatally defec- 
tive. In fact, they tend to encour- 
age organized resistance to an act 
of Congress and weaken the pres- 
tige of the executive branch of 
the government. 
+ + . 


Tax Coordination 


HERE IS THE five-point tax 
program recommended by the Com- 
mittee on Coordination of Federal 
and State Taxes, a group com- 





Mr. M. C. Murrell, presi- 
dent of Superior Coach 
Sales Co., Oklahoma 
City, who “wouldn't 
change” his Superior 
franchise ‘‘for any other 
franchise known to me.” 
Mr. Murrell, a veteran of 
many years in the auto- 
motive sales business, 
chose a Superior fran- 
chise in preference to 
any other. 


* * * 


Staff Cut Doubted 


WHETHER President Truman’s 
proposal to relieve 10,000,000 per- 
sons from paying taxes would make 
possible a reduction in the tax 
collecting staff of the Bureau of 
Internal Revenue was a question 
raised in some quarters here and 
quickly answered in the negative 
by congressional tax experts. 

The staff experts pointed out 
that since the 10,000,000 persons 
would still have to file returns, 
a large staff would still have to 
be maintained to process them 
and audit them, even though no 
taxes became payable. 

Whether the President’s proposal 
might not also introduce compli- 
cations into the operations of the 
withholding tax system was an- 
other question asked. But the ex- 
perts said not. 

They said it would be no task 
at all to adjust withholding rates 
to cover the $40 allowance pro- 
posed by the President. But even 
so, they added, the granting of 
the allowance through lowering the 
amount withheld at the source 
would not relieve taxpayers of fil- 
ing returns. 


Modern home of the Superior Coach Sales Co., exclusive Okla- 
homa City distributor for Superior passenger, schoo! and funeral 
coaches. Two Superior school coaches may be seen at right 
center. A Superior passenger coach is directly behind them. 


* * * 


Out of Business? 


WAA OFFICIALS are of the 
opinion that surplus property left 
for disposal next July will be so 
meager the job can be finished by 
a regular government agency. The 
major portion of the inventories 
will consist of hard-to-sell real 
properties, and a number of years 
will be required for their complete 
liquidation. 

Much of the remainder of pres- 
ent and expected inventories, con- 
sisting of poor quality goods: will 
go out in non-monetary transfers 
to government agencies and do- 
nations. 

Sales realizations, in terms of 
percent of original cost, have been 
falling and will continue to de- 
cline, it is believed. 





Lamphier Motors 


Formal opening of Lamphier Mo- 
tors, East Hartford, Conn. was 
held in a recently completed build- 
ing at 375 Connecticut Blvd. O. W. 
Lamphier, president, said that the 
company will feature better grade 
used cars. 

Jack K. Dunn is sales manager 


SUPERIOR COACH CORPORATION 
LIMA, OHIO 


Worild’s Largest Manufacturers of School 
Coaches. Passenger Coaches, Funeral 
Coaches and Ambulances 





Kings-Way Auto Sales Co., Inc., 3507 
8S. Kingshighway Blvd., St. Louis, has 
been incorporated by James and Jean Fea- 
therstone of Clayton, Mo., and Frederick 
and Leona Featherstone of St. Louis, 
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By Appointment Exclusively to Selected 






Fine Motor Car Dealers, Coast to Coast 
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| THE PREMIUM TIRE WITH 


The new Denman Handcrafted SUPER-SAFETY is the last word in premium 
tire development and design. It's a tire that's built wider... huskier... and built 
safer! It's a tire that gives a smoother, more comfortable, cushiony ride with less 


air pressure; gives better traction; longer, safer wear. 


SUPER-SAFETY IS BUILT BIGGER AND WIDER!... this 


, + : PER-SA 
new design feature allows more of Denman's famous Ground Gripper tread to SUPER-SAFETY TIRES TO BE SOLD EXGLUSIVELY 


BY SELECTEO FINE MOTOR CAR DEALERS, 


grip the road, giving more traction on wet, slippery pavements with both forward COAST TO COAST 
and sideway skid resistance. Its wider tread surface wears more uniformly, gives Denman’s tire program, the only premium tire merchandising program 
longer mileage! that is reserved exclusively for fine motor car dealers, allows you to place 


your tire merchandising on the same high and profitable plane as your 
merchandising of other quality parts, accessories and service. You are 


SUPER-SAFETY REQUIRES LESS AIR PRESSURE... this 


means greater resistance to bruises, increases the life of the tire by safeguarding customers with other tire dealers, for Denman Handcrafted Tires will 


assured of maximum protected profits. You do not have to share your 


side walls. It also means a greater absorption of road shocks, saving wear and tear re — ip oe channels. They a reserved exclusively 
or selecte ine motor car dealers, coast to coast! 
on the car and resulting in a cushiony, feather-like ride. 

SUPER-SAFETY TIRES ARE GUARANTEED 


BY AN ADJUSTMENT POLICY THAT COVERS THE COUNTRY, 


SUPER-SAFETY IS BUILT SAFER!.. only the toughest, most COAST TO COAST! 
resilient materials are used, with special reinforcements for extra protection Every Denman Handcrafted SUPER-SAFETY Tire is guaranteed against 
against stress and strain... extra live rubber cushions in the casing, extra widths all defects in materials and workmanship. This guarantee is backed up by 


Denman's country-wide adjustment policy, the only adjustment policy 


i i b d areas, $s ecial rubber -om ounds to rove 
of rayon fabric to reinforce ea as, spect - P ~~ that allows you asan authorized Denman dealer to make an on-the-spot 


greater heat resistance at vital points. adjustment on any Denman Tire, no matter where it was bought. 


SUPER-SAFETY HAS RED INSIDE SHOCK PAD... inside 
every SUPER-SAFETY isa red shock pad, an extra ply of heat resistant rubber. 
This costly, exclusive Denman feature dissipates heat and friction, gives greater 
protection against road hazards, gives greater blowout protection and more safe 
mileage. The Denman Red Inside Shock Pad gives SUPER-SAFETY a smooth 


inside surface, eliminating tube friction and gives increased support to the 





cords in the inner ply. 


SUPER-SAFETY IS BUILT HUSKIER, HANDSOMER 


... America’s smartest, safest tire designed to harmonize with the sleek lines Ire 5 


of America’s finest motor cars. 
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The Other Side of the Picture 
YHULLO MR. LIVER- as a/h LEFT vIn 





YOu GOT A £077 HAW? 
WATER PUMP FOR 
A WEBER EIGHT ? 






47 Truck Sales 
In Cleveland 
Hit Peak Total 


CLEVELAND.-—A total of al- 
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1S RIGHT... 


NO-AVGHT 15 
cee WAONG - LEFT 


on record and nearly 70 percent|1941 when over 56,000 new cars 


greater than in 1946, the Federal 
Reserve Bank of Cleveland reports 
in its annual review. 

Sales of new passenger cars 
failed to break any long-standing 
records, but the total of almost 


most 7,700 new trucks were sold | 45,000 automobiles represented a 
by greater Cleveland dealers dur-| gain of 65 percent from previous 


ing 1947, the highest sales figure|year and was the 


largest since 


were sold. 

During 1947 a total of about 94,000 
used vehicles were sold, compared 
with 82,200 in 1946, an increase of 
12 percent. 

The 1947 mark, however, was 
only about one-half that of 1941 
when an aggregate of 183,000 used 
vehicles changed hands. 





(Oarteonist Kempf, a Willys dealer, welcomes suggestions for his weekly 
cartoon strips. Write him care of Kempf Motor Co., Kearney, Neb.) 






NOW WA/T A MINUTE ++: 
WAAT (8 THIS "AIGAT ‘5, 
WRONG — LEFT 15 RIGHT 
STUFFS ARE abs” 










Lawsuits Affecting Dealers... 


By Fred Kemp if 
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Court Decisions 


By Leo T. Parker 


Attorney at Law 
(CONSIDERABLE discussion has 
4 arisen from time to time over 
the legal question: When may an 
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After dealer properly instalis 
“Select-O-Seat's"’ extra pock- 
eted springs, personalized com- 
fert is assured. 


Main Offices: 





9200 Russell Street, 


ne a EE 


Answer to the nation’s need for maximum car and truck cushion comfort! 
New cars and trucks containing these amazing L. A. Young “Select-O- 
Seat” cushion coil spring units, can be adjusted quickly, inexpensively 
to the owner's individual comfort by his dealer. Dealer simply inserts 
“Select-O-Seat” extra pocketed coil springs between the base wires 
of the “Select-O-Seat” back or seat—4 or more in desired positions 


—and PRESTO!.. 


. car and truck owners have the exact comfort 


wanted—where needed most! Use Select-O-Seat! 


Once “Select-O-Seat"’ (in 
“Standard” or “Extra Firm") 
is adjusted by dealer. 

This Con’t Happen! 






L. A. YOUNG SPRING & WIRE CORPORATION 


erie ee eT | 


World's Largest Manufacturer. of Diversified Wire Products. 








automobile garage and service sta- 
tion be opened up in a neighbor- 
hood restricted in deeds for resi- 
dential purposes? 

The answer is: When a change 
in the character of the neighbor- 
hood prevents the enforcement 
of such restrictions. 

In Scanlon v. Dewhurst, 197 S. 
W. (2d) 518, it was shown that 
each deed in a subdivision had a 
restriction that the property must 
be used exclusively for residential 
purposes. 

The higher court refused to grant 
an injunction against use of a lot 
for business purposes because the 
testimony proved that other own- 
ers of lots had failed to comply 
with some of the restrictions in 
the deeds and no objections were 
made for several years. 

* > + 


Cash Implied 


MODERN higher courts consist- 
ently hold that if the seller of an 
automobile does not agree to sell 
on credit, the law implies cash pay- 
ments. Therefore, the dealer re- 
tains legal title to an automobile 
not specifically sold on credit until 
the purchaser pays the full sale 
price. 

See Sykes v. Carmack, 202 S. W. 
(2d) 761, where a purchaser pur- 
chased a used automobile for $1,- 
023. The dealer took a check and 
told the purchaser that he would 
not “make up” the papers until to- 
morrow when the check cleared. 
The purchaser had to have the car 
to take his men to work and for 
that reason he wanted the car at 
once. 

The dealer let him drive out the 
car. That same night the pur- 
chaser sold the car to another 
dealer who had no information 
that there was any question about 
the title of the car. 

The following day the purchaser’s 
check was presented to the bank 
for payment which was refused be- 
cause he had no account in the 
bank on which it was drawn. 

The seller sued the dealer who 
had purchased the car. In holding 
that the seller could recover pos- 
session of the automobile, without 
paying any money to the dealer, 
this court said: 

. The sale was supposed to be 
for cash, and there was no occasion 
for a reservation of title in any 
papers to be prepared the next day 
after cashing the check.” 

+ x ” 


Delayed Too Long 


IN A SUIT for overtime wages 
based on the Fair Labor Standards 
Act, the employe cannot receive a 
favorable verdict if he delayed fil- 
ing the suit beyond the limit stated 
in the law of the state where the 
employe worked. 

In Hollingsworth v. Cities Ser- 
vice Oil Co., 199 S. W. (2d) 266, 
a Texas state law provides that 
suits are void if not filed within 
two years “after the cause ac- 
crues.” 

An employe sued his employer 
for overtime wages amounting to 
$2,763, under the Fair Labor Stand- 
ards Act. The higher court refused 
to allow the claim because the em- 
ploye had earned the overtime 
wages more than two years before 
the suit was filed. 

This is an unusual decision since 
generally a state law cannot af- 
fect federal statutes. 


Leroy H. Rupp with Sam ‘and Margaret 
Garofalo, have incorporated Rupp Motor 
Co., 4163 Lee Ave., St. Louis, to deal in 
motor vehicles. 








rvice sta 


neighbor- 
for resi- 


change 
eighbor- 
rcement 


t, 197 § 
wn that 
n had a 
rty must 
sidential 


to grant 
of a lot 
ause the 
er own- 
comply 
tions in 
ns were 


consist- 
r of an 
to sell 
sh pay- 
ler re- 
omobile 
it until 
ll sale 


2 Ss. W. 
ar pur- 
or $1,- 
k and 
would 
til to- 
leared. 
he car 
d for 
car at 


t the 

pur- 
other 
ation 
about 


aser’s 

bank 
ed be- 
n the 


who 
ding 
pos- 
thout 
ealer, 


to be 
asion 
any 
day 


AUTOMOTIVE NEWS, JANUARY 19, 1948 ‘ss 
EE OEE... Tt A pe 


COMMERCIAL CREDIT CORPORATION 


A Subsidiary of Commercial Credit Company, Baltimore 
MORE THAN 300 OFFICES IN PRINCIPAL CITIES OF THE UNITED STATES AND CANADA 
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ARE “LEAK PROOF’ BATTERIES 
REALLY LEAK PROOF? 


DO ANY ACTIVE FLASHLIGHT 
BATTERIES STAY FRESH FOR YEARS? 
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HOSE ARE flat statements. They’re just about as plain as we can make 

them. We know they’re both hard fact. We’re businessmen. We know 
because we’ve read a set of figures. These figures talk pretty loud. You’re 
a businessman too, so you can add up the score. We're giving you a look 
at the same figures that told us the story! 


Leak prod? Someay mayle- but toay theres ro such thing! 
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| «Meres the story! 


N OCTOBER, 1947, National Family Opinion, of Toledo, Ohio, an independent research 
organization, made a nationwide survey. Thousands of people, representing a true cross 
section of the United States, took the batteries out of their flashlights and sent them in to 
National Family Opinion. Every one of these batteries was examined to see if it was leaking. 


Here’s what they found: 


io 


FLASHLIGHT BATTERIES 
FOUND LEAKING 





| “LEAK PROOF” 


Lecesnscesneneseeesneneeecenen am 
= oe oe = 


| Aad thats just halt the stoty/ 


Can any active flashlight battery stay fresh for years—in or out of a flashlight? Of course 
not! All active flashlight cells, of all makes, will continue to dry out and-lose freshness from 
the very second the ingredients are brought together to form a “cell.” We won’t bore you 
with details that you probably already know... it’s just a matter of chemistry. Here are the 
figures, though, on the shelf-life of flashlight cells. They’re based on the 4-Ohm Light 
Industrial Standard Test of the American Standards Association. 


ALL Flashlight Batteries — Loss of “freshness” 
regardless of claims or useful life 

2 years after date of manufacture ............ 10% to 40% 

3 years after date of manufacture ............ 26% to 49% 

4 years after date of manufacture ............ 37% to 57% 


If you want the complete technical story on 
“freshness”’ claims, write to the address below. 


NATIONAL CARBON COMPANY, INC. 
30 East 42nd Street, New York 17, N.Y. 
Unit of Union Carbide and Carbon Corporation 


UCC) 
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Current Prices 


The following list of advertised deliv- 
ered prices of various makes of cars is 
based on prices in effect Jan. 1, 1948. 
They include factory retail prices at the | 
factories and provisions for dealer deliv- | 
ery and handling charges and for federal 
taxes. They do NOT include transportation 
charges, state sales taxes, license or titic 
fees, or various items of factory installed 
or optional equipment: 


BUICK — Series 40 Special — 4-dr. sed., 
$1,673; 2-dr. sed., $1,611; Series 50 Super 
—4-dr. sed., $1,929; 2-dr. sed., $1,843; 
convertible, $2,333; stat. wag., $2,805; 
Series 70 Roadmaster—4-dr. sed., $2,232; 
2-dr. sed., $2,131; conv., $2,651; stat. 
wag., $3,249. 


CADILLAO—Series 61—4-dr. sed., §$2,- 
324; sed. me $2,200; Series 62—4-dr. 
sed., $2,523; spt. cpe., $2,446; convertible, 
$2,902; erles 60—4-dr. sed., $3,195; Series 
75—4 dr. sed., $4,471; 7-pass. tour. sed., 
$4,686; 7-pass. imperial, $4,887; 9-pass. 
bus. sed., $4,368; 9-pass. bus. imperial, 
$4,560. 

CHEVROLET — Stylemaster—4-dr. sed., 
$1,276; 2-dr. sed., $1,219; spt. cpé., $1,- 
202; bus. cpe., $1,160; chassis, $992; 
Fleetmaster—4-dr. sed., $1,345; 2-dr. sed., 
$1,286; spt. cpe., $1,281; conv., $1,628; 
stat. wag., $1,893; Fleetline—-4-dr. 
$1,371; sed. cpe., $1,313. 

FORD — Deluxe ‘6’’—4-dr. sed., $1,- 
269.78; 2-dr. sed., $1,211.89; bus. cpe., 
a. 154; Super Deluxe “@"'—4-dr. sed., $1,- 

371.87:; 2-dr. sed., $1,308.72; sed. cpe., 
$1,329.77; bus. cpe., $1,250.83; stat. wag., 
$1,893.32; Deluxe ‘‘V-8’’—4-dr. sed., $i,- 
345.56; 2-dr. sed., $1,287.67; bus. cpe., 
$1,229.78; Super Deluxe ‘‘V-8'’—4-dr. sed., 
$1,440.28; 2-dr. sed., $1,382.39; sed. cpe.. 
$1,408.71; bus. cpe., $1,329.77: conv. $1,- 
740.24; stat. wag., $1,972.26. 


HUDSON—Super ‘‘6’’—4-dr. sed., 
003.75; 2-dr. sed., $1,952.75; spt. 
$2,000; bus. cpe., $1,889.50; 
6"’—4-dr. sed., $2,161; spt. 
136.75; Super ‘‘8’’—4-dr. sed., $2,092.25; 
spt. cpe., $2,089; Commodore ‘8’’—4-dr. 
sed., $2,250; spt. cpe., $2,225.75. 

NASH — ‘‘600"" Slipstream—4-dr. sed., 
$1,464.05; deluxe bus. cpe., $1,399.05; Am- 
hbassador Stipstream—4-dr. sed., $1,778.95; 
600" Super Series—-4-dr. sed., $1,508.05; 
Ambassador—4-¢r. 
$1,762.95; stat. 


sed., 


$2,- 


sed. cpe., $1,459.05; 
sed., $1,820.95: sed. cpe., 
wag.. $2,239.95. 

OLDSMOBILE — Series ‘‘66’’ Six—4-dr. 
sed., $1,556: 2-dr. sed., $1,513; club cpe., 
$1,488; convertible, $1,845; stat. wag., 
$2,456; chassis, $1,134; Series ‘68° Eight 
—4-dr. sed., $1,614; 2-dr. sed., $1,572; 
club cpe., $1,546; convertible, $1,903; 
stat. wag., $2,514; chassis, $1,193; Series 
76" Six—4-dr. sed., deluxe 4-dr. sed., 
$1,773; standard 4-dr. sed., $1,659; de- 
luxe 2-dr. sed., $1,705; standard 2-dr. 
sed., $1,584; standard chassis, $1,274: 
Series ‘‘78"’ Elght—deluxe 4-dr. sed., $1.- 
830; standard 4-dr. sed., $1,717; deluxe 
2-dr. sed., $1,762; standard 2-dr. sed., 
$1,643; standard chassis, $1,233; Series 
98" Eight—4-dr. sed., $1,917; 2-dr. sed., 
$1,865; convertible. $2,307; chassis, $1,441. 


PONTIAC — Torpedo ‘6’ — 4-dr. sed., 
$1,512; 2-dr. sed., $1,453; sed. cpe., $1,- 
484; spt. cpe., $1,438; bus. cpe., $1,387; 
convertible, $1,811; Torpedo ‘8’’ — 4-dr. 
sed., $1,559; 2-dr. sed., $1,500; sed. cpe., 
$1,531; spt. cpe., $1,485; bus. cpe., $1,- 
434; convertible, $1,853; Streamliner ‘6’’ 
—4-rd. sed., $1,598; sed. cpe., $1,547; 
stat. wag., $2,235; deluxe stat. wag., 
$2,312; Streamiiner ‘‘8’’—4-dr. sed., — 
645; sed. cpe., $1,595; stat. wag., $2,232 
deluxe stat. wag., $2,359. 


MERCURY—4-dr. sed., $1,660.35; 2-dr. 
sed., $1,591.97; sed. cpe., $1,644.58; con- 
vertible, $2,002.20; stat. wag., $2,207.49. 

LINCOLN — 4-dr. sed., $2,553.62; 4-dr. 
(custom interior) sed., $2,721.95; club 
cpe., $2,532.57; club (custom interior) 
cpe., $2,700.90; convertible, $3,142.60; 
Continental “12 Oyl.’’—club cpe., $4,- 
661.59; convertible, $4,745.72. 

STUDEBAKER—Champion Deluxe—4-dr. 
sed., $1,545.75; 2-dr. sed., $1,514.25; spt. 
cpe., $1,540.50; bus. cpe., $1,445.75; Cham- 
pion Regal Deluxe—4-dr. sed., $1,619.50; 
2-dr. sed., $1,587.75; spt. cpe., $1,614; bus. 
cpe., $1,519.25; conv., $1,969.75; Com- 
mander Deluxe—4-dr. sed., $1,850.75; 2-dr. 
sed., $1,819.25; spt. cpe., $1,845.50; bus. 
cpe., $1,750.75; Commander Regal Deluxe 
4-dr. sed., $1,972; 2-dr. sed., $1,940.25; 
=. cpe., $1,966.50; bus. cpe., $1,872; 

, $2,325.25; land cruiser, $2,143.50. 


gg arts sed., $2,119.99; Oustom 


—4-dr. sed., $2,301. 


FRAZER—4-dr. ot. 
flattan—4-dr. sed., $2.7 


PLYMOUTH — ae dr. sed., $1,- 
209.25; 2-dr. sed., $1,246.50; spt. cpe., 
$1,273; bus. cpe., $1,220.25; Special De- 
tuxe—4-dr. sed., $1,377.50; 2-dr. sed., 
$1,324.75; spt. cpe., $1,351.25; bus. ecpe., 
$1,293.25; conv., $1,668.50; stat. wag., 
$1,879.25. 


DODGE—Deluxe—4-dr. sed., $1,555; 2- 
dr. sed., $1,512.75; bus. cpe., $1,439; 
Custom—4-dr. sed., $1,607.50; town sed., 
$1,681.26; spt. cpe., $1,602.25; conv., $1,- 
991; 8-pass. sed., $1,981. 

DE SOTO—Deluxe—4-dr. sed., $1,656.50; 
2-dr. sed., $1,619.50; spt. cpe., $1,646; 
bus. cpe., $1,551; Oustom —4-dr. sed., 
$1,709; 2-dr. sed., $1,688; spt. cpe., $1,- 


sen.ee: Man- 


698.50; conv., $2,092.50; stat. wag., $2,- 
427.75; T-pass. sed., $2,111.75; lim., 
$2,238. 

CHRYSLER — Royal — 4-dr. sed., $1,- 
772.75; 2-dr. sed., $1,735.75; spt. cpe., 


$1,762.25; bus.cpe., $1,667.50; Windsor— 
4-dr. sed., $1,825.25; 2-dr. sed., $1,804.25; 
spt. cpe., $1,814.75; bus. cpe., $1,720; 
conv., $2,208.50; Saratoga —4-dr. sed., 
$2,106.75; 2-dr. sed., $2,079.25; spt. epe., 

. . New 


$3,675; sed. cpe., 
wag., $4,006; conv., $4,006; 
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Auto Newcomers 


(Editor’s Note: Automotive News seeks to cover reports of prospective builders 
recommendations 


of new cars. However, we are in no position to make 


as to the 


soundness of new firms, and so we wish to emphasize that reports carried here are 


for the most part news stories on activities of newcomers, often based on 


claims of the companies themselves. They 
Automotive News.) 

SAN DIEGO, Calif.—A new Pa- 
cific Coast firm, the International 
Motor Co., has announced that it 
will build a car weighing only 
600 pounds and designed to sell 
for $595 San Diego. 

President of the firm is 8S. A. 





—Acme Photo 
The Towne Shopper 


Williams, formerly associated 
with the defunct Bobbi Motor Car 
Corp. 

Company claims are that a fac- 


Two Hoods 


F 


should not be taken as indorsements by 


tory here is being equipped with 
almost $500,000 worth of machin- 
ery for a production schedule of 
100 cars a day by spring; that 
the car will have a speed of 50 
miles an hour and get 45 to 50 
miles to the gallon. 


A two-passenger convertible, 
the car is called the Towne Shop- 
per. Williams says it will be pro- 
moted as a second car for Ameri- 
can families. The company says 
it will feature many aluminum 
parts and will have a 10 horse- 
power, two-cylinder opposed mo- 
tor in the rear. 

Williams says that Onan Motor 
Co., of Minneapolis, will produce 
the engines and that Goodyear 
and Firestone will provide the 
small 4.00x8 tires. The car is said 
to measure 116 inches from bump- 
per to bumper and be 50 inches 
high. Body width is given as 41 
inches and wheelbase as 63 
inches. 


of a Kind? 





Publix Car 


Hoods at loggerheads. Although 


Davis Car 


neither car is in production yet, 


Publix Motorcar Co., Buffalo and Toronto, has announced plans to 
sue Davis Motor Co., Van Nuys, Calif., claiming the Davis hood is a 
copy of the Publix. Both cars are three-wheelers. The Publix car is 
designed as a small, economy job to get 70 to 90 miles a gallon with 
a 1.75 horsepower motor and sell for about $300. The four-cylinder, 


60-horsepower Davis car is said to 


have a top speed of 116 miles an 


hour, get 35 to 50 miles per gallon and sell for $995 fob Los Angeles. 


Passenger Car Registrations, All _— for November, "47-746 

































THIS IS REPORTED TO BE one of the most successful building operations ever 


undertaken in Long Beach, 


Calif. Mel Burns, who was recently granted the third Ford 


franchise in Long Beach, took over the site of a former bowling and sports center 
and converted it into a Ford dealership. It has 20,000 square feet and has a showroom 


capable of displaying 10 cars at one time. 


Tucker Aides 
At Boston Sued 
For $250,000 


BOSTON.—Charging that a share 
in a franchise for distributing 
Tucker cars in New England was 
denied him because he testified be- 
fore the Senate War Investigating 
Committee, a New Hampshire au- 
tomobile dealer has filed suit here 
for $250,000 in damages. 


Named as respondents by Oscar 
A. DuPont of Berlin, N. H., were 
Boston Tucker Distributors _Corp., 
Edward J. and James F. Gaffney 
of Boston, and Jeannette DuPont, 
no relation, of Quincy, Mass. 

DuPont said in his suit that he 
helped Tucker Corp. obtain the 
Chicago plant where the firm plans 
to produce the Tucker car. For his 
services, DuPont stated, he and 
Edward Gaffney were to divide a 
$100,000 fee and receive the New 
England distributorship for the car. 

When the Senate committee de- 
cided to probe the deal, DuPont 
charged, both Gaffney and Preston 
Tucker demanded that he leave 
Washington without testifying. 

Despite this, Tucker, however, 
was not named as respondent in 
the suit. DuPont said he testified 
even though Gaffney told him if 
he did they (Tucker and Gaffney) 
would repudiate their obligations to 
him. 

Later, DuPont complained in his 
suit, Tucker and Gaffney “con- 
spired by agreement to charge 
falsely that I was a fugitive from 
justice.” As a result of this con- 





| spiracy, DuPont said he was false- 


ly arrested in Chicago. 

In addition to damages, DuPont 
wants 25,000 shares of class B com- 
mon stock in Tucker Corp., and all 
stock of Boston Tucker Distribu- 
tors Corp. 


Crime Cause 
Uniform Title Laws Urged 
By Denver Official 


The lack of uniform state title 
laws is responsible for the contin- 
ued traffic in stolen automobiles, 
according to Capt. Lawrence F. 
Cook, head of the Denver Police 
Auto Theft Bureau. 

States such as Louisiana, Geor- 
gia, and Arkansas, which have no 
title laws, make it possible for 
thieves to obtain titles through 
fraudulent bills of sale or regis- 
tration certificates, he pointed out. 

One such car, a 1947 Plymouth, 
had a Georgia title issued from a 
registration certificate of a 1940 
Chevrolet. After obtaining titles in 
this manner, thieves take the cars 
to another state which has a loose- 
ly administered law and obtain 
another title; the cars can then be 
sold in any state, he said. 


Bale Buys K-F Dealership 


In Raymond, Wash. 


Purchase of Southworth & Hof- 
lin Motors (Kaiser-Frazer) by 
Richard Bale has been announced 
in Raymond, Wash. 

Bale plans extensive improve- 
ments and enlargement of the 
business facilities under the name 
of Bale Motor Co. Active in the 
firm will be T. W. McManus, shop 
foreman. 
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But Mister Officer, its 




















This is the year of great expectations.... 


The year that automobile dealers through- 


out America have waited and prayed for, 






struggled for.... A. 
On this occasion Nash Motors and Nash 
dealers extend heartiest greetings to all Auto- 
mobile dealers everywhere... and with the 
sincere wish for the fulfillment of all you have 
given in faith and hope and trust. 
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Dallas Manager Present 


At Shreveport Party 

Employes of Packard Shreveport 
Co., Inc., Shreveport, La. re- 
ceived bonus checks from the com- 
pany at their Christmas banquet. 

Included in the 85 employes and 
guests present were William Ben- 
ton, district manager of Packard 
Motor Car Co., Dallas zone. 

* * * 


Gibbons Workers Share 


50% of 1947 Profits 

The 160 workers-partners of Boyd 
H. Gibbons (Ford), Hollywood, 
Calif., while receiving Christmas 
bonuses, were informed that 1947 


had been the most successful year | 
in the firm’s history. Gibbons said | 


over 50 percent of the organiza- 
tion’s 1947 profits had been meted 
out to workers in the form of bon- 
uses, with the remainder reinvested 
in expansion and new equipment. 

During 1947 the dealership rose 
to first place among the 6,600 Ford 
dealers in volume of repair serv- 


ice. During the year 36 members 





Dealer Doings 


| 


of the firm made the honor roll 
for constructive service to custom- 
ers. They were selected by their 
fellow workers to receive a special 
$250 award each for initiative and 
attitude. 


* * + 


| Reising Is Host to Employes 


At Christmas Party 


John Reising, president of John 
| Reising, Inc. (Nash). 2358 Gilbert 
| Ave., Cincinnati, gave his annual 
| Christmas party for 50 employes 
and wives. 

Dinner and dance music was 
furnished by an instrumental trio. 


gifts were presented by Reising. 
* * * 


Aiding Italy 
Relief Drive Is Sponsored 
By Crisconi in Phila. 


John P. Crisconi, treasurer of the 
Philadelphia development authority 





and president of Philadelphia Olds- 
mobile Motors, has initiated a re- 





Bonus checks, turkeys and other | 
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Doyle’s Main Motors, Inc. (Studebaker), 





provides off-street parking for customers. 


This was accomplished by setting the structure 35 feet back from the street. The new 
plant cost the dealership headed by George B. Doyle about $125,000. A novel feature 
| is the use of piped-in music in the salesroom and shop. 


lief program for the stricken peo- 
ple of Italy. 

Crisconi recently sponsored a 
two-hour program of cartoons at 
a local theater for the children of 
Philadelphia, of which more than 
2,000 attended. Their only admis- 
sion was a can of food to be do-| 





More than 70% of all farm 


autos belong to families = 


who subseribe to 


leading farm magazines 
..-d out of 5 of these 
better families buy Farm Journal 


FARM JOURNAL, INC., a/so publishers of PATHFINDER— AMERICA’S 2nd LARGEST NEWS MAGAZINE ¢ GRAHAM PATTERSON, PRESIDENT 


BIGGEST—in 


WITH 2,650,000 SUBSCRIBER FAMILIES 


SOURCE: FARM JOURNAL “OPEN COUNTRY” SURVEY, RELEASED SEPT, 1947 





nated to a stockpile for Italian 
people. 

In addition, a group of nuns at- 
tended with orphan children from 
the Dante school and orphanage, 
Concordville, Pa. 


Crisconi's showrooms are now 


the country 





being used as a collecting center 
for local contributions. 
England-Cook Splits $15,000; 
Highest Bonus Is $600 


England-Cook Co. (Chevrolet), 
Lansing, Mich., presented more 
than $15,000 in cash and gifts to 
its employes at the annual Christ- 
mas party sponsored by the com- 
pany. 

Bonuses were awarded accord- 
ing to length of service, with 
Don O'Leary, 25-year veteran, re- 
ceiving $600. Five employes with 
20 years’ service each received 
$500 each. A total of 50 employes 
participated in the bonus dis- 
tribution. 


* + 


Northland Motors Shares 


ON ONE OF THE BUSIEST intersections of Rochester, N. ¥., the new building ot $40,000 With Employes 


Employes of Northland Motors 
| from Lake Placid, Saranac Lake 
and Tupper Lake gathered at Tup- 
per Lake, N. Y., recently for their 
annual dinner. The highlight was 
the division of the firm’s profits 
for 1947, under a profit-sharing 
plan which was put in operation 
several years ago by Julian J. 
Reiss, owner of Northland Motors. 

Approximately $40,000 was dis- 
tributed to 20 employes of North- 
land Motors garages in the three 
Adirondack villages. 

* + > 


Nash Kenosha Sales Plans 
New $75,000 Building 

Nash Kenosha Sales Co., Ke- 
nosha, Wis., will erect a sales 
room and garage in the near fu- 
ture, according to a building per- 
mit taken out by the firm. It is 
estimated that the cost of the 
building will be about $75,000. 

Plans call for a salesroom, of- 
fice, parts department, with 
built-in facilities for tune-up, re- 
pair, washing, lubrication and 
storage. 

. + * 


Simpkins (Ford) of St. Louis 
Holds Kids’ Yuletide Party 


A Christmas party for the 
youngsters and a new model show- 
ing for grownups was the combi- 
nation affair sponsored recently by 
Joe Simpkins, Inc., Ford dealer in 
St. Louis. 

Free gifts were distributed to 
every child visiting the showrooms 
with his or her parents. Over 1,500 
children visited the dealership dur- 
ing the party hours. 


Adcock (Buick) Pays $6,300 
In Christmas Bonuses 


Albert F. Adcock, owner of the 
Adcock Motor Co. (Buick), St. Pet- 
ersburg, Fla., and his four sons 
who are associated with him, were 
hosts to 30 employes and their 
friends at the 11th annual Christ- 
mas party. 

Adcock distributed bonuses total- 
ing $6,300 to the employes. 


20,000 Tour Lowe’s Home 
At 2-Day Debut in lowa 


A total of 20,000 persons in- 
spected the new headquarters of 
Orville Lowe Inc. (Ford), East 
Des Moines, Ia., at the company’s 
grand opening Dec. 26-27. 

The new building, a concrete 
block and steel structure, was 
constructed at a cost of $125,000. 
Liberal use of knotty pine trim 
and glass block for the inside 
partitions and furniture gives the 
building an attractive appear- 
ance. 












* * * 


Rieger Is Elected President 
Of Chicago Dodge Dealers 


William Rieger of Bender-Rie- 
ger, Inc., Chicago, was elected pres- 
ident of the Dodge Dealers Assn., 
composed of Dodge-Plymouth deal- 
ers of that area, at the annual 
election meeting of the organiza- 
tion. 

Other officers named were Eddie 
Nelson, Eddie Nelson, Inc., vice- 
president; Ted Ritter, M. J. Lana- 
han, Inc., secretary, and Joseph 
Spatafora, Oak Leaf Motors, Inc., 


treasurer. 
o +. 


Lamphier Motors 


Formal opening of the new show- 
rooms of Lamphier Motors, used- 
car dealer, Hartford, Conn., has 
been announced. O. W. Lamphier 
is president and Jack K. Dunn is 
sales manager. 
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New York Motorists Talk Turkey 


In NewJournal-American Survey 


HEN MOTORISTS TALK their comments are 
well-worth listening to. For they are your cus- 
tomers, your patrons, the folks who keep the wheels 


of the automotive industry spinning in high gear. 


And how motorists talk in this new Journal-American 
study! They reveal, for example, their choice of 
automobiles; their favorite brands of gasoline, oil and 
accessories; their service desires at dealers and gas 
stations; and their time-of-day and _ place-of-purchase 


buying habits. Here is recorded the current climate of 


HEARST ADVERTISING SERVICE 


consumer preferences . . . summarized and graphically 


presented in a comprehensive study. 


The fact-finding was conducted by Alfred Politz Re- 
search, an independent organization, which spared no 
effort in making this the most accurate and authorita- 


tive consumer survey on the automotive market. 


The study has just been completed. Its wealth of 
information is now available to all executives of the 
industry. Call a Hearst Advertising Service man. He 


will be glad to acquaint you personally with the details. 


' 




































By Bob Finlay 
Managing Editor 


PEBTROT. — Could an old-time 
auto sales executive sell a 
sales-training course to auto deal- 
ers on a national basis from De- 
troit? 

We wondered about that when 
Dan Beck, former advertising man- 
ager of a large auto maker, set 
out to try a year and a half ago. 

The record is in now, and so is 
the answer: 

He could. 

What brings this up is a letter 
from one dealer asking why 
more dealers do not know about 


this. 

A good many do, of course, for 
Beck has letters of appreciation 
from dealers in many states, in- 
cluding New Jersey, Minnesota, 
Nebraska, Arkansas, North Dakota, 
Kentucky, Wisconsin, Ohio and, of 
course, Michigan. 


» 


ABAAAAAAA, 


Basis of Sales Know-How 


Report on Plan to Give Concentrated Experience 
To Key Dealer Employes 


TERELELE 






y= many dealers seeking to 
train key men for the job of 
forming quality sales teams, Beck 
got the idea he could help. 

He knew that thousands of deal- 
ers would have to start with in- 
experienced men. He had an idea 
on how to give them experience 
quick—the kernel of basic sales 
knowledge on which to grow 
with practicing experience. And 
that is knowledge in how to han- 
dle people. 

The story goes back a bit fur- 
ther, though, and has a companion 
idea. It was just before the war 
ended, and Beck was assigned to 
help in the task of rebuilding a 
quality factory sales staff quickly. 

+ * * 
'MHERE wasn’t time for the trial- 
and-error method of picking 
men, so Beck began studying and 
adapting scientific methods of se- 
lection through aptitude tests and 
expert interpretation. ' 
There had been opposition to this 
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. dames, head of James 
Coast 





because in the past it had been 
accompanied by some hokus-pokus 
and had been misused at times. 

Beck stripped off the hokum, 
gave it a homey touch and also 
made it fair by discussing the 
results thoroughly with the sub- 
ject of the tests as well as the 
company. 

As it turned out, after some of 


FEDERALS HAVE WON . .« .« 
By Costing Le5s to Run! 


keeping comparative cost records, checking 


@ For 38 years Federal has been building 


trucks that have enjoyed an outstanding repu- 
tation for ruggedness, dependability, low up- 
keep cost, long life and bed-rock operating 


economy. 


Men in a position to judge—fleet owners, 
maintenance superintendents, service mechan- 
ics, dispatchers and drivers—have learned by 





FEDERAL MOTOR TRUCK CO. 


the older men, who had at first 
opposed the tests, got a scientific 
look at themselves, on the basis 
of their aptitudes, abilities and in- 
terests, they acquired the confi- 
dence they needed to handle much 
more important jobs. 

Well, Beck thought so much of 
the idea he quit a good job to go 
out on his own with the Executive 





lay-up time, servicing and running costs that 


Federal Trucks have those qualities of endur- 


ance, economy and rugged all-truck perform- 


ance that insure owner satisfaction. 


That's why so many truck users now say: “Toss 


the Tough Jobs to Federal.” 


¢ DETROIT 9, 







MICHIGAN 


Tn menncrncccomn, 
mm, 84's Goice | 


“| | Food paomuers 
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FEDERAL FRUEKS 


Since 1910...Known in Every Country— Sold on Every Continent 








Selection & Training Institute baci 
in July, 1945. 
* + o 

| next logical step was to find 

some intensive method of train- 
ing the men once their aptitudes 
were discovered. And since Beck's 
life work had been in sales, he 
set about to build an intensive 
sales training course in view of 
the big postwar demand for trained 
salesmen. 

The answer, as he saw it, was 
to give the men as much scientific 
experience as possible in as short 
a time as possible in the art of 
handling people. 

To do this, he turned to the 
latest methods of instruction, 
which provide visual as well as 
audible impressions, and adapted 
them to a class-conference tech- 
nique. 

The tieup has been remarkably 
effective, for the selection part of 
the program gives the prospective 
salesman confidence that he is fit- 
ted for his work, and the training 
gives him the confidence of ex- 
perience. 

* . * 

pe course is basically crammed 

experience in the right and 
wrong ways of handling people. The 
student sees how people react to 
the right and wrong ways of sales- 
manship, hears them discussed and 
discusses them himself. Some 40 
different sound films are used in 
the course, as well as slide films 
and blackboard, so that the ad- 
vantage of repetition is gained in 
different situations. And the stu- 
dents go away with an outline of 
basic principles of salesmanship so 
that they can constantly recall the 
points and adapt them to their 
work. 

One of Beck’s students was a 
55-year-old sales manager of a 
dealership. Beck expected to 
have trouble with him because 
he had years of sales training in 
the field with a car maker. How- 
ever, he proved to be one of the 
most cooperative members of the 
class, and told Beck he wished 
he could have taken the course 
30 years earlier. 

Another time Beck got a service 
manager who was a cracker-jack 
on service but short on salesman- 
ship—even among his men. They 
avoided his service conferences and 
were non-cooperative when they 
did attend. 

* * * 

FTER the course, he told Beck 
~% that he now understood his 
deficiency. He tried to tell the men 
instead of sell the ideas. At his 
service conferences, he would sound 
off to the men about his knowledge 
instead of letting them learn them- 
selves. 

He learned that to lead men 
he should let them lead them- 
selves with a little adroit and 
imperceptible steering. Now at 
his meetings he has the men 
themselves discuss the new serv- 
ice bulletins, and they are get- 
ting a lot more out of them. 

Beck’s courses have been ap- 

proved under the veterans training 
acts, so there is no charge for 
veterans other than the individuals’ 
personal living expenses while tak- 
ing the 10-day course. 

At present Beck is planning an 
additional course—in parts man- 
agement and merchandising. 


Packaging Show Set 
For Cleveland in April 


NEW YORK.—The American 
Management Assn. has announced 
that its 17th annual packaging ex- 
position will be held April 26-30, 
1948, in the public auditorium at 
Cleveland. 

Approximately 200 exhibitors will 
utilize 100,000 square feet to dis- 
play developments which are used 
in the manufacture and sale of 
virtually every product in the na- 
tion’s commerce, according to Alvin 
E. Dodd, AMA president. 


Irwin-Jones Constructing 
Truck Center in Tacoma 


Plans for immediate construction 
of a new $135,000 truck sales and 
service center have been an- 
nouncd at Tacoma, Wash., by Ir- 
win-Jones Motor Co. (Dodge- 
Plymouth). 

The building, to be on S. Tacoma 
Way, will be one of the most mod- 
ern and extensive truck operations 
in the entire Pacific Northwest, it 
is claimed. 
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DON’T 
BE 
DAZZLED ay = sy 
BY Bi oS 
OUT-OF-DATE “FIGURES!” <§peery 


You need today’s facts 
and figures on Philadelphia... 
America’s 3rd Market 


4 


un 





Nothing shifts so fast as the marketing scene. Be 
sure you are planning your progress in Philadelphia 
with the latest statistics. Such data shows 


THE INQUIRER at an all-time high in advertising .. . 


circulation .. . and productivity. 








THE PHILADELPHIA INQUIRER in 1947 carried more 
than 28 million lines of advertising—largest volume ever 


published by any Philadelphia Newspaper at any time. 


NOW IN ITS I5TH YEAR OF ADVERTISING LEADERSHIP 
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Che Philadelphia Mnguirer 


CIRCULATION: DAILY...OVER 700,000 e SUNDAY...OVER 1,000,000 





Exclusive Advertising Representatives 


T. W. LORD, Empire State Building, N. Y. C. ROBERT R. BECK, 20 North Wacker Drive, Chicago GEORGE S. DIX, Penobscot Building, Detroit 


West Coast Representctives: FITZPATRICK & CHAMBERLIN, 155 Montgomery St., San Francisco 

































































































Shields Succeeds Potter 
As Twin-Coach President 


J. H. Shields, for the past seven 
years executive 
vice-president of 
Superior Coach 
Corp., Lima, O., 
has been elected 
president, the 
corporation’s 
board of directors 
announced last 
week. 
Shields will suc- 
ceed L. A. Lar- 
sen, who was 
3. i. Giieiés elected chairman 
of the board. H. W. Potter, now as- 
sistant to Shields, will become vice- 
president. 





¥ * * 


Willis Succeeds Thornton 
As Standard Tube Chief 
Standard Tube Co., Detroit, man- 


Auto Personnel 





general manager, succeeding T. F. 
Thornton, retired. 

Willis, formerly vice-president 
and general manager, joined Stand- 
ard Tube in 1943. Thornton, who 
joined Standard Tube in 1938, has 
long been associated with the auto- 
motive and tubing industry. 

” o + 


Bouis Resigns, Hanway Gets 
Chrysler Fleet Sales Post 


C. M. Bouis has announced his 
resignation as regional manager of 
the Fargo Motor Corp., a fleet sales 
division of Chrysler Corp. He will 
be succeeded by William Hanway. 

Bouis leaves Fargo after 15 
years association to join his father 
in the Florida Fruit Co. Fort 
Meade, Fila. 


* * * 


Trailmobile Names Peterson 


To Head Buffalo Branch 
Appointment of John J. Peterson 


ufacturer of electric welded steel |as manager of the Buffalo branch 
tubing, announces appointment of | of Trailmobile Co. is announced by 
Stanley L. Willis as president and 'F. M. Hunt, eastern sales manager. 





Circulation now exeeeds 
200,000 Daily 
230.000 Sunday 


a ten-str 
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Peterson joined the Trailmobile 
sales organization in 1945 after 
more than eight years as terminal 
manager for Motor Express, Inc. 
He was associated with the M. 
Moran Transportation Lines of 
Buffalo for five years previous to 
1938 as a driver, traffic man and 
terminal manager. 

+ * * 


Rinshed-Mason Gives Keller 


Post in Manufacturing 

| Paul J. Keller has been ap- 
pointed assistant to H. H. Par- 
sons, vice-president in charge of 
manufacturing at Rinshed-Mason 
Co., Detroit. 

Keller is technical chairman of 
the Detroit Paint Productien 
Club. 

+ * * 
Lundgren, Rapp to Cover 
California for Burd 


E. F. Eiseman, sales manager of 
Burd Piston Ring Co.’s replacement 
division, has announced the fol- 
lowing changes in the sales or- 
ganization: 

A. A. Lundgren, former vice- 
president of the company, has 
come out of retirement to take 
over southern California, the state 
of Arizona and Clark county in 


”. delivers 


| newspaper 
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Represented by O'MARA & ORMSBEE, INC., New York ~ Detroit - Chicago ~ Los Angeles + Saw Francisce 











Alabama, 


ELEVEN WILLYS-OVERLAND distributors from Louisiana, Tennessee, 
Mississippi and Arkansas meeting in New Orleans to form an advisory committee, first 
of its kind by Willys-Overiand distributors. Bottom row, left to right: William Payne, 
Payne Motor Co., New Orleans; Walter Davis, Davis Motors, Memphis; Roy Bridges, 
Roy Bridges & Co., Birmingham; Tom Reinhardt, Montgomery Willys, Montgomery, 
Ala.; G. W. Stewart, Stewart-Gay Motor Co., Mobile, Ala. Back row: R. 8S. McKnight, 
Sanders Motors, Inc., Jackson, Miss.; Neal Woodward, Little Rock Willys, Little Rock, 
Ark.; I. L. Feldman, Feldman Motor Co., Nashville, Tenn.; Samuel Brasseale, re- 
gional manager of Willys-Overiand; L. L. Myner, Myner Motor Co., Shreveport, La.: 
Hubert Hobbs, Dixie Motor Co., Meridian, Miss., and T. V. Price, Price Auto Co., 
Chattanooga, Tenn. Bridges was elected president of the committee, Davis, vice-presi- 


dent, and Reinhardt, secretary-treasurer. 
Clark county. Rapp will headquar- 
ter at 540 McAllister St., San 
Francisco. 


Nevada. Lundgren’s headquarters 
will be at 1000 S. Sierra, Fontana, 
Calif. 

Fred P. Rapp will cover the Cali- 
fornia territory north of Bakers- 
field and all of Nevada except 


* * * 


General Petroleum Gives 


New Positions to Four 


Election of four General Pe- 
troleum Corp. executives to new 
offices in the company has been 
announced by R. L. Minckler, 
president, at the concern’s home 
office in Los Angeles. 


John C. Sample, former gen- 
eral sales manager, became a 
vice-president as did Arthur J. 
Donnelly, industrial relations 
manager. Gale L. Adams, man- 
ager of the manufacturing de- 
partment, was named a _ vice- 
president and director. Carroll 
M. Wagner, manager of the geo- 
logical department, was chosen 


a director. 
* * > 


American Brake Shoe Gives 
Kelly Top Division Post 


William T. Kelly jr. has been 
elected first vice-president of Amer- 
ican Brakeblok 
division of Amer- 
ican Brake Shoe 
Co., according to 
W. B. Given jr., 


president. 
Kelly, who has 
served as vice- 


president of 
American Brake 
Shoe since 1946, 
has been with 
the company 
since 1928. In ad- 
dition to his new duties, he will 
continue as president of the Kel- 
logg and Engineered Castings diti- 
sions, positions which he has held 
since 1945 and 1946, respectively. 


* * * 





W. T. Kelly jr. 






DeVore Wins Promotion 


In Plaskon Sales 


Henry W. DeVore, district man- 
ager of molding compounds for 
Plaskon in the Chicago area, has 
been appointed s ales manager of 
molding materials for Plaskon di- 
vision of Libbey-Owens-Ford Glass 
Co., it is announced by Horton 
Spitzer, general sales manager. 

Starting with Plaskon as a ball 
mill operator in 1932, DeVore later 
worked in production, general of- 
fice and accounting for three years 
then joined the sales department 
in sales service engineering for 
molding materials. 

* 7” * 


Scarff Quits as Officer 
Of P. O. B. Mfg. 


Howard H. Scarff, vice-president 
and general manager of P. O. B 
Mfg. Co., Inc., Cincinnati, has re 
signed. 

* m + 


Wel-Met Names Khuen 


Wel-Met Co., Kent, O., manufac 
turer of powdered metal bearing 
and parts, has announced the a} 
pointment of Richard H. Khuen 
as regional sales _ representati' 
covering Illinois, Iowa, Wisconsi 
and Missouri. Khuen is form: 
sales manager of the powder 
metal division of Chrysler Corp 

> . 


White Names Goristine 


White Motor Co. of Canada has 
named E., 8S. Goristine as manage! 
of the Calgary (Alberta) branch 


ae eas 
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What Helen wants most 
is spring... 


What Marge 
wants most is 
rest... 





Be they dealers, distributors or consumers, it takes people to help you 
achieve your sales objectives. No matter what you want mostinthe Chicago 
territory, you get more of what you want when you build your promotion 
around the newspaper which reaches and influences more people. 

Every day of the week, in every neighborhood and suburo of 
Chicago, the editorial attractions of the Chicago Tribune make it the 
newspaper bought, read and bought from as is no other. 

With the Tribune as your number one medium here, you give your 
promotion the equivalent of majority coverage of all the families in 
Chicago and suburbs. In addition, you reach hundreds of thousands of 
other families whose buying power and responsiveness make the 
Tribune a regional medium famed for its ability to build sales and win 
dealer support thruout the middle west. 

When you can have more, why take less? To place your sales 
messages most effectively and economically before the families whose 
patronage accounts for the bulk of the automotive and home appliance 







sales made here, build your promotion around the Chicago Tribune. 
Tribune rates per line per 100,000 circulation are among the 
lowest in America. 


What Tony wants most 
is a crowd... 





What Van wants most 
is an angel... 








Wider distribution? 
industry? 


or WHAT? 






Bette, deg lers ? 


share of the 








Bigge” 
More sales? 





What do you 
want most, 
Mr. Advertiser? 






You get more of what you want in Chicago 
when you build your promotion around the 


Chicago Tribune 





Again in 1947, general advertisers of automotive prod- 
ucts, housing equipment and supplies, and radios placed 
in the Tribune more of their promotion funds than they 
placed in all other Chicago newspapers combined. 






Chicago Tribunerepresentatives: A.W . Dreier, 810 Tribune Tower, Chicago 11—E. P. Struhsacker,220 E. 42nd St., NewYork City 17—Fitzpatrick and Chamberlin,155 Montgomery St., San Francisco 4—W.E. Bates, Penobscot Bidg., Detroit 26 


MEMBER: AMERICAN NEWSPAPER ADVERTISING NETWORK, INC., FIRST THREE MARKETS GROUP, AND METROPOLITAN SUNDAY NEWSPAPERS, INC. 
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Possible Hitches Temper 


Auto Share 


By George Deery 
Staff Writer 


Amine a year-end glimpse of 
the motor industry, Argus Re- 
search Corp., of New York, offers 
its conclusions on the '48 outlook 
for the industry in an optimistic 
tone tempered with consideration 
of some imponderables that could 
impede continued progress. 

“Raw costs are con- 
tinuing to rise and with a num- 
ber of manufacturers having in- 
troduced new or face-lifted mod- 
els for 1948, amortization charges 
will be greater,” Argus states. 
“This has already been reflected 
in higher prices on new models 
so far introduced. 

“An important component of in- 
dustry costs, however, will not be 

finally established until it is de- 
termined whether or not labor will 
be granted another round of wage 
increases. 

“It is a little too early to esti- 


Outlook 


mate individual company earnings 
with any degree of assurance, but 
unless there is an unexpectedly 
sharp increase in wages, higher 
output should permit profit margins 
to be fairly well maintained. 

. * * 


"OSs industry profits 
might be expected to compare 
favorably with 1947, provided there 
are not unexpected interruptions to 
production because of strikes, ma- 
terial shortages, etc.” 


The Argus analysts continue, 
“Accordingly we see no need to 
disturb moderate commitments in 
shares of leading passenger ve- 
hicle manufacturers or holdings 
in the stocks of most motor parts 
companies, although among the 
latter we would give preference 
to those concerns manufacturing 
functional parts and particularly 
those serving mainly the passen- 
ger car division of the industry.” 
The report states that 





Auto Stocks 
Jan.12 Jan.5 
Chrysler ........ 61% 62 
Crosley ......... 1% 1% 
General Motors . 56% 57%. 
Hudson ......... 20 19% 
Kaiser-Frazer 12% 18% 
Pa bieca vices’ 17% 17% 
Packard ........ 4% 4% 
Studebaker ..... 20% 20% 
WD Litsh sc ceves 9 8% 
Average for 
Nine Stocks ... 23.31 23.51 





though the industry is successful 
‘in approaching 4% million passen- 
ger cars next year, it probably will 
not make more than a dent in the 
huge underlying demand for these 
vehicles, unless consumer incomes 
are unexpectedly curtailed. 

* + om 


Fractions 


One must go back to 1926 to find 
the next smallest change percent- 
age-wise in the net change in the 
Dow-Jones industrial average from 
Jan. 1 to Dec. 31 to compare with 
the 2.2 percent increase for 1947. 
In 1926 the difference between the 
start and the finish was on the 


even | upside for 1 percent. . . . Sinclair 





NEW HOME FOR Whipple Motor Inc. 
provides plenty of space for volume 
sented Pontiac in Hempstead since 1934. 


Oil has sold $50,000,000 25-year 2% 
percent sinking fund debentures, 
maturing Dec. 1, 1972, to an insur- 
ance company. The money will be 
used for completion of expansion 
plans, modernization and future 
needs. 

One advisory service reports 
that ’47 net income of Borg-War- 
ner may exceed $9 a share be- 
fore reserves, and estimates $8 
after providing for this charge. 
It recommends holding the stock 
at 54.... There were about 4,000 
business failures last year com- 
pared with a wartime rate of 
less than a thousand. In some 
prewar years the failures rose as 
high as 15,000. 

The cost of credit has already 





A relaxed driver is the best driver. To relax, the driver needs the 


easy operation and quick response of the Long clutch. 


Long semi-centrifugal clutches respond instantly to easy pedal- 
pressure in stop-and-go driving, yet have increased torque capacity 
at greater speeds. This means less slippage, less wear, more 


durable service. 


Since 1922, millions of cars, trucks and buses have been equipped 
LONG MANUFACTURING DIVISION 
BORG-WARNER CORPORATION, Detroit 12 and Windsor, Ontario 


with Long clutches. e 





CLUTCHES + RADIATORS - 
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(Pontiac), Hempstead, N. 
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Y. The building 


. Whipple states. This firm has repre- 


started to climb and will be re- 
flected in costs all along the line. 
This trend, many believe, will tend 
toward deflation in many ways by 
causing steeper production and dis- 
tribution costs. 

Chrysler and about 80 other 
firms split their stock or had such 
proposals approved last year. This 
compares with 200 in the preced- 
ing year. Around 170 firms paid 
stock dividends last year. Included 
in the list were: Auto Finance, 
Federal-Mogul, Lee Rubber & Tire, 
Plymouth Oil, and Sunray Oil. 


Predictions on forthcoming 
earnings statements from vari- 
ous sources for 1947 include pos- 
sibly more than $7 a share for 
Continental Oil, compared with 
$4.05 in 1946, around $5 a share 
for Creole Petroleum against 
$3.18 in the preceding year. 


In its last issue of the year, 
Standard and Poor’s Outlook says, 
“These stocks rated BUY are in 
the most promising industry groups 
—Auto Parts: Bower Roller Bear- 
ing, Briggs, Campbell, Wyant & 
Cannon, Cleveland Graphite 
Bronze, Dana Corp., Electric Auto- 
Lite, Libbey-Owens-Ford and 
Thompson Products. Autos: Chrys- 
ler, Fruehauf, General Motors, 
Hudson, Mack and Studebaker. 


State and public works contracts 
awarded during the first nine 
months of last year were 35 per- 
cent higher in dollar value than 
for the corresponding period a year 
ago, totaling $1,591 million against 
$1.176 million. That’s good news 
— truckers and those who supply 
them. 


Regional Shippers Advisory 
Boards estimate that freight car- 
loadings during the first quarter 
of this year will be 3.5 percent 
over the 1947 period. Compared 
with actual shipments in the 
first quarter of 1947, the 13 re- 
gional boards covering the entire 
nation figure that car and truck 
shipments will decline 4.6 percent 
in the current quarter but that 
vehicle parts will show an in- 
crease of 21.6 percent. 


Certain shortages will keep con- 
struction from going much over 
the $15 billion mark this year, ac- 
cording to the Department of 
Commerce. The '47 total is esti- 
mated at $12,878 million. Wire 
nails, gypsum board, and some iron 
_ steel items are on the short 
st. 


* a + 
Earnings 
Kendall —Year to Oct. 


31: Net income, $1,020,058, equal to 
$2.57 a common share, compared 
with $401,186 or $1.01 a common 
share for previous fiscal year; net 
> $14,538,043 against $11,310,- 

Murray Corp. of America—Quar- 
ter to Nov. 30: Net profit, $959,312 
or 95 cents a common share, 
against $683,510 or 66 cents a share 
for November quarter a year ago. 





History Favors Bulls 
In January Markets 


Historically in January the 
stock market has favored the 
bulls, according to the Wall 
Street Journal. “The industrial 
average has advanced in 29 Jan- 
uarys and declined in 22 in the 
past 51 years,” it states. The 
railroads have closed higher in 
the last session in January than 
on the final day of the year 30 
times, and lower 21 times. 

“For the past deeade, how- 
ever, the market has been al- 
most a standoff in January, the 
industrials advancing six times 
and declining four, while the 
reverse has been true of the 
railroad index,” the publication 
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Roots of a real program to cut 
through confusion and get Ameri- 
cans pulling the same way appear 
to have been planted by the joint 
committee formed to see what ad- 
vertising might do to promote 
public understanding of our econo- 
mic system. 

Accomplishments of the joint 
committee representing the Assn. 
of National Advertisers and the 
American Assn. of Advertising 
Agencies were presented last 
week by Don Belding, of Foote, 
Cone & Belding, at a meeting of 
the Adcraft Club of Detroit. 


* * * 


Explaining the need for such a 
program, Belding expressed the be- 
lief that Russia is simply waiting 
for another depression in the U. S. 
to attempt to overthrow our system. 


The advertising program has 
changed greatly since its incep- 
tion a year and a half ago. Origi- 
nally the idea was for business 
to explain its contribution. Now 
it is so broad that unions have 
the opportunity to play as im- 
portant a part as any big cor- 
poration. 

Now it is a broad educational 
program that seeks to set forth 
honestly the hows and whys of the 
U. S. economic system—its benefits 
and how it brings them. 

+ * * 


The committee has developed a 
sound slide film which explains 
the basis of the system, defining 
and analyzing private property, 
the free market, profit and wage 
incentives, competition and govern- 
ment regulation as opposed to con- 
trol. These are discussed with sim- 
plicity and clarity, which should 
certainly put them in a new light 
to mgny people. 

+ * * 

There are two parts to the pro- 
gram: Material for plant city co- 
operation and a broad educational 
program. All the material, the 
sound slide film and “plans for 
action” kits, will be available Feb. 
1 at cost,at the joint committee’s 
address, 420 Lexington Ave., New 
York. 


The plant city program includes 
material for attitude surveys of 
management and supervision and 
for audits of employe opinions to 
lay the ground work for communi- 
cations between management and 
labor. 

Comparison of the results of the 
surveys should show points of 
difference in the thinking of the 
groups so that communications 
can be developed in this light. 


* * * 


Included in the program is a 
proposed group of newspaper strips, 
the most popular readership med- 
ium, on which Ham Fish, creator 
of Joe Palooka, is aiding. These 
will point up differences between 
the American and Communistic 
way of thinking. Editor & Pub- 
lisher has agreed to offer these to 
publishers. Publishers who saw a 
sample of these were reported en- 
thusiastic. 

a * * 

So far, about 12 ads have been 
approved by men _ representing 
labor as well as management. 
The ads seek to explain the 
American way of life. 

One is headlined: “Okay, But 
What’s in It for Me?” with an il- 
lustration of a working man. The 
copy explains in his terms what is 
in it for him and all of us. Other 
headlines: Reward for Midnight 
Oil, What Happens to Your Job 
If We Get Atomic Power (the 
worker and the machine), Dear 
Soviet Teacher, Comes the Revolu- 
tion, Each One Is Right About the 
U. S. Way, But Only Partly Right. 


Our Downright Luck 


The opening of. Firestone’s re- 
cent advertising message, “The 
American Way,” strikes a 
thought-provoking note—the luck 
of being born American. On the 
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To Dramatize System 
We Take for Granted 
By Bob Finlay 


basis of world population, it’s a 
16 to 1 long shot, but most of us 
take it for granted, cherishing it 
little even though we know that 
hundreds of millions of people in 
the other fifteen-sixteenths of the 
world are never far from starva- 
tion. 
e * * 


William A. Thomson, administra- 
tive director of the Bureau of Ad- 
vertising of the American News- 
paper Publishers Assn., has re- 
tired after 35 years of service. 
Alfred B. Stanford has been ap- 
pointed director in charge of all 
operations. Financing plans of the 
bureau are expected to reach a 
$1,000,000 total this year. 








HROUGH on 





This is Your INVITATION to 








Looking at the Hole 


Or the Doughnut? 

We think GM’s Henry G. 
Weaver has a nifty note in the 
front of his book, “Mainspring”: 

“I realize that America is far 
from perfect, but in recent years 
the negative side has been so 
much overstressed that I make 
no apologies for concentrating 
on the doughnut instead of the 
hole.” 

“Mainspring,” called the story 
of human progress and how 
NOT to prevent it, is a serious 
book dealing with a serious sub- 
ject, but it is also exciting and 
stimulating. GM had nothing to 
do with publishing the book, 
although Weaver is a GM man. 





D. P. Brother, president of D. P. 
Brother & Co., Inc., Detroit adver- 
tising agency, announces promo- 
tion of Trueman F. Campbell and 
Joseph S. Howell to the office of 
vice-president. Campbell continues 
as executive on the AC Spark Plug 
account, and Howell serves in like 
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Lincoln-Mercury division of Ford 
now has both a new advertising 
agency and a new advertising man- 
ager to launch its 
new models this 
year. 

Robert F. G. 
Copeland, 46, is 
the new advertis- 
ing and sales pro- 
motion manager, 
and Kenyon & 
Eckhardt the new 
agency. William 
= Licht, former ad- 

— vertising mana- 
RF. G. Copeland er for L-M, will 
continue in the sales department 
but has not yet been assigned a 
title. Copeland is a director of the 
Advertising Federation of America 
and a past president of the Ad- 
craft Club of Detroit. From 1916 
to 1934 he worked as reporter and 
editor on newspapers in various 
sections of the country. In 1935 he 
entered advertising with Erwin- 
Wasey. In 1935 he joined Arthur 
Kudner and came to Detroit to take 





il, 
charge of the Detroit office, con- Fadie 
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tacting Buick. In 1946 he took 
charge of the Detroit office of Bat- 
ten, Barton, Durstine & Osborn, 
handling DeSoto. 


C. W. (Ted) Grange has joined 
Stewart-Warner Corp. as director 
of public rela- 
tions, it is an- 
nounced by Frank 
A. Hiter, senior 
vice - president. 
Grange was vice- 
president and edi- 
torial director of 
Harry Coleman 
Co., public rela- 
tions and public- 
ity counselors. 
For five and one- 
half years previ- 
ously until January, 1945, Grange 
was associated with Stewart-War- 
ner as advertising manager of the 
Alemite division and advertising 
director of the corporation. 





©. W. Grange 


Elayne McWhorter has joined the 
art department of Brooke, Smith, 
French & Dorrance. 





Ralls County Motor Co., Inc., Center. 
Mo., has been incorporated by E. R. Cald- 
R. E. Allen of Perry, Mo., and 
Caldwell of Center. 
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Precision Instruments 











SUN ELECTRIC CORPORATION, 6327 Avondale Avenue, Chicago 31, Illinois 
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- Ford Promises Airing 
Will Reply in Court to Ferguson Charge That 


Dearborn Motors 


A THOROUGH airing of Harry 
Ferguson’s dispute with Ford 
Motor Co. and Dearborn Motors 
is in prospect when the proceed- 
ings in the patent-infringement 
and anti-trust conspiracy suit open 
in Federal District Court, New 
York City. 

Henry Ford Il, president of 
Ford Motor Co. and a defendant 
in the case, said in his initial 
reply to the Ferguson complaint 
that all of the allegations will 
be answered “at the proper time 
and place.” 

Detailed replies to the Ferguson 
charges were withheld last week 
by Ford spokesmen, who said there 
would be no further public state- 
ment until trial time. Ford pre- 
viously had stated that Ferguson 
charges were ridiculous, and that 
the statement was “full of un- 
truths and distortions.” 

The Ferguson suit claims $240,- 
000,000 in treble damages under 
the anti-trust laws, plus $11,100,000 
in treble damages for alleged pa- 
tent infringements in the produc- 
tion of 37,000 tractors. 

+ * * 


NE of the most sensational of 
Ferguson’s charges, which Ford 
promised to answer at the trial, 
is that Dearborn Motors Corp. was 
set up so that Ford executives 


N.A.D.A. Convention 


January 26 





STEVENS HOTEL 


Was a Tax ‘Lure’ 


could profit by capital gains sub- 
ject to an income tax of only 25 
percent. This incentive was used 
to hire several top-level executives, 
Ferguson alleged. 

Dearborn Motors replaced Fer- 
guson as the distribution outlet 
for Ford tractors last year. The 
formal severance between Ford 
and Ferguson occurred in No- 
vember, 1946, although a produc- 
tion arrangement was continued 
until last July. 

Ford’s statement said the setup 
with Ferguson was “intolerable” 
and had cost Ford Motor Co. an 

estimated $25,000,000. The Ferguson 
contract was “terminable at will,” 
Ford stated. 

In addition to Henry Ford II, 
the defendants include Ford Motor 
Co., Dearborn Motors Corp., seven 
officers and directors of these two 
companies, Ohio Tractor & Imple- 
ment Co. and Sherman Tractor & 
Equipment Co., Inc., two distribu- 
tors of Dearborn Motors. 


The seven individuals are Ernest 
R. Breech, director and executive 
vice-president of Ford Motor Co. 
and a director of Dearborn Mo- 
tors; Ernest C. Kanzler, director 
and secretary of Dearborn Motors; 
Frank R. Pierce, director and pres- 
ident of Dearborn Motors; Thomas 
A. Farrell, director and vice-presi- 
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Stop In... . Say Hello! 
Our booth is No. 111 in the Exhibi- 
tion Hall. We'll expect you—and 


dent of Dearborn Motors; John R. 
Davis, director and vice-president 
of Ford Motor Co. and director of 
Dearborn Motors; Albert J. 


Browning, vice-president of Ford | 


Motor Co. and director of Dear- 
born Motors, and Grant Cook, di- 
rector of Dearborn Motors. 

* * + 


— complaint alleges that when 
defendants “formed the conspir- 
acy to drive the Ferguson Co. out 
of business and to replace it with 
Dearborn Motors Corp. one pur- 
pose was to give Ford executives 
capital gains on Dearborn stock.” 
Thus, Ferguson charges, capital 
gains were “made dependent upon 
the success of the conspiracy.” 


The complaint charges that the 
defendants “coveted the large prof- 
its realized by Ferguson Co. and 
were actuated by malice and used 
the resources and influence of Ford 
Motor Co. to realize their capital 
gains.” 


Ferguson also charges that de- 
fendants were successful in 
“coercing” manufacturers into 
breaking off arrangements to 
supply implements to Ferguson 
Co., and in “coercing” distribu- 
tors and dealers into breaking off 
their connections with Ferguson 
Co. and joining the Dearborn 
Motors organization. 

The complaint further charges 
the defendants with “deceptive ad- 
vertising closely following the style 
of advertisements formerly pub- 
lished by Ferguson Co. and con- 
veying the impression that the 
tractor now being sold by Dear- 
born Motors is an improved Fer- 

guson system tractor retaining all 


tractor marketed by Dearborn has 
mechanical defects and is inferior 
to the Ferguson system tractor.” 

Attorneys for Ferguson are Ca- 
hill, Gordon, Zachry and Reindel, 
New York City, with John T. Ca- 
hill, senior partner in charge of 


the case. 
* * . 


Ferguson Orders Tractors 


From Plant in Britain 

DETROIT.—Harry Ferguson Co. | 
reported last week that it had 
placed a $20,000,000 order for the 
new Ferguson system tractors with 
its British affiliate, Harry Fergu- 


New Look in Pueblo . 





are 0. A. Lamoreaux, president; W. A. 


secretary-treasurer. 








son, Ltd., Coventry, England. 

Horace D’Angelo, executive vice- 
president of Ferguson, announced 
that shipments of the tractors from 
England will start this week and 
will shortly reach the rate of 100 
tractors a day. 


The new Ferguson system trac- 
tors will be equipped with Conti- 
nental motors and have more 
power and greater fuel economy 
than the previous tractors mar- 
keted by Ferguson, he said. 

Ferguson expects to announce 
shortly completion of arrangements 
for a tractor plant in this country, 
according to D’Angelo. 


Buick Promotes 


Darby in South 


FLINT. — Appointment of Clyde 
C. Darby, Buick zone manager at 
Memphis since 1940, as assistant 
regional manager of the division’s 
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Southern sales area was announced 
last week by W. F. Hufstader, 
Buick general sales manager. 
Darby, who joined Buick in 1912 
as a stock clerk in the factory here, 
will work with H. C. Gillespie, 
Buick’s regional manager for the 
Southern area. Darby will be suc- 
ceeded as Memphis zone manager 
by James V. Nance, formerly dis- 
trict manager in the Memphis zone. 


Dinner at Clark-Nash 


Officers and employes of George 
Clark—Nash Motor Co., Beaumont, 
Tex., were honored by divisional 
Officials of Nash with a dinner in 
celebration of the dealership win- 
ning the Nash 10-point award. 





THE HEADQUARTERS of Pueblo Central Motors, Inc. (Studebaker), 322 W. Fourth 
St., Pueblo, Colo., before an extensive remodeling program. Officers of the dealership 


Sarconi jr., vice-president; W. W. Ridley, 


s 





CONSTRUCTION OF AN ADDITION in a general face-lifting program increased the 
floor space of Pueblo Central Motors, Inc. (Studebaker), Pueblo, Colo., to 9,300 square 
feet from 5,250. Service operations have been stepped up to serve 12 customers at a 
time and special stalls have been opened for truck service. ‘‘Since completion of the 
its advantages, whereas in fact the | "*” facilities we have doubled our service volume,”’ 0. A. Lamoreaux, president, states. 





Here Is the Timetable 
On New Models 


(Continued from Page 1) 


February. This will wind up the 


in this line will be unveiled shortly 


1948 roster of changes, started last | after higher-priced Lincoln. 


summer with introduction of the 
Packard convertible. 

The 1949 model procession is | 
scheduled to get underway in 
March or April with the change- 
overs to the advanced Lincoln and 
Mercury models, followed later in 
the spring by Ford. 


* * * 


THER announcements antici- 

pated for spring or early sum- 
mer are the 1949 Nash series and 
convertibles by Hudson and Kaiser- 
Frazer. 

From here on in during 1948, 
it was indicated, facelifting al- 
terations will be used only on 
those makes which have already 
brought out “postwar design” 
cars. The 1949 models, almost 
without exception, will reflect 
progressive styling trends evolved 
during the war and since. 

Here is the new model picture 
by passenger-car make: 
CHEVROLET — Changeover’ to 
facelifted 1948 model will be com- 
pleted by Jan. 26 at all plants. No 

official comment on ’49 models, but 
tool-and-die reports set fall as the 
probable changeover period. 

BUICK—1948 models, featuring 
new Dynaflow automatic transmis- 

sion for Roadmaster models, enter 
production this week. Advanced 
styling changes, plus development 
of Dynaflow for lower-priced 
Buicks, postponed till fall. 

PONTIAC — Hydra-Matic drive, 
hitherto exclusive with Oldsmobile 
and Cadillac, is big feature of 
facelifted ’48s already in produc- 
tion. Again, fall appears likely time 
for switch to “postwar-styled” 
models. 

ae a * 


LDSMOBILE—Facelifted series 
” 60 and 70 cars for 1948 already 
in production, along with the Fu- 
turamic ’98 models. 

CADILLAC — Changeover to '48 
line, to be built on the “Futur- 
amic” type Fisher body, now in 
progress. Production due to begin 
about first of February. 

FORD—“Sometime in spring” 
is still official word, with May 
as the consensus guess for the 
changeover shutdown to ad- 
vanced ’49 model. 

LINCOLN—On books as the first 
’49 model introduction, probably 
near first of April. 

MERCURY—Wholly new models 


* * * 


HRYSLER CORP. (Plymouth, 

Dodge, DeSoto, Chrysler)—Any- 
time after July 1, but more likely 
in late fall. Changes for 1948 con- 
sisted of those needed for adoption 
of Super-Cushion tires. 

KAISER-FRAZER — Addition of 
convertible to current line due in 
spring, and this job may be dubbed 
a ’49 model. Otherwise, K-F will 
continue to produce four-door se- 
dans only. 

HUDSON—Convertible and com- 
mercial vehicle, following patterns 
of new model, are due in spring. 
Production has started on two-door 
broughams, in addition to four- 
door Sixes and Eights in both Com- 
modore and Super series. Coupes 
will start rolling “shortly.” Few 
changes expected in line for '49. 

PACKARD—1949 models will of- 
fer new automatic transmission, 
according to report. Late summer 
or early fall likely changeover 
time. 

STUDEBAKER—“No comment” 
on rumor of proposed fall change- 
over to add new torque-converter 
transmission to line. New rear 
fender die also reported in the 
works for '49 Studebakers. 

* * * 
NAS — Changeover plans ad- 
vanced, and summer appears 
most probable time for shutdown 
and shift to advanced ’49s. 

WILLYS — Station sedan and 
Jeepster phaeton due in spring. 
Plans for small-sized continental 
sedan delayed till next year, it is 
believed. 

CROSLEY—1948 line expanded to 
embrace various size pickups, and 
utility model, in addition to two- 
door sedan and convertible. 

TUCKER — Launching of pro- 
duction for rear-engined car re- 
ported set for spring. 

A new series of trucks will be 
announced in the near future by 
Chevrolet. Ford and Dodge have 
begun production on 1948 mode! 
commercial vehicles, which repre- 
sent the first “real” postwar prod- 
ucts of both manufacturers. Chev 
rolet brought out “advanced de- 
sign” trucks last summer. 


Giles Motor Sales, Inc. 


Giles Motor Sales, Inc., Pearis 
burg, Va., with maximum capita! 
stock of $100,000, has been char 
tered to conduct an automobile 
business. Paul Gilmore is president 
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Another Round of Talk... 


Light Car Bobs Up 
At SAE Meeting 


(Continued from Page 12) 


groups, based upon mileage and 
life expectancies, so that lubri- 
cation takes place every 2,000 
miles, inspection and adjustments 
every 4,000 miles, and that repair 
and replacement operations be 
undertaken on regular schedules 
of 20,000, 40,000 and 50,000 miles, 
or otherwise as determined by 
operating requirements and ex- 
perience, 

Basic data on the materials, 
manufacture, and use of bolts was 
presented by W. C. Stewart, of the 
American Institute of Bolt, Nut, 
and Rivet Manufacturers, Cleve- 
land. C. L. Altenburger, of Great 
Lakes Steel Corp., reported that 
low-alloy high-tensile steels afford 
economic advantages for use in 
motor vehicles, but that many fac- 
tors, some intangible, are involved 
and the advantages vary from job 
to job and part to part depending 
upon circumstances. 

* + * 
SE of a mobile laboratory which 
analyzes automotive materials 
on the spot was described by 
Henry A. Tuttle and George A. 
Nahstoll, of Ford Motor. 

Lacquers and synthetic enamels 
currently used by the automotive 
industry will undergo stage im- 
provement in manufacture, appli- 
cation, and performance, the meet- 
ing was told by M. G. Bell and 
W. W. Bauer, of Pittsburgh Plate 
Glass Co. 

Further research to develop data 
wherewith to establish reliable in- 
dices for evaluation of motor truck 
performance, taking into consider- 
ation both vehicle and highway, 
was recommended by Carl C. Saal, 
of Public Roads Administration. 


wn reserves of record pro- 
portions assure a continuing sup- 
ply of petroleum fuels and lubri- 
cants, yet higher prices must be 
expected, the meeting was in- 
formed. Even with current do- 


larger than at any other time, 
but the greater effort required 
to recover crude oil and to con- 
vert natural gas and coal into 
liquid products necessitates higher 
prices, it was explained by W. M. 
Holaday, of Socony-Vacuum Lab- 
oratories, New York. Holaday 
said that current spot shortages 
arise chiefly from lack of trans- 
portation and refining facilities 
in certain areas. 

Discovery costs of crude oil were 
estimated to have risen to an aver- 
age of 54 cents per barrel in 1946 
from 16 cents per barrel in 1936, 
with the average investment in a 
new well rising approximately to 
$600,000, largely because of the 
necessity for drilling to greater 
depths. 

Cooperation between automotive 
and petroleum industries was rec- 
ommended by Holaday to avoid 
the necessity of depending upon 
increases in gasoline octane num- 
ber for improved economy and ve- 
hicle performance. He proposed 
that automotive engineers devote 
attention to designs which lead to 
fuller utilization of fuel anti-knock 
quality. 

Further recommendation was 
made that consideration be given | 
to installation in motor vehicles 
of a dual fuel system, one to pro-| 
vide for short periods fuel high 
in performance value and the other 
to supply lower-quality fuel for 
normal cruising operations. Hola- | 
day said that experiments have 
disclosed that by using the dual 
system, high-octane fuel require- 
ments may be expected to remain 
within the desirable 20 percent of 
total fuel requirements. 

* . + 

TILIZATION of refractory por- 

celains as material for blades 
of the turbines of turbo-jet power- 
plants is a promising possibility, 
it was reported by R. F. Geller, 
of National Bureau of Standards, 
Washington. 

Automotive engineers devoted 
an afternoon to a smoke sym- | 
posium at the meeting in a 
search for ways and means of 








ending obnoxious smoking and 
lachrymation caused by some 

diesel engines. 

From J. J. Broeze and C. Stille- 
broer, of Royal Dutch Shell, Delft, 
Holland, came the report that 
smoking appears to be more prev- 
alent with the fuel-injection than 
with the precombustion type of en- 
gines. 

However, Martin Berlyn, of 
American Bosch Corp., Springfield, 
Mass., insisted that smoking is not 
necessarily a result of fuel injec- 
tion. He asserted that nothing 
would help the solution of diesel 
smoke problems more than a gen- 
eral crystallization of engine de- 
sign into one or two types, reduc- 
ing, “almost to the vanishing point, 
that inefficient diffusion of effort 
of which the diesel industry has 
so long been the victim.” 


Fuel characteristics exert strong 





ROUNDING OUT 35 years’ service with 
Ford, Southwestern regional manager Ira 
B. Groves, right, — his ruby-studded 


lapel pin from J. D. » director of truck 
and fleet sales. Ball went from Dearborn to 
Kansas City to make the presentation. 


influences upon smoking tenden- 
cies, according to H. D. Young, of 
Sinclair Refining Co., East Chicago, 
Ind., who reported the results of 
exhaustive tests as showing that 
fuels of relatively high tail-end vol- 
atility exhibit less tendency to 
smoke. 

Kenneth J. Fleck, of Caterpillar 
Tractor Co., Peoria, Ill., described 


a method for rating diesel engines 
on a smoke curve basis. Use of a 
“smokemeter” in measuring ex- 
haust smoke samples was described 
by Jordon P. Jung and Frank L. 
Coers, of Cummins Engine Co., 
Inc., Columbus, Ind. 

The operator of diesel-powered 
trucks does not like exhaust smoke 
and is endeavoring to eliminate 
it, reported A. S. Leonard, of Cum- 
mins Engine Co., Inc., Los Angeles. 


* * * 


REPARATION of motor fuels 

rapidly is becoming a process 
of chemical manufacture, the meet- 
ing was told by Cecil E. Boord, of 
Ohio State University. Describing 
the findings in nine years of re- 
search in the components of gaso- 
line, Boord declared that it now 
seems possible synthetically to pro- 
duce any or all the individual hy- 
drocarbons known to be in the fuel. 


Formation of excessive sludge 
deposits in motor vehicle engines 
may be ascribed to operating con- 
ditions rather than to the lubri- 
cating oil, the meeting was told 
by Carl W. Georgi, of Quaker 
State Oil Refining Corp., Buffalo. 
Georgi reviewed findings in nu- 
merous tests for causes of the for- 
mation of sludges variously known 
as “winter,” “cold engine,” “may- 


33 


onnaise,” and “contami- 
nation.” 

He said the tests have demon- 
strated that sludge formation 
may be reduced or prevented by 
taking such corrective steps as 
leaning the fuel mixture for slow 
and idling speeds, providing ade- 
quate ventilation for the crank- 
case, making certain that the 
proper thermostat is functioning 
effectively, and establishing bet- 
ter control over engine water- 
jacket temperatures. 

From A. Hundere and J. A. Bart, 
of California Research Corp., Rich- 
mond, Calif. engineers learned 
that preignition can be destructive 
to aircraft and all other internal- 
combustion engines and is both 
different from and more dangerous 
than detonation. Spark plugs and 
carbon deposits were cited as chief 
causes of preignition, effects of 
which were said to include prema- 
ture engine failure and accelerated 
wear. 


“water,” 





Three Named at Baker 


Baker Motors, 824 Chaparral St., 
Corpus Christi, Tex. has named 
Albert Carter as service manager, 
Jimmy Carter as used car manager, 
and James G. Shaw as parts man- 
ager. 





One of a series of messages to help you increase your understanding of business paper advertising, and its effect on your business. 


What happens when 
the “push-overs” 
start pushing back? 


“ ANY GOOD SALESMAN, and he'll tell you that 
the lush days are just about gone—along with 
shortages, slow production and the sellers’ market. 


Today, customers are playing hard to get. The 
“push-overs”’ are beginning to push back. Production 
isn’t lagging any more—it’s already nearly double 
the pre-war level, and fast catching up with demand. 
There’s plenty of healthy competition in sight. And 
you can be glad there is. 

American business has always thrived on competi- 
tion. It still can. But the machinery of selling and 
distribution will have to work at peak efficiency. 


And that means — more mechanization! 


Mechanization is simply the application of assem- 
bly-line methods to the manufacture of a sale. It’s 
the only way to balance mass production. 





With mechanized selling, you won't turn prospects 
into ‘‘push-overs,” but you'll certainly get them lean- 
ing your way. By exploring the field, arousing inter- 
est, creating a preference for the things your company 
makes, mechanized selling multiplies the productive 
capacity of your sales force by the hundreds, or 
thousands, or by any number your market requires. 


But this machine is no stranger to you. You know 
it by its first name—ADVERTISING. 


We'd just like to point out that now is the time to 
put the machine to work, more consistently, more 
aggressively than ever. And remember that when 


your advertising goes to work 


in the right business 


papers, with their tremendous concentration of hand- 
picked readers, it becomes ‘he most efficient machine 
you can use for manufacturing sales at a profit. 


Just how efficiently does business paper advertising work? If you'd like to 
see some examples, we'll be glad to send you a recent ABP folder on actual 
results. Also, if you'd like reprints of this advertisement (or the entire series) 
to show to others in your organization, you may have them for the asking. 





is one of the 129 members of The Associated Business Papers, 
whose chief purpose is to maintain the highest standards of editorial 
belpfulness—for the benefit of reader and advertiser alike. 


XUI 
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Highways & Safety — 


Simple Simons on Roads 
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Target of Press Drive 


N OTHER GOOSE will be out to 
get the Simple Simons of the 
highways in 1948 in the newest 
edition of a traffic safety campaign 
devised by the Assn. of Casualty 
and Surety Companies and to be 
sponsored by newspapers all over 
the country. 

Where Mother Goose enters the 
scene is in a series of five-col- 


Safety Slogans 
Cover Entire 


12 Months 


The National Safety Council, The 
Advertising Council and representa- 
tives of press, radio and advertising 
agencies recently adopted a series 
of 12 slogans to unify the monthly 
traffic safety programs of the two 
Councils and other oganizations 
throughout 1948. 

The jointly sponsored slogans are 
intended to standardize traffic 
safety promotional effort on a 
nationwide basis by turning the 
full power of combined national 
and local emphasis on_ specific 
monthly themes, carefully chosen 
because of their timeliness and im- 
portance. They will be emphasized 
in all media. 


The monthly slogans follow: 
January DRIVE SLOW IN 
RAIN, SLEET OR 
SNOW. 
DONT TAKE A 
CHANCE KNOW 
AND OBEY TRAF- 
FIC RULES. 
WATCH OUT FOR 
KIDS. 
YOUR LIFE IS IN 
YOUR HANDS--SUP- 
PORT YOUR GREEN | 
CROSS FOR SAFE- 
—s. 
CHECK YOUR CAR 
CHECK ACCI- 
DENTS. 
SIGNS OF LIFE —| 
HEED THEM (Traf- | 
fic signs). 
SPEEDKILLS 
TAKE IT EASY. 
DON’T RELY ON 
THE OTHER GUY. 
WATCH OUT FOR 
US — GIVE US A 
BRAKE (Children). 
LOOK OUT WHEN | 
IT’S DARK OUT. 
HEADS UP — DON’T 
BE STRUCK DOWN. 
DON’T LET DEATH 
TAKE YOUR HOLI- 
DAY. 
These slogans and themes will 
be used in addition to the year- 
round safety slogan, “Be Careful 
The Life You Save May Be Your 
Own,” which has long been in use 
| 


* to tie together all safety programs. 


February 


March 


April 


May 
June 


| 
July | 


August 


September 


October 


| 


November 


December 


N. Y. Mayors Sponsor 
Tax Diversion Plan 


A program designed to divert 
millions of dollars of automotive 
and other tax funds from the 
state to local treasuries has 
been submitted to Governor 
Dewey by the New York State 
Conference of Mayors. The con- 
ference claims that gasoline and 
other motor vehicle taxes are 
essentially local levies, state col- 
lected for convenience, and 
which should be shared with the 
cities and villages whose streets 
carry more than 50 percent of 
the motor vehicle traffic. 

Under the proposed program, 
the state would turn back to 
localities one-half of the huge 
annual tax revenue that is de- 
rived from gasoline and motor 
vehicles, with half the motor 
vehicle tax total going back to 
the city or village of registry, 
and half the gasoline tax reve- 
nue allocated to the cities and 
villages on the basis of street 
mileage in each community. 


umn advertisements which point 
out the leading hazards to driv- 
ers and pedestrians and urge 
care while traveling on _ the 
streets and highways. Tom the 
Piper’s Son, Bo Peep, Jack Hor- 
ner, Humpty Dumpty and sev- 
eral others of the rhyme-re- 
nowned family will appear in 
them. 


‘The advertiséments are part of 
a “safety kit” of advertising and 
editorial material which will be 
furnished to all participating news- 
papers in the latter part of March. 
Just when the safety material will 
be used is left to the discretion 
of the individual newspapers or 
to their state press and publisher 
associations. 

These press and publisher asso- 
ciations are the motivating forces 
behind the entire campaign. The 
Assn. of Casualty and Surety Com- 


panies, because it maintains an ex- 
perienced staff of safety experts, 
was requested by the newspaper 
organizations to compile and co- 
ordinate the distribution of the 
campaign’s educational material, it 
states. 
* * x 
Ov 8,000 daily and weekly 
| newspapers cooperated in the 
|first nationwide campaign. It be- 
|gan last June, immediately follow- 
| ing the President’s Highway Safe- 
ty Conference in Washington, with 
| national, regional and state press 
|and publisher associations partici- 
| pating. A conservative estimate of 
|the value of the advertising line- 
|age alone used in the safety cam- 
| paign is in excess of $2,500,000. 
The 1947 highway safety cam- 
paign originated with Pennsyl- 
vania Newspaper Publishers 
Assn. and was quickly adopted 
by several others. The public 
service movement snowballed so 
fast that in a matter of a few 
months, and with the coopera- 
tion of such national organiza- 
tions as the American Newspaper 
Publishers Assn., the nationwide 
campaign got under way. 
The new 1948 edition of the high- 
way safety campaign will differ 


HIGH SCHOOL STUDENTS in Suffolk, Va., look on as Art Jones, right, footbal) 
coach and driving instructor, receives keys to new Chevrolet from G. G. Blair, presi 
dent of Blair Motor Co. Dual-controlied, the Chevrolet will be used in instructing stu 
dents under the expanded safety education program of AAA. Jones was an All-Southern 
conference end at the University of Richmond, and later played pro football with the 


Pittsburgh Steelers. 


from last year’s program in sev- 
eral ways. A change of pace in the 
advertising copy, shortening the 
campaign to 10 units instead of 13, 
leaving the opening date fluid are 
the most important. 


Laxity Charge Closes 
14 N. H. Test Stations 


With a warning that automobile 
standards will be kept high in 
New Hampshire, Motor Vehicle 
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selling items in the field today 


complete without Ventshades. 


. No modern car is 


SOLD THROUGH NEW-CAR DEALERS ONLY 


Commissioner Frederick Clark ha: 
announced that 14 official auto in- 
spection stations in the state have 
been closed since the semi-annual 
checkup in May for passing defec- 
tive equipment. 


As the current inspection started, 
Motor Vehicle department inspec- 
tors joined with state police in halt- 
ing cars day and night on every 
main artery in the state to remind 
motorists that inspection time was 
again at hand. 


These Ventshade Virtues Make Easy Sales! 


VENTILATION 


Even in the heaviest downpour, win- 
dows can be partially lowered to allow 
a free flow of fresh air through the car. 


IN THE RAIN 


SHADE FROM THE SUN 
Ventshades provide shade from the sun; 
keep parked cars cooler, too, because 
windows can be left partially open. 


ADDED BEAUTY FOR THE CAR 


Ventshades’ flowing lines and bright 
chrome blend with car's trim, adding 
richness without being conspicuous. 
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| port to secretaries of state bank- | 


ing associations. 

More than a dozen states this | 
year enacted new laws permitting | 
five-day-week banking operations, | 


HOLLYWOOD FORD MOTORS, INC. (Ford), Portland, Ore., is in its temporary 
home at 24th St. and N.E. Broadway, pending completion of its new quarters on Sandy 
Bivd. The above building will be retained for used-car reconditioning and a body and 
paint shop. The new building will occupy 30,000 square feet of floor space. The tempo- 
rary space has 10,000 square feet, of which 8,000 is used for service. 


Long Sabbath 


Saturday Bank Closings 
Likely to Spread 


NEW YORK.—Indicating a prob- 
able continued spread of the trend 
toward Saturday bank closings, 
which affects the operations of 


automobile dealers and other mer- | 
chants, the experience of banks in 
the 17 states and District of Co- 
lumbia which closed Saturdays 
during the past summer was de- 
seribed as generally favorable by 
William T. Wilson, secretary of 
the state asscciation section of the 
American Bankers Assn., in a re- 


with such measures expected to be 
brought up in other states in the 
future. 

Besides attracting interest in 
banking circles, the trend also is 
being watched closely by mer- 
chants for its effect on weekend 
consumer buying habits and other 
repercussions, such as demands for 
check cashing and problems of 
carrying extra weekend cash. 

As to the banking viewpoint, 
Wilson reported that public and 
customer reaction has been favor- 
able, especially when banks re- 
mained open extra hours on other 
days. 


Grimes Supply 


Grimes Supply Co. of Winston- 
Salem (N. C.) Inc., has been or- 
ganized with capital stock of $100,- 
000 to handle a general line of au- 
tomotive repair materials. Princi- 
pals are William Grimes, Alton 
Griffin and James Smith, all of 
Raleigh. 


NOW AVAILABLE FOR THESE CARS: 


All current models of the Chrysler, Ford, 


General Motors, Packard, Kaiser-Frazer, 
Nash, Studebaker and Hudson lines. 


EASY TO INSTALL 
No special skill is needed to 
install Ventshades. It’s just a 


|R. I. Governor Advocates 
Fair Employment Act 


| Enactment of a state fair em- 
| ployment practices act, prohibiting 
racial and religious discrimination 
in employment, was recommended 
by Gov. John O. Pastore in his 
message at the opening of the 1948 
Rhode Island legislature. 
“Prejudice, bigotry, racial hatred 
and discrimination have no place 
in American life,” he declared. 
“We can take a long stride for- 
|ward by adopting a workable fair 
| employment practices act. Experi- 
ence in other states has shown that 
| Such legislation can be practical, 
| useful and effective.” 
| * * * 


License Tag System 


Proposed in S. C. 


Rep. Nathaniel W. Cabell is plan- 
ning to introduce at the coming 
session of the South Carolina gen- 
eral assembly a bill to eliminate 
one of the two state automobile 
license plates. Instead, Rep. Cabell 


Begin NOW to Enjoy 
This Extra-Profit Business 


MAIL TODAY 


FOR FULL INFORMATION 


AUTO VENTSHADE COMPANY 


matter of minutes to put them 


on and have them as rigid 
and rattle-proof as any built- 
in part of the car. 


City 


State 


jom a... 


Box 1402 


Atlanta 1, Georgia 


MAKE *OF CAR 


send me complete information about Ventshades. 


Name. ; 


Address 


dealer. Please 


In the Hopper 


| would issue year tags in lieu of 
| new license plates each year. 

The lawmaker pointed out that 
a number of other states have used 
the one-plate system satisfactorily, 
and that it proved effective during 
| the war. He would have a single 
license plate, of durable metal, is- 
sued, and instead of replacing it 
the next year with another tag, it 
would be necessary simply to at- 
tach a year tag. 

* * t 

Vermont Asked to Allow 
Cities to Levy Sales Tax 


A resolution adopted by the Rut- 
land (Vt.) board of altermen has 
invited other Vermont municipali- 
ties to join in petitioning Gov. 
Gibson for a special session of the 
Vermont legislature to enact legis- 
lation permitting municipalities to 
adopt municipal sales taxes of not 
more than 2 percent on all pur- 
chases except food and drugs, 

“Due to the rapidly rising cost 
of material and labor needed in 
the essential services of Vermont 
municipalities to their citizens,” 
the resolution asserted, “the pres- 
ent legal sources of tax revenue 
as provided by state law, are in- 
sufficient to pay the cost of gov- 
ernment.” 

* + - 


Rhode Island Approves 


School Bus Safety Law 


First bill to get final approval 
of the 1948 Rhode Island legis- 
lature was a measure to compel 
motorists to stop when approaching 
a school bus loading or unloading 
pupils. 

The bill 


will permit motorists 


to pass school buses stopped for 


pupils at a speed no greater than 
10 miles an hour, after they have 
first brought their cars to a full 
stop. School buses must be so let- 
tered front and rear, in type visible 
at a distance of at least 300 feet. 

| 7 * * 

| Kentucky Governor Opposes 


|General Retail Sales Tax 


Opposition to a general retail 
sales tax was voiced by Gov. Earle 
C. Clements in his address at the 
|}opening session of the 1948 Ken- 
| tucky legislature. 
| The governor warned, however, 
| that “if new services are to be 
| rendered by the state, or there be 
| an expansion of services now rend- 
‘ered, requiring appropriations jh 
| excess of those that will be sub- 
| mitted in the budget recommenda- 
| tions, this can be accomplished only 
| by additional or new tax levies.” 
| . * * 
$667 Million for Highways 
| Asked by Mass. Governor 
| Launching of a 10-year $667,000,- 
| 000 schedule of highway construc- 
tion in Massachusetts was urged 
| by Gov. Robert F. Bradford in his 
| message to the opening 1948 session 
|of the Massachusetts legislature. 
Noting that almost one-third of 
|the state’s main highway routes 
| are over 20 years old, Gov. Bradford 
| asserted “it is quite evident that a 
| comprehensive, well-rounded attack 
}on the entire highway front can- 
|} not be postponed.” 
. 22 * 
| Kentucky Bill Would Repeal 
|3% Tax on Vehicle Use 
A bill to repeal Kentucky’s state 
motor vehicle usage tax of 3 per- 
cent on the value of the vehicle 


has been introduced in the state 
legislature. 


| Production Is Under Way 


| At Fish Carburetor 


AGAWAM, Mass.—Two hundred 
carburetors, comprising a first 
shipment, have been sent out to 
| 200 “cooperators” of Fish Carbu- 
|retor Corp., J. Robert Fish, presi- 
| dent, announced last week. 

Production is getting into full 
swing, Fish said, and it is his ex- 
pectation that it will continue to 
build up. In a letter to coopera- 
tors, he said a decentralized pro- 
duction plan “is definitely encour- 
aging and this seems to be the 
right answer to our problem of 
leaping ahead into the tremendous 
production necessary to fill the or- 
ders that already are starting to 
come in.” 
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Dispatch Economy Tours are big 
things. Thousands of readers have 
joined them to travel nearly 3 
million passenger miles to places 
they wanted fo visit, at low cost! 


Good planning, promotion and 
leadership make them successful. 
One tour drew people from 53 
central Ohio towns. Another in- 
cluded the two longest trains to 
enter Washington during Cherry 
Such leadership 
makes a newspaper great to its 


Blossom time. 


¢ 


€ 


RIGHT 


makes the 
Dispatch 
a great 


readers ! 


Known for doing big things right, 
the Dispatch exerts tremendous 
influence on public opinion in 
Central Ohio and in putting 
across its advertisers’ messages. 
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(Truck Owners 
Meet Jan. 29 


In Washington 


WASHINGTON. — Current legal 
attacks by for-hire motor carriers 
on the right of a private individual 
to transport his own property over 
the highways of America will be 
the principal topic of discussion 
at the ninth annual conference of 
private motor truck owners to be 
held here at the Hotel Statler Jan. 
29. The conference is under the | 
auspices of the National Council | 
of Private Motor Truck Owners, 
Inc., an organization serving in- 
dustries which operate 87 percent 
of all motor trucks in the U. S. 

Underscored for specific atten- 
tion is the proposal of for-hire 
motor carriers, in cases now pend- 
ing before the Interstate Commerce 
Commission, that the recovery of 
transportation costs in the pricing 
of an article sold and delivered in 
interstate commerce constitutes 
transportation “for compensation” 

. thus subjecting the seller to 





regulation by the ICC as a “for- 
hire carrier.” 

Rep. Fred A. Hartley jr., co- 
author of the Taft-Hartley law, 
will address the meeting as a spe- 
cial luncheon guest. 

Other men in the highway trans- 
portation field who will speak at 
the one-day meeting of the coun- 
cil include: Prof. John S. Worley, 
traffic engineer-consultant-econom- 
ist from the University of Michi- 
gan; Russell E. Singer, general 
manager of the American Auto- 
mobile Assn.; Hal H. Hale, execu- 
tive secretary of the American 
Assn. of State Highway Officials; 
A. M. Grean jr., vice-president of 
Ward Baking Co.; W. H. Ott jr., 
general traffic manager of Kraft 
Foods Co., and William A. Quin- 
lan, prominent attorney and spe- 
cial counsel for the council. 


Buffalo Dealers 
To Appeal Ruling 
On City Licenses 


BUFFALO.—The decision of the 
Buffalo Used Car Dealers Board 
of Trade Inc. and the National 
Used Car Dealers Assn. to back 
Frank A. Stoltz, Chicago dealer, 
in his appeal from a city court 
conviction on a charge of dealing 
in used cars without a city license, 
was announced last week by Abra- 
ham Roth, attorney representing 
the Buffalo group. 

Roth’s statement was issued fol- 
lowing a meeting of members of 
the local used-car organization. 
Also present for the session were 
Milton T. Raynor, general counsel 
for the national association, and 
David Beyers, an associate of 
Stoltz. A few hours earlier Stoltz 
was convicted by Chief City Judge 
John D. Hillery and fined $200. 

Announcing the conviction, the 
court defended the validity of 
Chapter LI, Sect. 2 of the city or- 
dinances, which had been termed 
“inapplicable” by Raynor. The ef- 
fect of Judge Hillery’s decision 
means that no used-car dealer in 
any of the suburbs of Buffalo or 
cities near-by Buffalo, such as 
Kenmore, Tonawanda, Lackawanna 
or Lockport, can come into Buffalo 
either to buy. or sell used cars. 
Thus the effect of this decision is 
not limited to dealers coming to 
Buffalo from outside of the state. 

The conviction is said to mean 
also that no used-car dealer from 
outside of Buffalo can come into 
the city of Buffalo either to buy 
or sell a used car to any individual 
in the city of Buffalo. 


Resale Pact Upheld 


By Canadian Court 

WINDSOR, Ont.— The resale 
pact being used by most Cana- 
dian dealers got its first court 
test here last week and was up- 
held in Essex county court. Ca- 
nadian purchasers are asked to 
sign a pact by which they agree 
to forfeit $300 if they resell their 
car within six months. 

Last week’s test of the pact 
found Judge J. A. Legris ruling 
that Maurice O’Dell must pay 
the $300 forfeit to G. Tate Eas- 
ton, Ltd. The Easton firm 
charged O’Dell bought a car 
from it last July 5 and resold 
it the same day at a $350 profit. 














|} buyers market.” 
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New Inside and Out . 











TRAVER MOTOR CO. 


(Lineoin-Mercury), 


Greenville, 8S. C., is headed by D. R. 


Traver, president. George L. Hay is general manager and R. D. Nelligan, sales manager. 





THERE ARE 7,500 SQUARE FEET in the service department of Traver Motor Co. 
(Lincoln-Mercury), 38 Westfield St., Greenville, S. C. 


Boost of 5 Million Tons 
Seen in Steel Capacity 


NEW YORK.—As the result of 
expansion of steel-making facili- 
ties, U. S. capacity will exceed the 
wartime peak by the end of 1949, 
it was forecast last week by Wal- 
ter S. Tower, president of the 
American Iron and Steel Institute. 


In his annual report on steel per- 
formance and prospects, Tower dis- 
closed that the nation’s steel in- 
dustry increased its productive ca- 
pacity in 1947 by almost 3,000,000 
net tons for a total of 94,233,640 
tons. 

Expansions and improvements 
completed last year or scheduled 
for completion in 1948 or 1949 will 
add nearly 5,000,000 tons to present 
steel ingot capacity, he said. 

To support the great increase in 
steel capacity, other producing fa- 
cilities also were expanded last 
year, Tower said. Blast furnace ca- 
pacity was enlarged nearly 1,730,000 
tons. As of Jan. 1, 1948, blast fur- 
nace capacity was estimated at 
67,438,930 tons per year. 

Tower declared that a number 
of problems remain to be solved 
before the steel industry can capi- 
talize on its full productive poten- 
tial. The supply of scrap, he said, 
is still the major obstacle to full 
operation. 


Major expansions also are under 
way to boost the capacity to pro- 
duce finished steel products, par- 
ticularly sheet and strip steel, tu- 
bular products and other steel ma- 


Omaha 


(Continued from Page 3) 
with strain. The best thing Amer- 
ica can do is to hold a good speed 
rather than put us all in the 
ditch.” 


Anderson said that the “prac- 
tices of a shifty few reflect on the 
dealers as a whole.” He mentioned 
prices exceeding list charges and 
bootlegging of new cars through 
used auto outlets. 

The NADA president further cau- 
tioned dealers to prepare for com- 
petition. He warned that “a good 
many industries already are in a 
That turn may 
come in the car business “before 
we expect it,” he added. 

Cocktail parties during the con- 
vention were sponsored by Sidles 
Co., General Motors Acceptance 
Corp., Motors Insurance Corp., 
Firestone Tire & Rubber Co., the 
Omaha New Car Dealers Assn., 
Securities Acceptance Corp., Uni- 
versal C.I.T. Credit Corp., Univer- 
sal Finance Corp., and Universal 
Underwriters. 

The convention closed with a 
dance, featured by a floor show. 


Hanna Ante Sites 


Hanna Auto Sales (Chrysler- 
Plymouth), Pickering, O., has com- 
pleted remodeling its showroom 
and building. 





terials which are in great demand, 
Tower said. 

“Steel companies are doing every- 
thing practical to improve and ex- 
pand their production,” he added. 
“The progress they are making 
should go far toward insuring the 
continued industrial strength of the 
country.” 


IHC Purchases 
Metropolitan 
Body in Conn. 


BRIDGEPORT, Conn.— Purchase 
of the principal stock ownership 
of Metropolitan Body Co. here by 
the International Harvester Co. 
was announced last week in a joint 
statement by W. C. Schumacher, 
general manager of Harvester’s 
motor truck division, and Philip 
and William Carlson, president and 
vice-president, respectively, of the 
body company. 

Arrangements are already under 
way for the transfer of the owner- 
ship at an early date. 

Metropolitan will continue to 
operate the business as a wholly- 
owned’ subsidiary of Harvester. 
Gen. Levin H. Campell jr., execu- 
tive vice-president of Harvester, 
will be chairman of the board, and 
Schumacher will be the new presi- 
dent of Metropolitan. Various Har- 
vester officials and executives will 
serve as directors and officers of 
Metropolitan Body. 

The entire present personnel of 
Metropolitan Body will be retained 
and the plant will continue to be 
operated just as it has been oper- 
ated in the past, it was stated. 

Only two International Harvester 
men will become a part of the plant 
operating group now, G. E. Hough- 
ten as manager, and J. B. Preston 
as auditor. 


Makemson Joins 


Service Station Co. 


MUSKEGON, Mich.—S. K. Ma- 
kemson has been appointed gen- 
eral sales manager of Service Sta- 


tion Equipment | 6619 Euclid Ave. 


Co. here. An- 
nouncement was 
made by A. F. 
Jordan, vice- 
president and di- 
rector of sales. 

Makemson first 
entered the auto- 
motive sales field 
in 1925. Since 
1932 he has been 
associated with 
various oil com- 
panies in sales executive capacities. 
Most recently he served as sales 
manager for a large independent 
producer, refiner and marketer of 
a complete line of petroleum prod- 
ucts. 





Singleton’s Wife : 
Bares Deal for 
Surplus Property 


CLEVELAND.—A tie-in between 
Jack Singleton, Cleveland used-cai 
operator, and an unnamed Army 
officer came to light last week when 
Mrs. Singleton testified that th« 
officer had returned $26,900 of the 
dealer’s funds after failing to se- 
cure WAA surplus property ma- 
terials. 

The association between the deal- 
er and the officer was revealed at 
bankruptcy hearings being held in 
Cleveland. 

Meanwhile, Rep. Bender, Ohio 
Republican, said he would investi- 
gate the “whole business.” 

Public auction of Singleton’s 
properties is expected to bring an 
estimated $50,000 as a partial pay- 
off on more than $700,000 in un- 
delivered new-car claims. 


Ziesmer Succeeds 


Kelly in NADA 


MINNEAPOLIS. George F. 
Ziesmer, NADA director for Min- 
nesota, has been elected regional 
vice-president of the national asso- 
ciation, it was disclosed by the Min- 
nesota Automobile Dealers Assn. 

Ziesmer succeeds David G. Kelly, 
resigned. 


Vale ett ed 


mL 


in Buffalo 
@ by make 
® by model 
© by numbers sold 


@ by location of buyers 


Renewing, in expanded form, the 
analysis of new car sales conducted 
for 1! years and 5 months prior to 
the war, we now have available 
summaries for 1946 and the first 
half of 1947. These show at a glance 
the sections of Buffalo where auto- 
mobiles are being sold and will 
continue to be sold in greatest vol- 
ume. Significant new trends are 
apparent. Call our representatives. 


OSBORN, SCOLARO, MEEKER & CO. 
Detroit, Mich. 


REACH BUFFALO'S BUYING 
POWER thru the 


pi See 


Morning and Sunday Newspaper 





Driver Cabs and Station Wagon 
Bodies fer Jeep Vehieles 


$136" 
FOB Cleveland, Ohio 
Immediate Delivery Anywhere in U.S.A. 


STATION WAGONS INC. 
Cleveland 3, Ohio 













CHROME CRAFT CO. 
* 


Mfg. of Custom Built 
Office and Showroom Furniture 


Chairs Settees 
Tables Costumers 
Smoke Stands Torch Lamps 


* 
WRITE FOR CATALOG 
415 E. 148th St., N. Y. 55, N. Y. 
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Engine Mountings Improved .. . 


New Automatic Drive 
Features ’48 Buick 


(Continued from Page 1) 





year will see a 10 to 15 percent 
increase in Buick output. In 1947 
Buick’s total was 268,000 units. 

Buick has capacity for 500,000 
cars a year, but the present steel 
situation will not permit full util- 
ization of facilities, he _ said. 
Buick’s unfilled orders are still pil- 
ing up and are now at a new all- 
time peak of 526,000, Curtice de- 
clared. 

































tion treatment. 


+ + * 


=~TEMMING from research with 

GR-S synthetic rubber composi- 
tions which were developed for the 
engine mounts of the Buick Hell- 
cat tank destroyer built during the 
war, the new models are said to 
have GR-S mounts scientifically 
developed as to exact location for 
each engine, and of the correct 
composition to give the damping 
or shock-absorber quality required 
for each model. 

The principal advantages of the 
new controlled-frequency three- 
point engine mounting were de- 
scribed by Buick as follows: 

1. Reduce car shake; 2. Make 
for a smoother ride on any road; 
3. Reduce road noises; 4. Pro- 
duce smoother clutch operation; 
5. Eliminate engine torque re- 
action; 6. Improve curb idle 
through smooth engine running, 
and 7. Reduce engine vibration. 

The 1948 Buick line continues the 
Series 40, Series 50 and Series 70 
models substantially without major 
specification changes or changes in 
styling. 

Other mechanical improvements, 
however, include a cylinder assem- 
bly setup for each of the two en- 
gines, and the adoption of a new 
order of low pressure tires. 

* + + 
D=®TAILs of changes made in 
each model follow: 

Series 40 (Special)—The paint, 
trim, and trim styling are new 
and include two stainless steel 
moldings on the door pads. Instru- 
ment board and garnish moldings 
are finished in nickel gray. The 
dash mat is of celotex construc- 
tion. A new body belt molding will 
be used on this series. 

Owing to the introduction of the 
new controlled-frequency engine 
mountings, certain changes are 
made in the frame to accommo- 
date them. The front suspension is 
altered by a change in the front 
springs to provide better clearance 
and to improve the ride. The sta- 
bilizer bar remains the same but 
the bushings and brackets are 
changed to accommodate a split 
type bushing. 

The transmission remains the 
same but with necessary changes 
to accommodate the new rear en- 
gine mountings. The rear bearing 
retainer is of the same length as 
on last year’s Series 50 with 
changes to take the rear engine 
mounts. The fuel tank and ex- 
haust system has a different tail- 
pipe to give extra frame cross- 
member clearance. 

Steering gear setup is the same 
except that the wheel and horn 
button are of a new color. The 
flexible spoke steering wheel is of- 
fered as an option. 

. = = 
GSRIES 50—Paint color options, 
trim, trim styling and interior 
treatment are new for 1948. In ad- 
dition, the bodies will feature a 


and brackets with the change to 


40 and 50 to 
handling. 
The 


moldings. 


styling, and 


insulation. 


with new dies to fit the new trans 
mission. Similarly, a new fron 


with Dynafiow. 
+ * a 

HE frame on Roadmaster mod 

els has detail changes to ac 

commodate the new controlled fre 

quency engine mountings. 


and brackets. 


to 1 will be available as an option 

The transmission offered as 
standard equipment is the same 
as before except for changes re- 
quired to accommodate the con- 
trolled frequency rear mounts. 
Chassis sheet metal is the same 
except for the 1948 model desig- 
nation on front fenders above the 
side moldings. 


be the first major application of 
the Thompson Products steel U- 
Flex oil control ring. 
* * 7. 

‘[aeRe are now two compression 

rings, the U-Flex oil control 
ring, while the fourth ring is a 
modified form conventional oil ring. 
Incident to this change in ring 
setup, Buick has eliminated the 
Parco-Lubrite treatment of cylin- 
der bores, first adopted for 1946 
models, and no longer necessary 
with the present design 

The Series 40 and 50 engines re- 
main the same in major specifica- 
tion details except for changes in- 
cidental to the new front mount- 
ings. This also changes the throttle 
control linkage parts and carbure- 








SALES EXECUTIVES OF NASH recently participated in a three-day conference with 
regional managers at Detroit in preparation for dealer meetings to be held early this 
year. Shown left to right are J. E. Lamy, Canadian regional manager; Earl R. Limb, 
Southern regional mavager; Floyd G. Sease, assistant general sales manager; H. C. 
Doss, vice-president in charge of sales; B. C. Anderson, assistant general sales ‘manager; 
George E. Walrath, Western regional manager, and James W. Watson, Eastern re- 
sional manager. 


new dash mat of celotex construc- 
tion along with new roof insula- 


The frame has certain changes | 
to take. the new controlled fre- 
quency engine mounts. The front 
suspension has been improved by 
a change in the front springs de- 
signed to provide better clearance 
and to improve the ride. The sta- 
bilizer bar is the same but changes 
have been made in the bushings 


split type bushing. Shock absorber 
valving is changed on both Series 
improve ride and 


chassis and sheet metal 
group remains the same except 
for the 1948 model designation 
on front fenders above the side 


Series 70—The paint colors, trim 
interior color treat- 
ment are new. This series also of- 
fers custom trim as optional equip- 
ment. The new dash mat is of celo- 
tex construction. The body also 
will feature a new type of roof 


Since this series offers the Dyna- 
flow transmission, the opening in 
the floor and toe-board is pierced 


floor mat is used on cars equipped 


The 
front suspension remains un- 
changed save for the introduction 
of the split type front stabilizer 
bushings which change bushings 


The rear axle and suspension re- 
mains the same and offers the op- 
tional 3.6 to 1 rear axle. On cars 
equipped with Dynaflow, the stand- 
ard gear ratio is 3.9 to 1 while 3.6 


The significant improvement in 
the engines for the three series is 
found in the cylinder bore assem- 
bly, Buick stated. To improve per- 
formance and oil economy, Buick 
has adopted as standard equipment 
a new piston ring setup, continuing 
the use of four piston rings but 
introducing what is considered to 
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the steering wheel—like the gearshift for conventional drives. 
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these positions are: 

THE DYNAFLOW DRIVE on the now 
Buick. The primary pump—driven directly 
from the fiywheel—absorbs the full torque 
of the engine. At this point the secondary 
pump is running faster because the rapid 
vortex flow through the vanes discharges 
oll from the turbine with such high veloc- 
ity as to force it to rotate faster than the 
pump wheel. If the secondary moved at 
the same or slower, the reaction of vortex 
flow would result in turbulence with a con- 
sequent lowering of pump efficiency. In 
effect the secondary pump gets out of the 
way of the oll stream. 

Once the stage of steady driving and 
high speed operation has been reached the 
converter behaves much like the usual fluid 
coupling. At this time vortex flow ts at a 
minimum since smooth fluid flow has been 
established in the system and the pressure 
on the back of secondary pump vanes has 
disappeared. But now the fluid coupling is 
carrying full torque which requires the full 
cooperation of both primary and secondary 
pumps. This is achieved when the secon- 
dary pump stops overrunning and becomes 
locked to the primary pump housing 
through the action of the free-wheeling 
clutch. The pressure of the oll stream un- 
der these conditions serves to lock the 
clutch so both pumps can rotate in unison. 


particularly on grades. 
“N” for neutral. 


t any trip. 


on heavy grades. 


is in fast forward motion. 


tor throttle lever, together with one 2 


incidental pipe changes. The air 
cleaners remain the same but will 
have a new elbow on both models. 

Series 70 engine changes, inci- 
dent to the new motor mounts, 
make necessary new throttle con- 
trol linkage parts and carburetor 
throttle control lever. In addition, 
there are some changes in the pipe 
system. 

The compression ratio with the 
standard transmission remains 
6.6 to 1, the same as for the 
Series 50 engine. With Dynafiow, 
however, compression ratio is 
boosted to 6.9 to 1 and the en- 
gine is fitted with a new flywheel 
housing and crankshaft. 

On the Series 40 and 50 the in- 
struments and clock are the same 
but the dials have a scratch brush- 
ed aluminum finish and aluminum 
targets. 

With the growing adoption of 
the new low-pressure tires, Buick 
declared it enjoys the advantage 
of maintaining consistently lower 
pressures than are recommended 
even for the 1948 tires of low- 
pressure type. The wide rims used 
on the Series 50 and 70 make it 
possible to operate tires at a pres- 
sure of only 22 pounds all around. 

The Series 50 for 1948 will use 
the same wheels as were installed 
on 1947 Series 70 cars. The new 
tires are 7.60x15 in. The Series 70 
will retain the same wheels, mak- 


increasing power—much 
steam 


has never driven a car before. 


tion still easier, 


time. 


as follows: 


tions. 


and neutral. 





A VIEW OF BUICK’S new three-spoke flexible steering wheel, showing controls for 
the new Dynafiow transmission, and the new instrument panel. Instruments are com- 
' pletely new in appearance, having a seratch brushed aluminum finish and aluminum 
targets. Dynafiow drive, a new transmission embodying Buick’s answer to ‘‘no-shift, 
clutechless” driving, is controlled by the driver through a selector lever mounted under 





by Buick engineers for the Hellcat 
tank destroyer built by Buick dur- 
ing the war. While allied in prin- 
ciple, Dynafiow is said to embody 
design of advanced form slanted 
specifically for passenger car ap- 
plication and tailored to fit the 
torque and power characteristics of 
the Buick 70 Dynaflash engine. 
Dynaflow operation is controlled 
by a selector lever mounted below 
the steering wheel in conventional 
in conjunction with a 
quadrant giving the various oper- 
ating positions. Starting at the left, 


“P” for parking. This is the usual 
position when the car is parked, 


“D” is the driving range posi- 
tion. After the engine is started, 
the lever is moved to “D” and is 
left there under all normal driving 
conditions and for the duration of 


“L” is the emergency low posi- 
tion, directly below “D,” and the 
shift can be made any time sim- 
ply by moving the lever. This gives 
an exceptionally low speed range 
for operating on ice and snow, in 
mud or sand, or when extremely 
low speed is demanded in traffic 


“R” is the reverse position. For 
the sake of safety the lever must 
be lifted before moving into “R” 
or “P” to prevent accidental shifts 
into these positions while the car 


ACEUALES, Buick said, the oper- 
ation of the car on the road 
requires only the shift into “D” 
and from that moment on the 
driver simply presses the accelera- 
tor pedal. Dynafiow then provides 
like a 
engine—from a_ standing 
start, through acceleration, and up 
to any speed. There is nothing to 
learn even on the part of one who 


What makes Dynaflow opera- 
according to 
Buick, is that the left foot now 
may do the braking, the brake 
pedal being moved to a more 
convenient location with respect 
to the left foot. The right foot 
remains on the accelerator pedal 
ready to pick up speed at any 


Buick listed the major compo- 
nents of the Dynaflow mechanism 


1. Torque converter—capable of 
torque multiplication under certain 
conditions, and acting as a simple 
fluid coupling under other condi- 


2. Planetary unit—providing di- 
rect drive, emergency low, reverse; 


3. The oil supply—for lubrication, 
for the torque converter, for oper- 
ating the hydraulic control system. 

4. Two pumps—one at the front, 


Denman Offers 
Low Pressure 


Safety Tire 


NEW YORK.— Wilson B. Mc- 
Candless, president of Denman 
Tire & Rubber Co., has announced 
marketing of the new Denman 
Super-Safety tire, a special low- 
pressure tire for luxury passenger 
cars. 

A new feature of the Denman 
Super-Safety tire is the red rubber 
inside shock pad consisting of an 
extra ply of heat-resisting rubber 
designed to dissipate heat and to 
give greater protection against 
blowouts and bruise damage. 


Every Denman handcrafted Su- 
per-Safety tire is said to be guar- 
anteed against all defects in 
materials and workmanship. The 
guarantee is said to be backed by 
a country-wide adjustment policy 
which permits authorized Denman 
dealers to make on-the-spot adjust- 
ment on any Denman tire. 

The red inside shock pad, Mc- 
Candless said, gives the Super- 
Safety tire a smooth inside surface 
eliminating tube friction and gives 
increased support to the cords in 
the inner ply. The tire requires 
24 pounds of air pressure, it was 
stated. 

“Denman Handcrafted tires will 
never be sold through ordinary 
channels,” McCandless asserted. 
“They are reserved exclusively for 
selected fine motor car dealers, 
from coast to coast.” 


Maryland Dealers 
Meet Feb. 17 


BALTIMORE.—J. C. (Cab) Dar- 
rell, manager, reports that the date 
of the Maryland Automobile Trade 
Assn.’s annual meeting has been 
changed from Feb. 10 to Feb. 17. 

Frank Murdock has been elected 
president of the newly formed Tow- 
son (Md.) Automobile Dealers 
Assn., with Ferd Onnen as secre- 


tary. 















































driven by the engine; the other at 
the rear, driven from the propel- 
ler shaft action—for oil circulation 
and for providing the pressure nec- 
essary for hydraulic control. 


5. A comprehensive hydraulic 
control system. 


6. The oil cooler for maintaining 
oil supply at the desired operating 
temperature. 

In cross-section, the Buick 
torque converter looks like a fluid” 
coupling—and, in fact, behaves like 
a fluid coupling when the propeller 
shaft speed is approximately .85 
of engine speed. There the simi- 
larity ceases. 

Actually the torque converter is 
composed of five independent ro- 
tating members—the primary 
pump, secondary pump, turbine, 
primary stator, and secondary 
stator. 


Thus, there are two pump stages 
and two stator or reaction member 
stages. The reaction members have 
curved blades in reverse direction 
with respect to the curvature of 
the blades in the pumps and tur- 
a to effect a reversal of fluid 

ow. 


Auto Sales Barn, Inc., 3807 Easton Avye., 
St. Louis, has been incorporated Usting 
$100,000 authorized capital stock by Wiil- 
liam McCracken, Roland Edens and Roy 
McManama, al! of St. Louis, to deal in 
automobiles. 








ing the Series 50 and 70 wheels 
interchangeable, but will mount the 
extra large 8.20x15 tires. 

* + + 


TP PRESENTING the Dynaflow 
transmission as optional equip- 
ment on 1948 Roadmaster cars, 
Buick pointed out it becomes the 
first American passenger car to 
offer the torque-converter drive. 
So far as the driver is concerned 
a Dynaflow-equipped car has no 
mechanical clutch and dispenses 
with the usual clutch pedal. 
“Dynafiow is unique in posses- 
sing characteristics thought to 
be unattainable,” Buick said, “for 
it combines an amazing mecha- 
nism capable of automatic func- 
tions with a control that is com- 
pletely responsive to the will of 
the driver. No other drive has 
met this ideal.” 
Dynaflow is an outgrowth of the 
, Torqmatic transmission developed | states. It is made of aircraft 











THE NEW AERO-METAL KARVISOR is now being marketed, Dieterich Corp., 11 
Lake St., Oak Park, Ill., announced last week. Features pointed out by the 
include: ‘‘Fully adjustable, all metal construction, 15-minute installation, and no 
to drill.’’ The dihedral design is based on actual airplane wing construction, the 

aluminum, primed in neutral green. 





iH 








VALDOSTA, GA. 

(Tom Hewitt Auto Auction Sales, auc- 
tions every Friday. Prices are for Jan. 2.) 
(Market here last week was fair with 

84 sales out of eer ee) 


*41— Special ont 1, $1,100. 
HEVROLET 


‘47—FL Actua $2,175. 
'47—-\%-ton truck, 1, "31 660. 
'47—¥%-ton panel, 1, $1,825. 


‘47—FL sedan, 1, $2,250. 


'47—Pick-up, 1, $1,775. 
'46-——-SM sedan, ‘ $1,500. 
‘46-—SM_ sedan, $1,525. 


'46—Stake truck, * $1,200. 
'42--1%-ton truck, 1, $800. 
'42—-Deluxe sedan, 1, $100. 
‘41—Club coupe, 1, $750. 
"40-—Sedan, 1, $750. 
*40—Sedan delivery, 1, $800. 
'39—Sedan, 1, $600. 
*30——Sedan, 1, 

FORD 


*48-—Super deluxe sedan, 1, $2,000. 
*48—Super deluxe sedan, 1, $2,100. 
‘4 ee deluxe sedan, : ” $2,075. 
47— 2 
ty Dele Tudor, 1, $1,987 
'47—Super deluxe sedan, i $2,100. 
'47—Deluxe sedan, 1, $1,525. 
'46—Club coupe, 1, in¢ 480. 
*46— Deluxe coe, $1,645. 
*46—Club coupe, , $1,700. 
*46-—-Club coupe, i, $1,400. 
'46-—Deluxe sedan, 1, $1,505. 
*46—Super deluxe coupe, 1, $1,475. 
*46—Super deluxe sedan, 1, $1, 450. 
*42—Sedan, 1, $825. 
*42—Coupe, 1, $910. 
*41—Sedan, 1, $750. 
*41—Deluxe sedan, 1, 
ae 7. = 
Pickup, 
z MERCURY 
'47--Club coupe. 1 By 050. 
PLYMOUTH 
'47—SD sedan, 1, vy2025. 
"47—Coupe, 1, $1,575. 
'47—-SD Sedan, 1, a 050. 
‘46—Sedan, 1, $1,55 
*46—Convertible, 1, $1,525. 
'46—SD sedan, 1, $950. 
'41—Sedan, 1, $875. 
PONTIAC 
'47—Streamline sedan, 1, $2,410. 
'47—Streamline sedan coupe, 1, 
'46—Club coupe, 1, $1,750. 
*42--Sedanette, 1, $800. 
WILLYS 
'42—Jeep, 1, $375. 
ALBANY, N. Y. 


(Dealer’s Auto Auction. Tim Anspach. 
manager. Telford Chambers, auctioneer. 
Auctions every Wednesday. Prices are fo: 
an, 5. 

, (Road conditions reduced car offerings 
in this week. Market is stronger on 
models. 48s and clean 47s best sell- 

ers. 80 sold out of 51 offerings.) 

CHEVROLET 

‘47--FL Aerosedan, 1, oe.0n0. 

*46—SM business coupe, 1, $1,340. 

46—FM sedan, 1, $1,400. 

'40—Master deluxe, 1, $700. 

DE so 


$1,250. 


2,587 0). 


TO 
*40—Deluxe coach, 1, $470. 
DODGE 
"47—Custom sedan, 1, $2,200. 
*46—Custom sedan, 1, $1,620. 
'35—Tow truck (with winch), 1, $600. 
FORD 


"48—SD sedan, 1, $2,000; 1, $2,050. 
'48—Deluxe sedan, 1, $1,985. 
'47—Deluxe business coupe, 1, $1,350. 
‘47—SD sedan, 1, $1,690. 
‘47—SD club coupe, 1, $1,825. 
"47—SD (6) sedan, 1, $1,710; 
*46—Deluxe oomne, 1, $1,835. 
UDSON 
*48—Commodore ‘cae 1, $2,900. 
OLDSMOBILE 
"47—(98) Sedan, 1, $2,650 
PACKARD 
*46—Clipper Six sedan, 1, $1,720. 


1, $1,825. 


1045 Main Street 








Used Car Auction Prices 





| 





‘47-—-RM 
‘47—-RM pone A, 
‘47—Special sedan, 1 
‘46-—Super sedan, 1, 
‘41 —Century sedan, 1, $870. 
"10—Special sedan, 1, $865. 
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PLYMOUTH 
’47—SD sedan, 1, #1 675. 

PONTIAC 
"47—(P8MB) wae 1, $2,275; 1, 


$2,370. 

STUDEBAKER 
'47—(6G) Sedan, 1, $1,685. 
'40—Commander sedan, 1, $660. 

WILLYS 

ee 0. snow plow equipment), 
'43--Jeep, 1, $430. 
MISCELLANEOUS 
‘47-—International %-ton => 1, $1,300. 
'46-—Chevrolet Y%-ton potee, > , $1,080. 
37.--Reo School bus, 1, $200. 


PHILADELPHIA 
(Ed. Hough Auto Auctioneers) 
(Cars listed below sold during week of 
Jan. 6.) 
(Market here shows more action cur- 
rently than during past month. How- 
ever, prices are still off. 44 sold out of 
120 offerings.) 
BUICK 
‘46-——Super sedan, 1, $1,925. 
'47—-Special sedan, 1, $2,075. 
‘42—Super sedan, 1, $1,030. 
'41—Special sedan, 1, $970; 1, $915. 
CADILLAC 


'47--(62) Sedan (new), 1, $3,975. 
CHEVROLET 
‘47—One-half ton pickup (new), 1, 
47--FL Sedan, 1, $2,125. 
‘47—FM sedan, 1, $1,945; 1, $1,710. 
46—FL sedan, 1, $1,830; 1, $1,635. 
'42—-Special deluxe sedan, 1, $1,085; 1 
$970; 1, $880. 
‘41—-Special deluxe sedan, 1, $960; 1, $890; 
1, $885; 1, $870. 
’40—-Special deluxe sedan, 1, $810, 1, $685. 
'37-—Master deluxe sedan, 1, $375. 
‘34—-Sedan, 1, $65. 
E SOTO 


D 
‘47--Suburban, 1, $2,175. 
41--Club coupe, d: te. 
ODGE 
"47-—Custom sidan 1, $1,925. 
"46—Deluxe sedan, 1, $1,605. 
'45—Pickup, 1, $850. 


$1,760. 


|'40--Deluxe sedan, $800. 


FORD 
17--SD sedan, 1, $1,850. 
46--SD sedan, 1, $1,525; 
37—Sedan, 1, $205. 

NASH 
‘47—-Ambassador sedan, 

700. 
‘46 —(600) Sedan, 1, $1,400; 
12—-Sedan, 1, $775. 
PLYMOUTH 
‘47—SD sedan, 1, $1,875. 
‘41--SD sedan, 1, $1,125; 
"34--Sedan, 1, $85. 
; PONTIAC 
‘47—Torpedo sedan, $2,880. 
‘42--Torpedo oom $930. 


LLYS 
‘40 —Sedan, $390. 
BUFFALO, N. Y. 


(Simple Simon's Buffalo, N. Y., Auto 
Auction, Sales held every Tuesday; auction- 
eers, Evan Metcalf and Warren Godfrey. 
Prices are for Jan. 6.) 

(Market here shows buyers from Neb., 
Kans., Iowa, Ohio and other midwest- 
ern states are dominating the sales and 
taking advantage of the difference in 
market prices. Buyers from other auc- 
tions were again very active. Convoy 
after convoy were bought up and 
shipped out right away. Local dealers 
who have had little retail activity 
around here lately wcre glad to see these 
new markets opened up to them. Prices 
were about on par with last week, in- 
d-cating a eB bicK off point. 


sedan, $2,600; 1, $2,550. 
1, $2,400. 
$2,200. 

$1,900. 


1, $1,400. 


1, $1,750; 1, $1,- 
1, $1,350. 


1, $825. 











39-——Special sedan, 1, $620. 
‘46-—(62) convertible, 1, $4,100. 


"46 Siys0 sedan, 1, $2,600; 1, $2,600; 1, 
2,450. 
40-— (62) sedan, 1, oy 025. 
CHEVROLET 
‘47—Aero sedan, 1, $2,190; 1, $2,000; 1, 
$2,025. 


17—-SM sedan, 1, $1,730. 
‘41--MD coupe sedan, 1, $700. 
41--SD coupe sedan, 1, $905. 
48-—1'%4-ton stake truck, 1, $1,550. 
CHRYSLER 
47—-New Yorker sedan, 1, $200. 
47—-Saratoga sedan, 1, $2,400. 
‘41—Royal sedan, 1, $830. 


BIRMINGHAM, ALA. 
(Dixie Auto Auction Sales) 
(Sales held every Monday and Friday. 
E. W. McElroy and R. A. Waldrep, man- 
agers. Doc. Liles, auctioneer. Prices are for 


Jan. 5.) 
BUICK 
'47—-Super sedan, 1, $2,225. 
‘47--RM sedan, 1, $2,500. 
47-—-Super sedan, 1, $2,275. 
‘46—Super sedan, 1, $2,000. 
CHEVROLET 
47—-FL sedan, 1, $2,300; 1, $2,250. 
'47—FM sedan, 1, $2,115. 
46—FL sedan, 1, $1,760; 1, $1,910. 
‘42—MD sedan, 1, $1,360. 
‘41--Club coupe, ‘ $1,100. 
‘41—Sedan, 1, $1,300. 
DE SOTO 
48—Sedan, 1, $2,525. 
41—Sedan, 1, $900. 
DODGE 
‘47—Custom sedan, 1, $2,225. 
‘46—Custom club sagt i, $1, 750. 


48—SD sedan, 1, $2,140. 
'48—Station wagon, 1, $2,200. 

‘47—SD sedan, 1, oh ev iok ay $1, 770. 
*42—Deluxe sedan, 1, $1,000. 

a sedan, 1, $750; + $1,000; 


$960. 
"th ee sedan, 1, $800. 
'39—Coupe, 1, $805; 1, $1,000. 
MERCURY 
‘48—Club coupe, 1, $2,350. 
'48—Convertible, 1, $2,400. 
‘46—Sedan, 1, $1,725; 1, $1,725. 
‘41—Sedan, 1, $1,175. 
OLDSMOBILE 
‘46 -Sedan, 1, $2,000. 
‘40—Sedan, 1, $800. 
PACKARD 
‘42—Sedan, 1, $930 
PLYMOUTH 
‘47—SD club coupe, 1. $2,200; 1, 
‘47—SD sedan, 1, $2,075; 1, $2,110; 


1, $2,000. 
PONTIAC 
‘47—SL sedan (6), 1, $2,350; 
$2,625. 


‘41—Torpedo sedan, 1, $1,280. 
STUDEBAKER 
"41—Club coupe, 1, $750. 


INDIANAPOLIS 
(Ken Schaefer, Inc.) 
(Prices listed below are representative 
listings for the sale of Jan. 8.) 
Market here shows sales slightly off. 
This sale was first held in three weeks 
due to holidays. Incoming dealers re- 


$2,095 


(8) 1, 


ported “off market”’ activity in many 
areas.) 
BUICK 
'47—Super sedan, 1, $2,535. 
“47—RM sedan, 1, $2,445. 
‘46-—Super sedan, 1, $2,015; 1, $1,930. 


42--Special sedan, 1, $1,100. 
‘41—-Special sedan, 1, $1,075. 
‘40—-Special, 1, $710. 
CADILLAC 

"47—(62) 4 door, 1, $3,750. 

CHEVROLET 
‘47—FL sedan, 1, $2,100; 1, $1,980. 
‘47—FM sedan, 1, $2,080; 1, $1,950. 
‘47—-SM sedan, 1, $1,725. 
‘46-—-FM sedan, 1, $1,650; 1, $1,515. 
‘42—Sedan, 1, $900. 
‘41—Club coupe, 1, $1,200; 2 door, 1, 


$1,090 
CHRYSLER 
‘40-—Sedan, 1, $700. 
DE sOTO 
‘41—sedan, 1, $780. 
DODGE 
*47—Sedan, 1, $2,120; 1. $1,880. 


1948 Protecto-Gard 


FOR FORD 
TRUCKS 


© Simple installation— 


takes 10 minutes. 


@ No alterations to truck 


@ Priced right: 


Lots of 25, $11 ea. 
Less than 12, $12 ea. 
f.o.b. Peekskill, N.Y. 


Wire Your Order for Shipment Subject to Approval 


BELMONT MOTORS INC. 
Ford Dealers 


Peekskill, N. Y. 






'46— Sedan, 


$2,110. 


$1,810. 
*46—Sedan, 1, 

$1,535; 
'41—Sedan, L 
"40. Sedan, 1, 


*47-—Sedan, 1, 


'46—Sedan, 
‘41—- Sedan, 1, 
*39—-Sedan, 


‘46 Sedan, 1 
42—-Sedan, 1 
‘41—-Sedan, 1 


42—-Champion, 


Jan. 8.) 
Market here 


‘47—F L sedan, 


$1,495 
'46-—FL sedan, 
*41—Panel, 1, 


’48—SD sedan, 
'47—SD sedan, 


‘47—-(8) (new) Sedan, 
$2,025 


1, $1,580. 
*41—Sedan, 1, $950. 


FORD 


$1,615; 1, Club 
, 2 door, $1, 410. 
"$985 ; 1, $755 
$740. 

HUDSON 


‘47—Commander, 1, $1,900. 


MERCURY 
$2,090. 


‘46-—Sedan, 1, $1,710. 
OLDSMOBILE 
"47—(98) Sedan, 1, 
‘47—(98) Sedan, 1, 
’40—(6) Sedan, 


$2,475. 
$2,200. 
1, $705. 

PACKARD 


'47—Taxi sedan, 1, $1,520. 
‘46—Sedan, 1, $1,510. 
PLYMOUTH 
"47—Sedan, 1, $1,970; 
1, $1,515; 
$910. 
1, $670. 


1, $1,450; 


PONTIAC 


1, $130. 
WILLYS 


‘47—Station wagon, 1, $1,550. 
TOLEDO, O. 


(Doc Greiner) 
(Auctions held Thursday. 


shows 44 cars 


of 105 offerings.) 


BUICK 


’47—RM sedan, 1, $2,450. 
'46—RM sedan, 1, $2,045. 
*46-—Super sedan, 1, $2,180. 
’41—-Sedan, 1, $1,100. 
*40—-Club coupe, 1, 


$900. 
CADILLAC 


"46—(62) —— 1, $2,950. 


HEVROLET 


7—¥Y-ton pickup, 1, $1,955. 
"47—-SM sedan, 1 50, 
*47—Aero sedan, 


1, $2,100. 
1, $1,750. 


‘47—Club coupe, 1, $1,865. 
‘46—FM sedan, 1, $1,600; 


'46—Pickup stake, 1, $1,170. 


1, $1,800. 


DODGE 


*46—Sedan, 1, $1,650. 
’46—Club coupe, 1, gh: _ 1, $1,760. 


1, $1,930; 1 $2, 
1, $1,670; 1 


’46—-Coupe, 1, $1,385. 
’46—Sedan, 1, oe 1, $1,485. 


*41--Club coupe, 1, 


LINC ‘OLN 
$510. 
DSMOBILE 


"46——-(76) niet ae ,810. 


MOUTH 


*47—Club aan 1, $1,810. 


‘47—SD sedan, 


1, $1,905. 


'46—Deluxe sedan, 1, $1,400. 


'46—SD sedan, 
'39-—-Sedan, 1, 


1, $1,580. 


$600. 
PONTIAC 


‘46—-Torpedo sedan, 1, $1,635; 
STUDEBAKER 
"47--Comander sedan, 1, $2,075. 
"47—-1-ton pickup, 1, $1,360. 
WILL 


YS 


41—Champion sedan, 1, $550. 

HORSEHEADS, N. Y. 

(Horseheads Auto Auction, 

N. Y. Date of sale, fiz, 2.) 
BUICK 


—Sedan, 1, $2,040. 


‘47—-SM sedan, 


CHEVROLET 


1, $1,985. 


"46—Sedan, 1, $1,510. 


'41—Club coupe, 


1, $1,000. 


‘36—Sedan, 1, $280. 
CHRYSLER 
'42—Club coupe, 1, $910. 


‘41—Sedan, 1, 


$1,030. 


DE SOTO 


’47-—Club coupe, 1, $2,115. 


*42—-Sedan, 1, 


$1,075 


DODGE 


'46—Sedan, 1, $1,600. 


’42--Club coupe, 13 $940. 
*47—Convertible, 


ORD 
1, $1,825. 


"46—Sedan, 1, $1, 395. 
*40—Sedan, 1, $810. 


MERCURY 


'47—-Club coupe, 1, $1,925. 
OLDSMOBILE 

*41—-Sedan, 1, $900. 
PLYMOUTH 


"46-—SD sedan, 


1, $1,530. 


*41—Club coupe, 1, $785. 


"39. 


Sedan, 1, $560. 


"'87—Sedan, 1, $300. 


‘47-—Sedan, 
'46—Sedan, 


1, $1,945; 
1, $1,880. 


PONTIAC 


DODGE 


'47—Custom sedan, 1, $1,975. 

'46-——Custom sedan, 1, $1,605; 

*46—Custom business coupe, 1, $1,500. 
FORD 


"48-—-SD sedan, 1, $2,070. 


'47—SD sedan, 


2, $1,560. 


'47—SD coupe, 1, $1,540 


*42—Convertible, 


"42—(6) sedan, 


1, $960. 
1, $880. 


'88—Convertible, 1, 7. 


‘38—Station wagon, 


» $500. 


'46—%-ton pickup, i ” $950. 
HU 


*47—(6) sedan, 
"41—(6) sedan, 


DSON 
1, $1,600. 
1, $750. 

NASH 


1,$2,400 ; 


'48— Convertible, 1, $2,175; 2 door, 1, 
'47—Sportsman, 1, $2,075; 1, 2 door, 


coupe, 


1, $1,800. 


d; 1, $1,425. 


(6), 1, 


Prices are for 


sold out 


1, $1,590; 1, 


‘41—MD sedan, 1, $805; 1, $1,050. 


$600. 
DE SOTO 
'46— Sedan, 1, $1,635. 


000. 


» $1,550. 


1, $1,800. 


Horseheads, 


1, $2,285. 


1, $1,560. 


’48—(600) Club coupe, 1, $1,850. 

'46—Suburban sedan, 1, $1,690. 
OLDSMOBILE 

"47—(98) sedan, 1, $2,250. 


*46—(66) sedan, 
’41—(76) sedan, 


1, $1,720. 
1, $775. 


*40—(98) Club coupe. 1, $900 


ACKARD 


'40—(120) sedan, 1, $700. 
"*86—(8) Conresthis, 1, $230. 


"47—SD sedan, 
$1,735. 


YMOUTH 


'48—SD sedan, 1, $1,850. 


1, $1,810; 1, 


$1,760; 1, 


‘46—SD sedan, 1, $1,660. 
'46—Deluxe coupe, 1, $1,420. 
| 41—Convertible, 1, $910. 
PONTIAC 
"47—(8) sedan, 1, $2,295. 
*47—(6) sedan, 1, $2,100. 
STUDEBAKER 
'39—Commander sedan, 1, $510. 
MISCELLANEOUS 
M%-ton pekup, 1, $350. 


CONCORD, MASS. 


(Concord Auto Auction, Inc. E. Le! 
Cox, manager. Auctions every Monday a: 
Friday. Prices are for Jan. 5.) 

(Market here shows signs of being a 

little steadier than past weeks with: 

prices leveling off well in most lines 

62 sold out of 98 offerings.) 


‘39-—-GMC: 





. BUICK 

4) Special sedan, 1, $535. 

. CADILLAC 

47--(61) sedan coupe, 1, $3,400. 
CHEVROLET 

47-—-FL sedan, 1, $2,075; 1, $1,910; 1, 

$1,750; 1, $1,925. 
‘47--SM sedan, 1, $1,650. 


‘47—¥Y%-ton pickup, 2, $1,725. 
"46-—Sedan, 1, $1,525. 
*41—-Sedan, 1, $890; 1, $785. 
‘41—1¥%-ton van truck, 1, $275. 
'40—Deluxe club coupe, 1, $900. 
*39—Sedan, 1, $740. 
'36—Business coupe, 1, $355. 
CHRYSLER 
‘46-—Windsor sedan, 1, $1,650. 
*41—-Sedan, 1, $995. 

DODGE 
47—Custom sedan, 1, $2,050. 
’46—Custom sedan, 1, $1,660; 
*41—Sedan, 1, $865. 
*40—-Sedan, 1, $710. 

FORD 
‘48-—(6) sedan, 1, — 
*48—Sedan coupe, $1,950. 
‘47—(6) sedan, 1, $1,056. 
"46—-Sedan, 1, $1,375; 1, $1,365. 
*41—Sedan, 1, $900 
*41—Convertible, 1, ‘$975; 1, $900; 1, $SS5 
"40-—Sedan, 1, $500. 

G. M. C. 

‘48—'%-ton pickup, 1, $1,700. 
MERCURY 
‘46—Club coupe, 1, $1,450. 

NASH 

‘47-—-(600) club coupe, 2, $1,575; 1, $1,525. 
OLDSMOBILE 

42—(78) sedan, 1, $950. 

‘40-—Club coupe, 1, $500. 


1, $1,400 








PLYMOUTH 
*47--Sedan, 1, $1,900; 2, $1,850; 1, $1,800; 
1, $1,660; 1, $1,650. 
*46—Sedan, 1, $1,425; 1, $1,260; 1, $1,175. 
39 —Sedan, 1, $625; 1, $560. 
PONTIAC 
"47—SL (8) sedan, 1, $2,350; 1, $2,100; 
1, $2,050. 
*39—-Sedan, 1, $645. 
STUDEBAKER 


"48 Champion sedan, 1, 3 925. 
a -ton pickup, 1, $1, 

—Champion sedan, 1, ‘5. 750; i. as 730. 
a —Champion business coupe, , $1,600 


Grand Jury awe 
In Buffalo Probe; 
Dealer Suspended 


BUFFALO. — Investigation of 
Buffalo’s alleged auto racketeering 
resulted last week in the state’s 
suspending the dealer license of 
DiBello Motor Sales, Inc., and a 
promise that the entire probe was 
slated for grand jury action. 

Deputy State Motor Vehicle 
Commissioner Halsey S. Carey said 
DiBello’s right to buy and sell cars 
had been suspended pending a 
hearing, but did not specify why 
the order was issued. The DiBello 
firm declined to make any com- 
ment. 

District Attorney Gordon Steele 
said the probe would be continued, 
with “the whole matter going to 
the grand jury as soon as possible.” 

DiBello has the right under New 
York state law to a hearing on its 
suspension within 10 days after 
making a written request for one, 
but Carey said that no date for 
such a hearing had been set. 

When asked if the investigation 
was confined to any particular 
Buffalo dealers, Carey replied that 
the probe was a broad one and 
that agents would investigate any 
reports of unsavory transactions in 
the auto business, both new and 
used. 

. ~ +. 


Burke Opens Dealer Auction 
On Summit St,, Toledo 


Wayne Burke has announced the 
opening of a new modern auction 
house at 3740 Summit St. It will 
be operated as the Toledo Auction 
Co. and will be devoted exclusively 
to the auction sale of automobiles 
by dealers, replacing former auc- 
tion quarters at 2802 Summit St. 

Burke adds that the auctions will 
be held regularly each Wednesday. 

os © * 


Cleveland U. C. Dealers 


Reelect Haber President 


CLEVELAND.—Jack Haber has 
been reelected president of the 
Cleveland Used Car Dealers Assn 

Other officers are Phil Banks, 
vice-president; Charles Lazarro 
secretary, and Eddie McDermott, 
treasurer. 
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they will functicn until the wind- | 
up of the exhibition Jan. 29. 


NADA Reports Flood | s'est wit a conven 
the convention and show. For 


Of Reservations gy 


provided with sheets giving the 


Service, Building Forums Set. . . 





Quantity 


(Continued from Page 1) names and addresses of approved 

hotels and restaurants in the vi- 
Fred Ex, Chicago, “Quick Serv- | David P. Whelchel, Nashville;| einity for lunching purposes be- eA ; 
ice—a Customer Demand.” Frank W. Herrick, Lansing, Mich.;| tween the morning and after- ye P, py’ D> ay 
Jack Beatty, Denver, “Special | J. C. Darrell, Baltimore; Wm. A.| noon sessions. ) \s eG yj 


—" ee pn "Sanam ee een An added feature at the conven- 
Following the initial presenta-| Des Moines; Tom Braden, Denver; — ae pot ein ke aan fe 
tions, the following managers of| Otto Henneberger, Newark; Ken- jean on des, as a tie-in with ple- 


t i -|neth Spry, K City. fa , : “id x a 
phones ‘through the audience tol ot" soit sections, cxbodlecs, our Wana GREY IRON CASTINGS 

ment interiors, e , as . 
permit all dealers attending the 1 headquarters which Cham- and other layouts at the exposi- 


session to participate in open berlain operated at the Chicago 


forum discussions, which will be| Automobile Trade Assn. offices tion. t 
led by members of the panel: closed last Friday night and moved i being ao * — 
; set to sta nstallin e ; : ww . 
Walter C. Mallory, Orlando, Fla.;/ to suite 512 at the Stevens, where in the 112 booths 4 be occupied ONE @)| THI ray ION mS 


by the show. Thus, two days will ‘ sg ny ap hess as 
= given over to this job, bey a i sy CCT as \ND MOS] MOl 1a 
will be a big one in view of the : . mae yap r 
number of animated displays and PRODUCTION FOUNDRIES 
those of the equipment demonstra- 
tion type. | 

Nor will those who visit the ex-’ 
hibition go away empty handed. re ee y 
There will be souvenirs. As — 
ples, Universal Underwriters will | . 
pass out grapefruit, while Comfort | | # t W os t we. hi 1) COM ey # Yy 
Specialty Co. will present plastic | 
rulers in varied colors to callers. FOUNDRY DIVISION 

* * * 

. W. CLARKE, Midwest public 

relations director of Ford Motor t , 
Co., sent out a notice that a press ar a4: 
lounge will be maintained at the CHATTANOOGA 2, TENNESSE! 
Stevens. 

Plenty of work is cut out for 
Wright and his subcommittees. 
Serving with him on the general 
convention committee are Ray Al- 
len, Cedar Rapids, Ia.; Erwin L. 
Benning, Kenosha, Wis.; B. B. 
Burns, Decatur, Ill.; Dave E. Cas- 
tles, St. Louis; James A. Mason, 
Ferndale, Mich.; Lynn S. Snow, 
Oak Park, Ill.; Arthur Summer- 
field, Flint; Frederick M. Sutter, START YOUR NEW YEAR RIGHT 
Columbus, O.; George F. Ziesmer, 
Mankato, Minn.; Edward L. Cleary, 
Chicago; C. W. Coons, Peoria, II; With The 
George Means, Des Moines, and 
Louis Milan, Madison, Wis. PERSONNEL & FUNCTIONAL ORGANIZATION CHARTS 
Wright’s subcommittees are FOR AUTOMOBILE DEALERS 
headed by Sutter in charge of the 
program; Frank Yarnall, Chicago, Showing 
entertainment; William D. Reagan, j 
Evanston, Ill, ladies’ entertain- NAMES, POSITIONS AND DUTIES OF EACH OF 
ment, and Castles, exhibition. YOUR EMPLOYEES—FROM MESSENGER TO OWNER 


Ford Accused DON’T GUESS—KNOW THAT YOUR 
Before FTC INSTRUCTIONS ARE CARRIED OUT 
By Parts Rival 


ROCHESTER, N. Y.—A com- j F : 
plaint charging Ford Motor Co. Personne unctional and 


with “engaging in unfair trade 
practices and competition to in- Chart Personnel Chart 
jure small businesses” has been 
filed with the Federal Trade Com- (Reflects all positions (Reflects duties of each 


mission by Rep. Keating, New 
York Republican, on behalf of a and Name of position and Name of 
Incumbent) Incumbent) 


constituent, Rupert M. Gollogly, 
president of a local firm engaged 
in the sale of automotive parts. Copyright 1947 : Copyright 1947 
In his complaint, Keating charges 


eae than a million valve springs to re- 
r "y qi mer builders of Ford motors and re- NUMBER OF EMPLOYEES 


cently received sudden cancellation Edited by 
Used Car Materials for 


MAIN OFFICE AND MAT 









































































































of the orders. 
The cancellations were due, the Floyd L. Hoffman, Certified Public Accountant 
complaint says, to demands by 


Ford representatives that the en- . 
gine rebuilders cancel the Gollogly Price $10.00 Complete 


Interior Reconditioning orders and buy similar parts from 


Ford. 3 |= qe ee cee eee ame ee em ee en ee am ae ae am ae ae ee ae a ee ea ae eae a me 


‘ i oe A Ford spokesman at Dearborn 
Don’t Fail to See Our Exhibit declined comment, except to say AUTOMOBILE DEALERS BOOKKEEPING 


the matter is in the hands of the & ACCOUNTING SCHOOL, INC. ORDER 


| company’s legal depart . A 
NADA CONVENTION lt aay 2% ues eer BLANK 
BOOTH 116 Chevrolet Cites 





Gentlemen: Please forward, postage prepaid, the Personnel & Functional 


: hich = money order or check for $10.00 Is attached. 
onor Mechanics Organization Charts for w 
NJ 2 It is understood that if the purchaser is not satisfied, and returns the booklet 
Hotel Headquarters—Hotel Stevens Special awards for employes of within ten days the total purchase price will be refunded with no questions 


Chevrolet dealerships who have for asked. Please Print. 
10 years or more passed annual 
company-drafted examinations on 
mechanical subjects have been an- 
nounced by T. H. Keating, general BORG OD cece cc cccsvececececese cd bees ccogeectededuccces secccece cote cueeeen 
sales manager. 
ARNDT-PALMER LABORATORIES | Keating disclosed that 1,332 me- 
chanics, representing 813 dealer- sn ss teh een aaeendes Cas 
17730 Dora Street, Melvindale | ships, or above 5 percent of the 
DETROIT, MICHIGAN 23,040 mechanics who survived the 
1947 tests, are eligible for the new 
honor. They will be given inscribed 
gold lapel pims. .§ = «§«. «<i FI BRBMOD BP e ccc ccccscccsccvcccccccaccccccvccesone 


Something New and Different 


Read Jack Weed's Backshop for some 
highlights in the service field. 
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In Anticipation of Spring a 


Used Car Market Up 
After December Dip 


(Continued from Page 1) 


mingham, Ala., reports that from 
Dec. 1 through last week, market 
prices dropped about $200 on '46s 
and '47s. 

Last week’s market, however, 
resulted in prices rising about 
$50 to $75 over late December 
averages. Current demand for 
late model cars is said to be 
“pretty good” with 42s and older 
moving pretty slowly unless clean 
and in good mechanical condition. 
December sales showed a drop 


of 12 percent in volume with a 
corresponding slump in prices, the 
Tom Hewitt Auto Co., Valdosta, 
Ga., wholesaler, reported last week. 
Clean used cars are still in demand 
in models ranging from ’36s up. 

Rough items, Hewitt said, find 
no markets. 

New cars in the Georgia sales 
are down slightly due to the holi- 
day lull and the introduction of 
the '48s. Increased retail-wholesale 
activity is expected, with large 





QUALITY ACCESSORIES... 
That are Gest Slew... 






Gecause 
Lt aetna 





“Protecto” 
GRILLE 
GUARDS 


@ HEAVIER @ MORE DURABLE @ BETTER LOOKING 
They‘re in demand, because they’re better—and bigger! Handsomely designed— 
TO FIT ALL MAKES OF CARS ... 13 gauge steel tubing, 1% inch diameter! 
ALSO—EXTRA HEAVY GUARDS FOR CHRYSLER CARS, 1% inch diameter... with 


special sleeve to cover connections. 


lee 


HEAVY CHROME 
PLATED 


GRAVEL 
DEFLECTORS 





FOR ALL CHRYSLER MAKE CARS 


@ Extra Large for Protection 


@ Fits Perfectly to Fender Contour 
@ Heavy Gauge Steel, Chrome Plated 


A fast moving item, one that sells on sight. Carefully 
engineered to fit perfectly to fenders, its heavy gauge 


LIST PRICE 


$20 
IMMEDIATE 
1S Mss Bs 





steel construction will give years of service under any conditions. And the heavy 


plated chrome finish will really stand. up. 


IMMEDIATE DELIVERY... 


Priced right — to sell quickly. 


WIRE OR WRITE TO 


Tt ee 


1401 WEST NINTH ST. ° 


2733 W. WISCONSIN AVE. 


BE PREPARED—BUY NOW! 


HEAVY BAR TYPE RUBBER 





DEALERS 
PRICE 


Terms: C.O.D., F.0.B. Milwaukee 
Distributed by 
CHARLES DISTRIBUTING CORPORATION 






CLEVELAND 13, OHIO 












ONE SIZE 
FITS ALL CARS 












Vulcanized on a sturdy web 
strap. No danger of ruined 







tires because of chain goug- 
ing. 








Retail Price, 98c each. 
99° 
ile ae oh ea. 
Lots of 100 


Less than 100, 64c each 

























MILWAUKEE 8, WIS. 
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sales and good buying continuing 
through late summer. 

* + * 
OSEN-NOVAK AUTO CO. 
Omaha, reports that market 

volume is off slightly in its area 
for the period of Dec. 1 to date. 
Prices have softened about $100 
on low-priced late mc*els and 
about $200 on larger models. No 
indication of spring buyer activity 
is evident as yet but the firm does 
anticipate increased market vol- 
ume shortly. Price rises, however, 
are not anticipated by Rosen- 
Novak. 

Tim Anspach, operator of a deal- 
ers’ car auction at Albany, N. Y., 
reports that car volume has been 
steady from Dec. 1 to date despite 
heavy snowstorms during the last 
three weeks. 

During the period, however, light 
model '46s and '47s with low mile- 
age showed prices to be about $75 
lower. (About 85 percent of An- 
spach’s offerings are '46s, '47s and 
’48s, he says). 

Pickup trucks with the latest 
style cabs have been steady for 
the past three months, Anspach 
reports. Buying activity by out- 
of-state operators has predomi- 
nated at his sales. Local dealers, 
he says, are loaded and retail 
trade has been stagnant. He pre- 
dicts a steady market during the 
next month with increasing vol- 
ume later. 

E. Leroy Cox, operator of the 
Concord Auto Auction, Inc., Con- 
cord, Mass., has reported market 
prices to be fair with a marked 
tendency to level off. Demand has 
begun to increase as of last week. 

* * * 


Co JOE H. BURTRUM, Joplin, 
4 Mo., wholesale dealer, reports 
that prices and volume in both 
cars and trucks took a definite 
plunge during December. Recovery 
has been strong on cars, however, 
since Jan. 1. He expects increased 
dealer activity in new cars very 
shortly in anticipation of spring 
trade. 

Hough Automobile Auction Co., 
Philadelphia, reports that volume 
has been off since Dec. 1 but deal- 
er activity has shown healthy in- 
creases as of Jan. 5. Clean cars 
and brand new stceck show very 
little slump but rough merchan- 


dise is considerably lower. 


A brisk spring trade is antici- 
pated by Hometown Sales and 
Service, wholesale auction outlet 
at Durham, N. C. Although a slump 
has been recorded in volume since 
Dec. 1, no price cuts have been 
made, according to Hometown. 

Carl Marker, partner of Web- 
ster-Marker Motors, Fort Wayne, 
Ind., reports that prices fell 
nearly 7 percent during Decem- 
ber on ’46s and ’47s in the low- 
priced field and about 10 percent 
on °40s, 41s and ’42s. 

Last weeks sales made a partial 
recovery of three percent on those 
averages, however, while the ear- 
lier models recovered to November 
levels, Marker reported. 

Marker believes that prices will 
hold firm and volume will hold 
steady until mid-summer. At that 
time, he anticipates a gradual price 
decline in ’46s and ’47s. 

7 a” * 


A™ SIMON, operator of Simple 

Simon’s, Buffalo, N. Y., Auto 
Auction Sales, Tonawanda, N. Y., 
reports that things are beginning to 
look up at his auction sales. Out-of- 
state dealers are said to be shew- 
ing optimism. Local dealers are 
not buying at present but out-of- 
towners are quite active in the 
sales, buying steadily with most 
buys going to Kansas, Nebraska, 
Iowa, Texas and Oklahoma. 

Simon reports that light trucks 
up to two-tons are showing new 
activity, with most of such vol- 
ume going to the Wisconsin and 
Minnesota areas. 

New and old heavy cars are slow 
and down, he says. Used ’47s—all 
makes—have fallen $200 below pre- 
December levels. 

Simon lIcoks for a “substantial 
rise” in prices this spring “but not 
like last summer.” He believes that 
new car deliveries may cut deeply 
into the used trade just after mid- 
summer. 


Market Outlook Viewed 
As Bright for 1948 


CHICAGO.—The decline in used- 
car prices has been less than nor- 
mal seasonally, and there is every 
reason to view 1948 prospects for 











FORD DEALERS IN THE five districts 


months of the year, 


it was announced last week. Floyd Rice, 


comprising the Central region of Ford sold 
more than 100 percent of their 1947 parts and accessories quota during the first 11 


left, Detroit dealer, 


presents a scroll to J. R. Davis, vice-president in charge of sales and advertising, in 
appreciation of his “inspiring Jeadership and the support of other members of the Ford 


policy committee.’’ J. C. (Larry) Doyle, Ce 


ntral region manager, looks on (right). The 


scroll was signed by Rice, L. F. Donnell, representing Cleveland district Ford dealers; 
C. S. Foxworthy, representing the Indianapolis district; Paul Dexheimer, representing 


the Louisville district, and I. R. Hicks, of 


the Cincinnati district. 





prices and sales with optimism, ac- 
cording to the Blue Book Washing- 
ton Letter, issued by National Mar- 
ket reports, Inc., a subsidiary of 
the National Used Car Market Re- 


port, Inc., publishers of the Blue | 


Book, Red Book and other appraisal 
services. 


Used-car sales, the report states, 
have declined by some 10 percent 
from the summer months and there 
has been some recession in prices 
of 1946 and 1947 models. But even 
so the present-day prices in the 
majority of instances are still above 
the average retail values, the sur- | 
vey adds. 

Normal seasonal deciine in the | 
market around holiday time is any- 
where from 15 to 25 percent, the 
survey added. 


Plastics Society 
Opens Meeting 
On Wednesday 


DETROIT.—Novel feature of the 
three-day annual meeting of the 
Society of Plastics Engineers in 
Detroit Jan. 21-23 will be a so- 
called national technical conference. 


To be held at the Rackham Edu- 
cational Memorial, the conference 
will comprise a group of about 40 
participating companies in the in- 
dustry which will reserve space in 
a central meeting hall where their 
representatives may sit down with 
engineers and others in the SPE 
membership, answer questions and 
exchange ideas. There will be no 
exhibit of materials and equipment 
as such. 

In addition to the conference, the 
professional engineering society in 
the plastics field has scheduled a 
technical program each morning 
of the meeting, with six papers to 
be presented at half-hour intervals 
starting at 9 a.m. Opening address 
will be by W. M. Phillips of Gen- 
eral Motors Corp. on the subject 
of plastics in the automotive in- 
dustry. 


Industry Renews 
Cross-Licensing 
Patent Accord 


DETROIT.—The automotive in-| 
dustry’s patent cross-licensing plan | 
has been continued by the adop- | 
tion of new agreements in the in- 
dustry, George Romney, managing 
director of the Automobile Manu- 
facturers Assn., announced last 
week. 

This is the 12th extension of the 
plan, which is now in its 34th year 
of operation, Romney said. 

A total of 17 motor vehicle man- 
ufacturers have adopted the new 
agreement, which with certain ex- 
ceptions covers patents owned on 
Jan. 1, 1940. The participating 
firms account for 95 percent of 
the vehicle production achieved by 
members of the association, Rom- 
ney said. 

Since 1915 there has not been a 
single infringement suit between 
participants in the agreement, 
Romney declared. 





‘Howard Gets Post 
In Ford Export 


DEARBORN. Appointment of 
Graeme K. Howard as a consult- 
ant to survey Ford Motor Co’s. 
International division and _ its 
foreign subsidiaries has been an- 
nounced by Henry Ford II, presi- 
dent. 

Howard, who formerly was vice- 
president in charge of overseas 
operations at General Motors, will 


| leave soon to visit Ford operations 


in Europe. He joined the overseas 


| division of GM in 1920. 





Plymouth First 
Offers Super-Cushion Tire 


On All ’48 Models 


DETROIT.—First in the lowest- 
priced field to offer the lower-pres- 
sure Super-Cushion tire as stand- 
ard equipment, Plymouth division 
last week revealed that its 1948 
models are now rolling off the pro- 
duction line equipped with this 
new tire. 

Introduced last fall on the high- 
er-priced Chrysler Corp. cars, the 
new tire brings marked advan- 
tages in comfort, safety and econ- 
omy, according to R. C. Somerville, 
general sales manager of Plymouth. 

Using an increased air volume, 
with pressure reduced to only 24 
pounds, gives a softer ride with 
less fatigue from vibration and 
shock caused by road inequalities, 
Somerville stated. 
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U. S. Output Totals 106,474 
As Rate Holds Near Peak 


(Continued from Page 1) 





Car, Truck Output Estimates 


By Automotive News 


PASSENGER CARS 
(U. 8. PRODUCTION ONLY) 


Ended Same 


4 





strips (the auto industry’s princi- 
pal need) was called more intense 
last week than ever. 

Many steel customers were ap- 
parently ordering as much steel 
as possible, whether they could 
get it or not. because they feared 
the results of an allocation plan 
on an industry-wide basis. 
unlikely to benefit 
from such a plan were said to be 
in a “desperate” buying mood, but 
standing little chance of being able 
to obtain additional material be- 
cause of the ‘ 
of the market. 

Steel men said that any addi- 
tional quota allotments to specific 
customers would 
come out of the share of other 
consumers,” and that they did not 
operate on such a basis. 

Gazing at the economic front, 
steel companies said they were defi- 
nitely facing the possibility of 
higher steel-making costs. General 
opinion was that steel workers will 
receive a moderate raise, and that 
coal miners’ wages and the price 
of coal will be hiked this year. 


On the brighter side however, 
steel sources saw such develop- 
ments preventing the likelihood 
of any strikes in the basic in- 
dustries during 1948. 

The auto industry, remembering 
the havoc caused by labor through- 
out 1946, hoped the steel men were 


Continuing the January aver- 
age of 444,000 units each month 
throughout the year, U. S. plants 
would end 1948 with a total out- 
put of 5,328,000 vehicles. Such a 
total, including 4,032,000 cars and 
1,296,000 trucks, would be some- 
what below the record set by the 
nation’s plants in 1929. 
However, January is not likely 

to set a 1948 output pattern. On 
the contrary, monthly output to- 
tals are expected to go higher after 
the first quarter of the year, and 
i efforts may be 
achieved in the third quarter, pro- 
interferes on the 


GENERAL MOTORS 


Oldsmobile .......... 
cenalllge, cee 





vided nothing 
domestic or foreign fronts. 

The past week saw car produc- 
tion decline slightly and truck pro- 
duction improve a little. This was 
due to Cadillac’s virtual inactivity 
for its model change—while on the 
other hand, Ford and Dodge truck 
output was returning to normal 
following earlier model changes. 

* * * 


KAISER-FRAZER 


“just have to 


STUDEBAKER ....... 


PACKARD 











T IS estimated that about three 

weeks of production will be lost 
at Cadillac during extensive 
changes to postwar models. 

At Pontiac, the first 1948 model 
rolled off the line last Monday. 
No production was lost in the 
changeover, 
Pontiac followed the 
down the assembly line without 
interruption. 

Pontiac completed its 1947 model 
run with a total of 230,595 units, 
the fourth most productive year 
in its history. H. J. Klingler, Pon- 
tiac general manager, 
that output would be increased by 
at least 10 percent in 1948. 

* * * 


Total Cars, U. S. .... 168,967 119,197 


+Station wagons. *Revised. 


COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 


CHEVROLET 


INTERNATIONAL 





Martie: Heads Up 


Firestone Steel 
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POSITION WANTED =, 
ACCOUNTANT-OFFICE MANAGER. 14 


years experience, includes General Mo- 
tors, Kaiser-Frazer, retail and wholesale 
distribution, preparation of financia! 
statements, daily operating control rec- 
ords and all tax returns. P. O. Box 3002. 
Denver, Colorado. 


SALES MANAGER-—38 years old. married. 
sober, neat, very conscientious, thorough- 
ly honest. Ten years, with one dealer 
fifteen years total experience, Chevrolet 
and Oldsmobile. Specialist in modern 
merchandising. Prefer opportunity and 
pleasant working conditions to high sal- 
ary. Box 2109, c/o Automotive News, 
Detroit 26. 


SUPERVISING SENIOR ACCOUNTANT 
with one of the country’s largest ac- 
counting firms would like position gs 
business manager and accountant in 
charge of a large automobile deal. Mar- 
ried, two children, Protestant, age 32, 
Write Box 2119, c/o Automotive News, 
Detroit 26. 

MANUFACTURER'S AGENT in New Eng- 
land with twenty years experience of 
high character and ability, with a per- 
sonal acquaintance among executives in 
the automotive and hardware jobbing 
trade, is available, together with a jun- 
ior salesman, to represent and sel! qual- 
ity merchandise in New England on full 
time solicitation. Box 2123, c/o Automo- 
tive News, Detroit 26. 

MANUFACTURERS REPRESENTATIVE 

RESERVE TERRITORY now for nation- 
ally advertised rear door car lock sales 
direct to garages, car dealers. Marketing 
__ Associates, 804 Lapeer, Saginaw, Mi Mich. 


- DISTRIBUTORS WANTED 


TERRITORIES OPEN—Combination Au.o- 
towline & Cargostrap. Heavy cotton ny- 
lon webbing with two forged steel ad- 
justers. Adjustable 1’ to 12’. Needed by 
all car owners, truckers, garages, farm- 
ers. Retails $1.25. Dealer price 75c. 
Good discount to distributors. Write Mc- 
Phillips Broad St., Bank Bidg., Trenton, 
New Jersey. 

DEALERSHIP WANTED 

I AM THOROUGHLY QUALIFIED and 
have the cash to purchase dealership of 
from 300 to 1,000 car contract in South 
or West or will consider purchase of 
one-half interest and take over active 
management. Replies confidential. Box 
2112, c/o Automotive News, Detroit 26. 











HAVE QUALIFIED with General Motors, 
Chrysler and Ford factories. Desire to 
purehase dealership of 300 cars or larger 
for cash. Replies will be held in strict 
confidence. Box 1920, c/o Automotive 
News, Detroit 26. 


DEALERSHIP FOR SALE 








AKRON.—New president of Fire- 
stone Steel Products Co. i 
former vice-president 
and_ director 
American Type 


LENTY of optimism prevails in 
the auto iridustry that the steel 
supply picture will get appreciably 
better in 1948, but there were no 
indications to that effect last week. 
Steel firms reported that there 
was no falling off in demand for 
their products and that in some 
instances it actually increased. 

Most steel producers said they 
were unable to augment customer 
quotas already set for the first 
quarter of the year, 
fact that the industry’s rated ca- 
pacity last week hit an estimated 
98.7 percent of capacity. 

On some products, such as sheet 
many companies 
were reportedly revising first quar- 
ter quotas lower than had been 
indicated originally. 

* * ot 


MISCELLANEOUS Harvey S. Fire- 














Total Trucks, U. S 
"Total Cars, Trucks, 


dent of Firestone 
Tire and Rubber 
announced 


221,567 168,842 





During the war, 
Martin was dep- 
uty chief of the 
artillery division 
of the Army Ord- 
Prior to this 


despite the 


Grand Total, Cars and 
Trucks, U. S. and 








John E. Martin 


75,230 112,910 231,346 178,433 231,346 


*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 
Four-Wheel Drive, Sterling, etc. 


nance department. 
wartime assignment, he was gen- 
eral manager of Link Belt Ord- 





and bar steel, 





Waller & Grimes, Inc., 
has been incorporated with 
thorized capital stock by 
George M. Waller and Callier Grimes jr. 


CLASSIFIED WANT ADS 


(For Rates, Etc., See Next Page) 


year-old dealer had spent 22 years in the Bay City. Tex., 


used-car business and was secretary-treas- 
urer of the CUCDA, which he helped to 


Obituaries 


Edwards, Board Member 


Of Chrysler, Dies at 71 


DETROIT.— Allen F. Edwards, 
71, member of the board of Chrys- 
ler Corp. and president of Univer- 
sal Products Co. Inc., di 
pectedly here last week. Funeral 
services were held Jan. 15. 


EMAND from users of fiat 


0. C. Grimes, 
rolled items such as sheets and 'é 








Herman A. Moore 
CHARLOTTE, N. C.—Herman A. Moore, 
46, who pyramided his small earnings as 
an automobile salesman into a $2,500,000 
in auto financing, 


in Charlotte Jan. 12 of a _ heart 





HELP WANTED 
ARTS MANAGER — Dodge, 


HELP WANTED 


* * * . 
Ralph B. Wight WANTED—Salesmen 


SANFORD, Fla.—Ralph B. Wight, 53, 








LARGE DEALERSHIP in Los Angeles. 
This is big deal both in net profits and 
price. Do not answer unless you can 
qualify at factory. Have at least $200,000 
and can make trip to Los Angeles. Re- 
plies held in strict confidence. Box 2121, 
c/o Automotive News, Detroit 26 


DISTRIBUTORSHIP FOR SALE—One of 
the biggest well known iight car dis- 
tributorships for eleven western states. 
Car built by automobile manufacturer 
who has been in businss since 1895. A 
big deal for approximately $250,000. 
Includes inventory, distributorship, fix- 
tures and equipment, and beautiful brick 
showroom-garage type building. Box 
2124, c/o Automotive News, Detroit 26 


FORD DEALERSHIP fn smal) southern 
town doing approximately one hundred 
thousand gross per month. Can buy or 
lease property. Unusually active and 
profitable for small town setup. Box 
2113, c/o Automotive News, [Detroit 26. 


BUSINESS OPPORTUNITIES _ 


PARTNER WANTED in well financed, 
highly successful ‘‘big three’’' auto and 
truck dealership. Man chosen must be 
gentile, married and between 35 and 45 
years of age, with exceptional personal- 
ity and character. Must give proof of 
successful experience in management of 
auto dealership. $25.000 cash required 
for 50% interest. Dealership located in 
Iowa town of 15,000. Earnings last year, 
$50,000. Excellent opportunity for man 
chosen. In replying, send full informa- 
tion including age, character references. 
experience references, proof of financial 
condition. personal photo, etc., in first 
letter. All information kept confidential. 
Write Box 2110, c/o Automotive News, 
Detroit 26. 








dealer in Central New York interested 
in contacting an experienced parts man- 
preferably with Dodge-Plymouth 
and Dodge truck parts experience. 


tories, now calling on automotive trade. 
Full or part time. Inquire, Vacuum Grip 
Fenders, 82-84 Denver Ave., Bridgeport, 


automobile dealer, died suddenly last week 
at his Golden Lake home near here. 


Howard B. Kattine 
CINCINNATI.—The co-owner of one of 


the largest auto sales companies in the 


AUTOMOTIVE PRODUCTS, manufacturing 
national distribution. Nets $1,000 month. 
$25,000. Box 2122, c/o Automotive News, 
Detroit 26. 








right man can expect moving expenses, 
good salary and bonus plan. Life and 
accident and health insurance. 
qualifications experience and references. 
The connection is a good one. Box 2116, 
c/o Automotive News, Detroit 26. 


SALESMEN-~-Various territories open. To 
sell automotive fabrics to Trim Shops 
and Motor Agencies. Sideline proposition 


region of Georgetown, O., died Dec. 23 as 
result of an 
Kattine, 44, of Kattine Motor Co., 
a finger on his left hand when attempting 
to chop off a turkey’s head by means of a 
hatchet. An infection in the wound caused 


Hudson Acquires 


Fruehauf Space 


DETROIT.—Purchase of approx- 
imately 200,000 square feet of fac- 
tory space from Fruehauf Trailer 
Co. was announced last week by 
Hudson Motor Car Co. 

The property will be known as 
the Harper Ave. plant of Hudson. 
is adjacent to Hudson’s body 
includes six buildings, 
the largest of which contains 132,- 
000 square feet of floor space. 


, Newark 7, N. J. 

SERVICE MANAGER with Chrysler Prod- 
ucts experience desired by progressive 
South Carolina dealer in city of 15,000, 
ideal climate. New building, modern fa- 


ASSISTANT SERVICE MANAGER 
Nash dealer in St. 
Frank Alborn equipped union 
CLEVELAND. — Frank Alborn, 
pioneer in the automotive field, died here 
last week. He was former chief engineer 
of White Motor Co. 


shop doing a $4,000 
monthly business. Five-day week. Appli- 
cant must be thoroughly familiar with 
Nash repairs and aggressive salesman. 
Opportunity for young man to become 
service manager. State age and previous 
Also salary expected. Box 
2114, c/o Automotive News, 


C.P.A. WANTED—Having dealership and 
public accounting experience, 
40 good public speaker, free to travel, 
salary open, headquarters Chicago. Give 
complete information, past earnings, non- 

Our employes know 

of this ad. All replies held strictly con- 

. Address Box 2115, 

motive News, 


MANAGER—Opportunity tor ex- 
perienced man in large Lincoln-Mercury 
dealership, located in large Indiana city. 
Must be aggressive merchandiser and 
familiar with all phases of parts and 
accessory business. Prefer someone with 
Lineoln-Mercury or 
Give full details as to qualifications and 
salary expected. Reply to Box 2106, c/o 
Automotive News, Detroit 26. 

SERVICE MANAGER — Large new 


dealer in Indianapolis, 
capable of organizing and directing en- 


experience and references. Box 2120, c/o 
Automotive News, 





~~~ POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Posi- 
tion Wanted ads are accepted at haif 
: T¥e cents per 
word for one insertion or two inser- 
tions of the same copy at 12% cents 
per word. Cash in advance. 


Fred Schneider 
CINCINNATI.—One of the founders of 
Used Car Dealers Assn., 
Fred Schneider, died Dec. 29 after a heart 
attack and {illness of eight weeks. The 54- 


the Cincinnati regular rates, 








returnable picture. 
SPECIALIZING 


, New York, New Jersey. Month- 


SIMPLE SIMON’S BUFFALO AUTO AUCTION 
Every Tuesday 11 A.M. all Year, Dealers Only, Average Sale 200 Cars 


FLY IN indoors - Modern, Heated Hangar. All Transport Facilities 
TONAWANDA, N. Y. AIRPORT 


2080 Military Rd., Route 265, Tel. ELmwood 0375 


trouble shooting. James W. Garrett, 
Rutherford, New Jersey, 





Woodland Ave., 
Rutherford 2-0489, 


SERVICE MANAGER. 
service experience. 
children, good education, excellent refer- 
ences. Prefer Dodge, 
ard. Available January 25. Box 2111, 
c/o Automotive News, 


EXPERIENCED MAN desires connection, 
preferably Chrysler dealer d. 
an aggressive sales and service minded 
general manager, who has worked from 





Ford background. Pontiac or Pack- 






SU SS eS RD 








Ind. Must be 


The Only Auto Clearing House in the World! 


_BUSINESS OPPORTUNITIES WANTED 


WANTED TO BUY: Wei: developed busi- 
ness allied to automotive field. Will con- 
sider new parts or new and used parts 
and wrecker set-up with or without scrap 
and junk, anywhere in U. 8. All details 
first letter. Box 2118, c/o Automotive 
News, Detroit 26. 








NEW CARS WANTED 





NEW CADILLAC sedan or convertible 
wanted. Price no object. Wire or phone 
Anderson Auto. Peoria, Illinois. 


1947 CADILLACS WANTED—All makes 
and models. Phone, wire or write. Lewis 
Capitol Motors, 530 Linden St., Allen- 
town, Pa. 





WANTED—Brand new automobiles, all 
makes and models. Brand new pickups 
and stake body trucks, % and 1 ton. 
‘*Four speed transmission.’’ Brand new 
Ford 1-ton pickup, red, four-speed trans- 
mission. Brand new Chevrolet or GMC 
1-ton pickup. Baxter Motors, 213-19 E. 
4th St., Davenport, Iowa. 





I need an Armored Passenger car, any 
make, preferably 7-passenger, will con- 
sider 5 passenger. Must be new or in like 
new condition with bullet proof giass. 
Quote specifications, price, etc., by mail to 
B. ©. Lingle, 1427 N. Second St., Harris- 
burg, Pa. 








Tell Us What You Want - We'll Buy Them For You 





tire shop personnel. Salary and profit bottom up through all departments 


USED CARS WANTED 
WHO HAS OR KNOWS about any new 
autos which were allotted for export? 
Write, wire or phone. Clark Smith, 
Pheenix, Arizona. 


and made the automotive field his work 
the past twenty years. 







sharing. This is a real opportunity for 
a capable service manager. Write giving 
experience and references. 
reply will be treated cenfidentially. Box 
2107, c/o Automotive News, Detroit 26. 


Tell Us What You Have —- We'll Sell Them For You 
BUFFALO, N. Y. SHOWROOMS 
PHONE ELmwoad 2130 


Prefer west or 
For reference and more 


f . A - 
1241 MAIN ST. information, write Box 2108, c/o Auto 

















We Wholesale 


Detroit's 
Largest 
Wholesaler 


SID SAVAGE 


15099 Livernois UNiversity 4-2400 


9850 Livernois HOgarth #400 
DETROIT 





WHO HAS OR KNOWS about any new 
autos which were allotted for export? 
Write. wire or phone Clark Smith, 
Phoenix. Arizona. 





WHOLESALE 
1948-47-46 AUTOS 
IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 


SPECIAL PRICES TO 
QUANTITY BUYERS 


Also Large Stock of Convertibles 


IRVIN SACHS 
“Philadetphia’s Largest Used Car Dealer’ 
4539 Chestnut St. Philadciphia, Pa. 

Wire or Phone ALlegheny 4-4450 








NEW LOCATION 


TOLEDO CAR 
AUCTION CO. 


3740 Summit St. 
7 
First Sale Jan. 7—12 Noon 
Kvery Wednesday Thereafter 
Sale in New — Auction Building 
— DEALERS ONLY — 


. 
YOU MUST BE SATISFIED 


* 
Buy What You Need—Sell What You Have | 
s 


Please Consign Sale Cars Early 
a 


WAYNE BURKE—Owners—M. M. ACTON 
PO. 7021 


WHOLESALE!!! 


It will pay you to see or call us. We 
always have a large selection of clean 
low mileage 1946's, 1947's and 1948's 
for immediate delivery. Write for our 
bulletin and price list. Transportation 
arranged to all points. Wire or call us 
for hotel reservations. 


SAM GREENFIELD COMPANY 


6619 Euclid Avenue 
Cleveland 3, Ohio 
Phone HEnderson 0231 


SAM GREENFIELD MOTORS, INO. 
1701 State Street 
Cuyahoga Falls (Akron), Ohio 

Phone WAlbridge 2145 


401 S. Vermont Avenue 
Los Angeles 4, California 
FAirfax 8454 





DEALER'S AUTO AUCTION 
Albany, N. Y. 
Each Monday at 12:00 sharp. Auction in- 
doors. Central Avenue, Rt. No. 5. Lots of 
cars. Lots of action. All dealers cordially 
invited. 


Contact Tim Arspach, Albany 2-5372 
(Licensed & Bonded) 
Office: 1175 Washington Ave., Albany, N.Y. 


Ca 


ATTENTION 
Wholesale Buyers 


We carry a stock of 150 clean 


cars at all times. 
30’s to 47's 
* 


Swan Motor Sales, Inc. 


2102 Monroe Street Toledo, Ohio 





AUTOMOBILE AUCTION 


EVERY THURSDAY AT 7:00 P.M. 


We are running between 50 and 75 cars 
a week: many late models. All buyers are 
cordially invited. 

Prompt attention given all inquiries. 

If you come to nearest airport or train 


station, notify us and our representative 
will meet you. Sale held inside modern 


building. 


BURTON LIVESTOCK 
EXCHANGE, INC. 


Vernon on Route N. ¥y. 6 
Phone 3-3505 


New York 


——___——_--—_—---——n——eeee ees 


Toledo, Ohio | 


SONI ay EE Nn DEPARTMENT 

















USED CARS FOR SALE 








AUTOMOBILE 
DEALERS ATTENTION 


For dealers only. Plan to attend one 
of the greatest automobile auctions in 
the land today at Joplin, Mo. The 
crossroads of America, where 66 and 
71 highways cross and the Kast meets 
the West. Auction every Friday rain 
or shine. Inside sale, always over 300 
automobiles to choose from each sale. 
Owned and operated by 


Col. Joe H. Burtrum 


1610 E. 7th St. 
JOPLIN, MISSOURI 
Phone 4600 


AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 


so Illinois State Line 
Route 30 


EVERY FRIDAY 11 A.M. 

Running Over 150 Cars Each 
Strictly Wholesale 

Dealers Buy—Dealers Sell 


Buyers coming in by plane or train— 
call—we will meet you. Hotel accom- 
modations available, transportation fur- 
nished. Call early for reservations. 
Transports available to move cars. 


DUTCH STEWART, Auctioneer 


Dyer Auto Auction 


Phone naan Dyer, 
Res.: Lansing, Ill., 730 


Ind. 


Cars! Trucks! Pickups! 
OVER 300 
IN STOCK 


DEALERS: 
Bring Your Customers In— 
Sell "Em Off Our Floor— 
The Place Is Yours! 


Largest Dealer 


IN NEBRASKA 


ROSEN-NOVAK 


Phone Harney 6090, Omaha 


AUCTION 


(Auto Dealers Only) 


EVERY WEDNESDAY 


“CHET DRAKE” 
Auctioneer 


GEO. CASSIDY 
Manager 





Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 
AUCTION, INC. 


1050 East Sist St. Chicago, Ill. 
‘“‘Chicago Is the Place to Buy Your Cars’’ 





AUTO BUYERS—Best wholesale deal at 
LEO ADLER, INC., DeSoto-Plymouth, 
3000 Fenkell, 7 blocks east of Livernois, 
Detroit, Mich. UN. 3-7400. 


AUTO AUCTION SALE 


Every Monday at 
Montpelier, Ohio 


(Look at Your Map) 


Best Sales—Best Facilities 
In Northwestern Ohio 


Conducted by Business Men 
And in a Business Manner 


Sell to DEALERS ONLY 


ONE VISIT WILL CONVINCE 
YOU OF OUR SUPERIOR 
ACCOMMODATION AND 
EXPERT SERVICE 


MONTPELIER, OHIO, 


AUTO AUCTION CO. 
Woodruff Bldg. 415 W. Main St. 
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PARTS FOR SALE 


WHOLESALE PONTIAC PARTS. Large 
stocks of hard-to-get parts, body an 
fender parts for all models. Fast ser 








ice, liberal discount. Walter H. Schult 
Pontiac, 16-20 Passaic St. Trenton 
New Jersey. 








FORD : 


GENUINE PARTS 


BUY DIRECT FROM AUTHORIZED 
FACTORY DISTRIBUTOR 
LIBERAL TRADE DISCOUNT. 
HARD-TO-GET ITEMS 


TRUCK EQUIPMENT FOR SALE 
| FORDHAM MOTOR SALES, INC. 
TWO 1944 LJT Mack tractors, one with Authorized Ford Dealers 


winch, 11:00x24 tires. 90%. Guaranteed 
A-1 shape. One 1944 Fruehauf 30’ trailer 545 E. Fordham Road, N. Y. ©. 





USED CARS FOR SALE 









































AUCTION with 25000 Ib. axle, 24” tires, 50” side Sedgwick 3-Se00 
oor and tailboards. One 1945 Fruehauf | 
Rain or Shine, Every 32” tandem trailer 50” side door 20’’ rub- 
T H Ss D A Y ber. “_ — units, $17,500. Terms ar- | 
ranged. x 2098, c/o Automotive News. | 

100% Auto Dealers Detroit 26. ILE 

INDIANAPOLIS, IND. OLDSMOB 
915 N. Hlinels St. Lincoln 5383 | FOR SALE—New K.B.S. 12 truck, 586 SHORT BLOCKS 





cubic inch motor. 161 inch W.B. ad 
12-ply tires. Schoenmann’s Garage, Fin- | 
layson, Minn. | 


Fits '37 to '47 Sixes 
"41 to '47 Elghts 


DEALERS ATTENTION 
RUND MOTORS, INC. ae 


3725 Grand River Detroit 8. Mich. 
TEmple 1-3700 












BUSES WANTED 


NEW SCHOOL BUSES WANTED. Fords, 
Chevrolets, Dodges, Internationals, 48, 
54 or 60 passenger, cash waiting. Mc- 
Laughlin Bus and Equipment Co., 1224 
North Main, Providence, R. I. 


BUSES FOR SALE 
FOR SALE—Two new school bus 194” 


chassis without body. Mack & Miller 


NEW GENUINE FORD cabs complete, “fit | 
any Ford truck 1940-1947. $275.00 crated. 
Also new Ford %-ton pickup bodies, 
$75.00 F.O.B. Revere. Crescent Motor 
Sales, 429 Broadway, Revere, Mass. 















NEW FORD TRUCK CABS complete with 
instruments and wiring, also seats. While 
they last, $350. New army canvas tops 












%-TON PICKUP BOXES 

















































Motor Co.. Ligonier, Pa. Brand New %-Ton Pickup Boxes. complete with bows and side curtains, 
FOR SALE—New Superior Hi-head room Get Them While They Last made to fit International 6x6. Will also BH 
commuter type bus, 28 feet long, 29 pas- for Only $49.00 Each fit other open top army trucks, $40 per 
senger with special adult seats, destina- FOB Waukesha, Wis. set. New Ford, Chevrolet, Dodge and In- 17. 
= = = — +d yin Conveniently Packed Two to a Crate wg running boards, for trucks dat 
ng splay car . Dod . only. r set. icago | 
New and priced right. Call or wire Jack- oe ie TRUCK EQUIPMENT ©0. Bales. 4545 hy Sesaat, tees — 
son Motor Company, 555 North Pearl, adison St. Telephone 3363/ Mansfield 7772. P : 
Phone 2-0271, Beaumont, Texas. Waukesha, Wisconsin 
FOR SALE—New 1947 Ford 48-passenger |e | NASH PARTS—Large stock motor parts, 
school bus with Hicks body. snirmediate | cece transmission parts, body panels, fenders: 
delivery. McGill Motors, Inc., Ford Deal- CARGO BODIES hoods, grilles, and front suspension. 20% 
er Indiana, Pa. Discount to a dealer. Nine-foot steel and wood construction discount to dealers. Will ship same day H 
SCHOOL BUS—1947 International Model| Brand new. Hardwood bows and new tarp| N° receive your order. D. W. Bowman, 
K6  33-passenger Superior Coach body | included in this low price. Complete for| ®%- Sidney, Ohio. in ( 
C231, air brakes, 2,000 miles. Like new. | only $75.00 each, FOB Waukesha. : bac 
Will sacrifice. A-1 Motors, 7128 S. West- Conveniently Packed Two to a Crate aie oe SPARK PLUG. Retail 85¢, new V 
ern, Chicago, Ill. Phone Grovehill 8460. Wire or Call 194 oon Plan direct to user, 40c. Any Hes 
SEVERAL NEW and slightly used school| NATIONAL TRUCK EQUIPMENT CO. Ret Gk. ook > 1 
buses, 48 passenger. Collins Sales & | 225 Madison St. ,, Telephone 3363 | anteed 99% fool proof in neeueal iacber. r~ 
Service, 2980 Treat Road, Adrian, Mich. Waukesha, Wisconsin DeNeg Chemical Co., Watts Bldg., Bir- Rox 
FOR SALE—Two 1942 Ford buses. High mingham, Ala. wes 
ceilings, two-speed axle, 36-40 seating Ss Pa. 
capacity. Superior and Union City bod- ——— | ARMY SURPLUS TRUCK PARTS—Axle 
jes. Price $1,000. Blanton Dunn os, PARTS WANTED | assemblies, axle shafts, engine parts, 
Admiral Wilson Bivd., Camden, N. J. | Starters, generators, mufflers, gasket M 
an | LEFT FRONT FENDER for 1940 model 52 | 
NEW FORD SCHOOL BUS—Two 40-pas- LaSalle. Hertzfeld Oldsmobile, Inc., To- = a GMC), brake equip- Hi 
senger Hicks buses immediately avail- ledo, Ohio , F » Many other items. Large stock of 
’ . surplus tools and maintenance equip- an 





able. Special price to dealers. Tom Pur- 
vis, Ford Dealer, Mattoon, Illinois. 





ment. BRUNSWICK AUTOMOTIVE 
CENTRE, 196 New Brunswick Ave., 
Perth Amboy, New Jersey. 

























HELP 
WE NEED THESE 
PARTS URGENTLY 


* 
1947 BUICK MODEL 56-S 
Serial 147 146 74 


1—Left Headlamp Door 

1—Left Front Bumper Face Bar 

1—Left Parking Lamp Door 

1—Left Front Fender Extension 

1—Left Door Window Mldg. 
* 








REAL BARGAIN—Surplus of 6,000 new 
Blue Crown spark plugs. Closing out at 
22% cents each in lots of 1,000 or entire 
lot at 20 cents each. Harold W. Grob 
Motor Sales, Murphysboro Illinois. 


AUTOMOTIVE NEWS 
WANT ADS 
BRING YOU QUICK 

















FORD PARTS shipped anywhere. Call, 
write, phone. Tranter-Williams Motors, 
Inc., 4016 Allston Ave., Cincinnati 9, 
Ohio. Melrose 7275-6-7. 














BUICK—Pair fender shields. Will fit °40 
through ‘46 specials. Trask Motor Sales, 
59 Utica St., Hamilton, New York. 








1946 Chevrolet %-Ton Pickup 
Part No. 605189 Left Hood 







CRANKSHAFTS—AlIl makes Arcplated to 
Standard Size and balanced. Guaranteed 









Tophalf sizes, thrust clearance and wear-resist- 
oe ing surface which will never flake or 
loosen. See your jobber. American Crank- 


1946 Chevrolet Aero Sed. 
1—Left Rear Fender 
* 





shaft Co., Charlotte, N. C. 







BRAND NEW—Ford-Cab-Over engine cab 
complete, including cushions, doors, hard- 
ware, all trim and instruments, $455. 
We ship Ford and all makes of passen- 
ger and commercial parts anywhere. Lou 
Bauer, Inc., 6th and Broadway, Cin- 
cinnati 2, Ohio. 






Let Us Know What You Need 
Maybe We Can Help 
WHITE CHEVROLET Co. 
Zanesville, Ohio 


RESULTS! 


TRAILERS FOR SALE 


1947 GENERAL TRAILER made in Mar- 
lette, Mich. Tandem wheels and dolly. 
Hot water heater. Oil heater. Complete 
with china, glassware, silverware and 
linen. Two extra tires and tubes for 
dolly. Only 2,000 miles. Emil Campen- 
haut, Sailfish Club, Palm Beach, Florida. 


FOR SALE OR TRADE—3 Tourette camp 
trailers, all aluminum, weight 720 lbs., 
sleeps 2, equipped with ice box gasoline 
stove, mattress, etc. Original factory cost 
$700, plus freight. I will close them out 
at $500 each, or trade them for a good 
late model used car. D. W. Bowman, 
Nash, Sidney, Ohio. 


TRUCKS WANTED 


WILL PAY PREMIUM for new Chevrolet 
trucks within 300 mile radius. Current 
model only. Donohoe Chevrolet, Brook- 
lyn, Michigan. 


WANTED BY FRANCHISED GMC truck 
dealer, any quantity new GMC trucks, 
Models FC101 to FC354. Will take de 
livery anywhere east of Mississippi. 
Write, wire or phone. Houlton Motors 
Inc., Houlton, Maine. Telephone 2221. 


BODGE TRUCKS—Any new 1947 or ‘48 
model up to 2 ton, including WDX, 
wanted. Write or wire ‘‘CB’’ SMITH 
MOTORS, Dodge Dealer, Austin, Texas. 


TRUCKS FOR SALE 

FOR SALE-—1946 and 1947 Dodge | “and 

Chevrolet Tractors. Equipped and ready 

to go. Low mileage. Priced right. Hul- 

bert Forwarding Co., Inc., 590 Elk 8t., 

Buffalo, New York. Phone Woodlawn 
6300. 


HEAVY DUTY WRECKER —EH Mack 
chassis, completely rebuilt 354 engine, 
with 1947 Holmes W-35-E wrecker. $2,000 
as is or will sell Holmes unit —- 
Reeves Equipment Co., Muskogee, 




















































Auto Auction Every Friday 


At Columbus, Ohio 

































12 O°CLOCK NOON—DEALERS ONLY 


Send Your Cars Thursday If You Want—We Will Take Care of Them 
HOT LUNCH AVAILABLE—SALE IN NEW HEATED BUILDING 


GREATER COLUMBUS AUTO MART 


Gladden Road & Northwest Blvd. Columbus, Ohio JO. 2249 
Drive West 900 Numbers on Goodale St., Turn Right for Two Blocks 


AUCTIONEER: PAT PATTERSON 



















































15 CLARK TOW. TRACTORS 


EXCELLENT CONDITION, $350 EACH 


16 2,000-Gallion Tank Trailers 
Equipped 4-Cylinder Wisconsin Motor 


$650 Each 


MONTGOMERY AUTO SALES, 
2204 North Main Street 












































INC, 


Houston, Texas 









ae 
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WHITE WALL TIRES 

































PARTS FOR SALE 


OLDSMOBILE 























BUFFALO, N. Y., AUTOMOBILE AUCTION 
EVERY TUESDAY NOON 


43 









TS. Large SPONSORED BY SIMPLE SIMON, INO. 
body an Brand New Major Brands, Factory Seconds, Slightly Blemished ° 
Fast ser: 5 0% OFF LIST 08 28.0. And All General Motors FOR DEALERS ONLY 
Trenton Oo on PARTS AT WHOLESALE 0375 
EAGLE TIRE CO. ais som ave. N. ¥. 19, N. ¥. $100,000 INVENTORY SRRSES CED Ee SND of Datinte City tine 
i 5 rae LIBERAL DISCOUNTS 
one Core Supports 
is romatic Parts 
Hub Caps Shock Absorbers POSITIVELY THE WORLD’S 
Distributors 
= WILL SELL FOR CASH || ==, #255 FINEST GROANTHC AUTOMOBILE 
UNT. Fuel Pumps Clatch Parts 
: OR TRADE 7 amd Many aber em -AUCTIONS- 
ES, IN¢ FOR NEW OR U CARS ee ee ee eee (FOR DEALERS ONLY) 
re Also TRUCK or TRUCKS SELMI MOTORS, | INC. Every Tuesday at 10 A.M. 
wie 1946 ERCOUPE AIRPLANE Ane orn aa cs We tun atten dai Gin one SN Gta ean “wie eo” 
ll Flown lass Then 10 Hiowrs 231 Se cama, ED HOUGH’S 
ctlliiins LOOKS AND FLYS LIKE NEW AUTO AUCTION SALES 
, LADD MOTORS, INCORPORATED PARTS AND (ACCESSO RIES _— Philadelphia, 
LEBANON, PA. Orders Filled Day Received 
N DISCOUNT TO DEALERS 
iC. SASL eC ae ee zs RUND MOTORS, INC. 
it 8. Mich. 3725 Grand River Detroit 8, Mich. 
TEmple 1-3700 EVERY THURSDAY—12 NOON 
WHOLESALE ONLY 
eye HORSE HEADS AUTO AUCTION ILE 
ata. Wail EVERY FRIDAY AT NOON OLDSMOB AUTO AUCTION 
} curtains, 
wa alse Horse Heads is located 4 miles north “oy ae Mh on Route PARTS AT WHOLESALE (For Dealers Only) 
Q i il t t . Hot o- Stock of Oldsmobile and GM | 
or trucks dations at famous MARK TWAIN HOTEL are the best and very || interchangeable Parts In the United States (There will be no Auction Sale Thursday, December 25th, , 
lus Truck reasonable. INCLUDING SHEET METAL, FRAMES, Christmas Day or January ist, New Year’s Day) 
» Tinots, HOODS, DOORS AND ARI OTT 
Call for one of our courtesy cars when you ee 2300 READING Aes A. SCH cai OHIO 
‘tor parts 3 vi Orde Wire Us Collect 
fenders arrive or better yet, wire us in advance. ania ane saemeuar Tel.: Maine $112, Woodburn 3060 
same day Horse Heads Auto Auction is no doubt the outstanding Auction Auctioneer: Pat Patterson 
——— in the East. Always lots of cars and lots of buyers. We bend over KAISER BROTHERS 
= backwards to please everybody. We treat buyer — seller — Prospect 2331 
» aew We are centrally located, drawing cars from a wide area. Horse Fi St. Lo les 15 
Someened Heads is only 4 miles north on a ee on ae = 06) S. Pages sina 
use, guar- about 200 miles southeast of Buffalo, N. Y., 100 miles southeast o 
a motor Rochester, N. Y., 250 miles east of Cleveland, O., 235 miles north- We aie Writs. 
oe west of New York city and about 250 miles north of Philadelphia, Wahrer’s Garage, Wapakoneta, Ohio. ] 1] 
————— Pa. SHOP EQUIPMENT FOR SALE 
ae FOR SALE—Like new, complete Weaver ® ee 
5 gasket Make It Your Business to 8! — a ~ Us * wets — Se Se oa 
e equip- Heads. The meeting place of uto Dealers from the East c t ’ ° e 
oes and West. One trip will convince you. Incr Johnson Clty, Team 1,000 Automobiles, Trucks and Pickups 
MOTIVE LEMPCO DRUM LATHE, “heavy mode! 
Ave., bought new : immediate . on . 
; HORSE HEADS AUTO AUCTION sale. Reeves Equipment Co., Muskogee, One of Missouri’s largest automobile and truck 
000 new ‘ ae mS jeer —. i : WILL TRADE dealers. 
ng out at hnso ickard, e an es uctioneers . ° e 
"OF entire ne Write, phone, or wire “Hi Dollar Joe” at the Joplin 
sols. HORSE Automobile Auction Co., at the Cross Roads of America. 
— show pare aay ae any show : 
re, Call Will take "48 or ‘4 . We have the best market in the world today. Every 
innati 9, E. DAKE Friday, we sell an automobile every minute. 
AUTO AUCTION EVERY TUESDAY ue oom 
a een Rochester 4, N. ¥. Saturday, Sunday, Monday, Tuesday, Wednesday 
tor Sales, In the Heart of the Nation — Fort Wayne, Ind. ure EGUIPMENT FoR SALE ||| 2nd Thursday, they go mighty fast. 

Sale will be held at same old location in new : 
ga ll A.M Te eine cee eat ede aes lls Rhnees If you have a new car or truck to sell and you don’t 
gre =e and Hotels. Call us for Reservations. Bring your cars or send TOW PILOT—$17.50 contact us, we lose a little and you lose a lot. 

Sek or them Monday, Monday Nite or Tuesday A.M. We never close .. . ° Should h “ 

in Crank- we are here to serve you. Our guarantee: You must be satisfied. ADAPTOW COUPLERS o you phone, always ask for “Col. Joe H. 
(For Tow Pilot) Per Set, $7.50 Burtrum,” owner and operator and manager. We keep 

ine cab FORT ‘4 AYWE AUCTION C0. ° six buyers in the east at all times. There is probably 

ws, Darc- RED ARROW BARS—$42438 one in your territo VY s 

ts, $455. ry now. You contact us and we will 

t passen- (WEBSTER-MARKER MOTORS) 1947 Model with Guide Cables have them contact you. 

ay, Cin- Owners: CARL E. MARKER - DENZIL V. WEBSTER ey 








COL. CARL E. MARKER, COL. LEE DRAWHORN, Auctioneers 
374 W. MAIN ST. 


FORT WAYNE, IND. 





ATTENTION 


1947-48 Model 
AUTOMATIC TOWBAR with 
BRAKE HOCK-UP 


and Controlled Steering 


GUIDE CABLES 
Complete $49.50 


Tow Bar Sales  agal 


JOPLIN AUTOMOBILE AUCTION CO. 


1610 East 7th St. Phone 4600 Joplin. Mo. 





ALL USED CAR DEALERS 


Here is your opportunity to join forces and work 
together; to keep abreast of current information on 
government regulations, trends of prices and inven- 
tories, etc. More particularly you will receive helpful 
ideas, be better able to meet hot problems and have 
access to experienced assistance whenever situations 
arise. 


Factory Distributors 
100 So. Clinton St. Chicago || 


Send Automotive News to Address Below 
for One Year $6 [_] or Two Years $10 [] 
for which check is attached (_] or send bill [_] 


SU UIE 
AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 





ACCESSORIES FOR SALE 
GOMBINATION AUTO TOWLINE—Cargo it 
strap. Heavy cotton nylon webbing. Two | 
forged steel adjusters makes gd | 
1’ to 12’, needed by car owners, truck- 
ers, farmers, garages. Retails $1.25, | 
dealers price $9.00 dozen. Distributors 
wanted. Orders, correspondence 8. Mc- 
Phillips, Broad 8t., Bank Bldg., Tren 

ton, New Jersey. 


. 2249 
slocks 





STUDEBAKER DEALERS! 


Let us tell you why 1,000 dealers have joined our AUTO SEAT COVERS FOR 1948 
Maker. Specialist. All cars, years, ma- 


Association during past six months. Tear off this cor- terials. ‘‘Distinctive Creations for Discern- 


sy 3 ing Dealers.’’ Request catalogue, samples. | 
ner ad and mail it to us. Write today! 


| 
| 
| 
| 
| 
| 
| 
| 
BOSTON BIG BUCK PRODUCTS CO. 
| 
} 
I 
| 
| 
| 
| 
| 





treet Address Zone No, 


© @ 


| 278 Cambridge St. Boston 14, Mass. 
CApi 


tol 71-0826 ity State 





TRADE CONNECTION: 
Truck Dealer [1] 
Insurance {7} Financial 


(Name and Address) MISCELLANEOUS 


| MOTORCYCLES FOR SALE—1946 Harley 
Davidson Servicar, tow-bar, clean, 1,740 | 
miles, $625. Clifford Sohon 5013 Arch- 
mere, Cleveland, Ohio. 


|} ENGINE REBUILDING — Crankshaft 

grinding and wmetalizing. John P 
Hughes Motor Co., Inc., 800 Commerce 

St., Lynchburg, Virginia. | 





Car Dealer [) 
Jobber [) 


Manufacturer [) 
Supplier [) 


NATIONAL USED CAR DEALERS ASSN., INC. 


‘Xas 10%8 CONNECTIOUT AVF., N.W. WASHINGTON 6, D. C. 
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MODEL D 


by selling Leader TRACTORS 


If you sell cars or trucks to farmer customers—you can make extra profits 
with the LEADER TRACTOR. 


The LEADER TRACTOR puts you in the farm equipment business with 
little capital investment—without disrupting your present operations. 


The LEADER TRACTOR is a compact, economical power plant on wheels. 
It has been proved by over 10 years of service in the field. 

The LEADER TRACTOR is built for work. The world-famous Hercules 
Engine delivers dependable power for practically any job on the farm. A 
wide range of farm implements—trailer or hydraulic lift type—can be used 
efficiently with the new LEADER TRACTOR. 

The LEADER drives feed grinders—buzz saws—power plants—and many 
other farm machines. 

The LEADER has many more features you can sell with confidence. LEADER 
economy has been field-proved—consumes less than one gallon of gasoline 
per hour. LEADER speed saves time in going from one farm job to another 
—LEADER has higher road speed than most tractors made today. 

Positive, finger-tip action of the LEADER hydraulic implement control 
makes the operator complete master of all implements used—without getting 
off the tractor seat. 

You sell the LEADER TRACTOR as a complete package—it comes fully 
equipped with hydraulic lift, lights, starter and power take-off. 


Write or call today for full details on the LEADER TRACTOR. 
Selected territories still open for qualified dealers and distributors. 


TRACTOR COMPANY 


CLEVELAND 5, OHIO 


EAST 77th STREET . 


Telephone: Dlamond 1700 
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THESE STANDARD FEATURES OF 
THE FINEST TRACTOR ON WHEELS 


Ree ase VE VN EARLE OR SE eS 


Hercules Motor, 31 H.P. at 1800 R.P.M. 


Positive Speed Control with Variable 
Speed Governor 


Power Take-Off for all Farm Jobs 


Adaptable to trailer or hydraulic lift type 
implements 


Dust-proof Air-maze Oil Type Air Cleaner 
Replaceable Fram Oil Filter 


Pressure Lubrication to all main bear- 
ings, connecting rod bearings 


10% Quart Heavy Duty Radiator 
Thermo-Syphon Cooling System 
Sliding Gear Transmission 

3 Forward Speeds and One Reverse 


Roller Chain Drive in Dust-Proof Casing 
operating in an oil bath 


Finger-Tip Hydraulic Implement Control 


Hydraulic lift power available at all 
times—pump is driven directly off engine 


Direct Gear-Driven Generator 


Large Powerful Brakes—Each Wheel Can 
Be Locked Individually 


Sealed Beam Headlights 

Up-Draft Type Zenith Carburetor 
Champion Spark Plugs 

Hydraulic Seat for Comfortable Riding 


Timken Roller Bearings throughout Front 
Wheels, Rear Axle and Differential 
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